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Congress hopes to adjourn in 


ae. 


Washington insiders predict 
that Wallace will “Push Truman 
around”—more to the left. 


* + * 


In the eyes of his neighbors, the 
“Automotive Man of the Year” is 
the gent who has arrived at the 
top of the waiting list. 


* * * 


Strikes Out 
There were about 3,600 strikes 
last year, compared to 4,985 in 1946, 
according to the Bureau of Labor 
Statistics. 
Workers involved in stoppages 
beginning in 1947 were estimated 
approximately 2,200,000, or about 

2 the 4,600,000 who lost work 
through disputes the previous year. 
+ + + 


La Femme 
Dealers should remember that 
manufacturers are slanting 
ir salesmanship and product to- 
ward feminine approval. The same 
plies to dealer approach since 
en file 42 percent of the in- 
iene tax returns. 
They also control 85 percent of 
e spending of the consumer’s dol- 
i and own about 60 percent of 
bank savings. 


erguson Sues Ford 


or $251 Million 
NEW YORK.—In one of the 
est civil suits ever filed, 
H Ferguson, inventor of the 
Ferguson System of farm trac- 
and implements, and Harry 
Ferguson, Inc., Detroit, brought 
it last week against Henry 
Ford Il, the Ford Motor Co., 
Dearborn Motors Corp. and 
others for damages totaling 
$251,100,000. 

The complaint charges that 

_ starting in July, 1947, the de- 
fendants “deliberately copied the 
Ferguson System tractor and 
line of farm implements, un- 
lawfully seizing and using Fer- 
guson’s inventions, engineering 
developments, designs and ideas 
and violating the agreement of 
trust and confidence made in 
1989 by Ferguson and Henry 
Ford sr.” 

Ford branded Ferguson’s 
charges as “ridiculous,” said the 
statement was “full of untruths 

and distortions. The blunt truth 

| about this relationship is that it 

4 made Ferguson a multi-million- 
aire and cost Ford $25,000,000 in 


& the process.” Ford said the Fer- 


/ guson tractor deal was “termin- 
' able at will.” 
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Balk UAW Move 
To Renew Strike 


Picketing Proves Futile; 
Industry Pay Demand 
To Be Set Jan. 15 


By Mac Gordon 
Staff Writer 

HE UAW-CIO started off the 

new year last week by hoisting 
storm warnings on two of its hot- 
test 1947 fronts—dealership organ- 
izing and wages. 

In Detroit, garage employes of 
Ford and Lincoln-Mercury dealer- 
ships defied a concerted attempt 
by Local 415 to resurrect the strike 
of last fall. 

Ford and L-M shops main- 
tained operations Wednesday de- 
spite the revival of full-scale 
picketing by the union. A spokes- 
man for the dealers said the 
workers’ refusal to heed the 
pickets “proves the UAW doesn’t 
represent them anymore.” 

On Thursday, Local 415 leaders 
virtually admitted the failure of 
the picketing demonstration to 
draw garage employes away from 
their jobs. The picketing was 
called off, and unionists dismissed 
Wednesday’s debacle as “merely a 
show of strength, not a renewal of 
the strike.” 

The international union, meéan- 
while, made ready for the special 
executive board meeting this week, 
at which the amount of the 1948 
wage demand will be decided. 

* * * 

FTER a session of the UAW’s 

top-level wage policy committee 
last week, President Walter P. 
Reuther indicated that this year’s 
campaign will again be tied to the 
union contention that auto indus- 
try profits have been excessive. 

“We would have preferred a roll- 
back in prices to wage increases,” 
Reuther said, “because it would 
have benefited the community as 
a whole, but the only groups with 
such power are industry and Con- 
gress.” 

Agitation from several key lo- 
cal unions for a 25-cent wage 
demand will be taken up by the 
executive board when it convenes 
in Detroit on Thursday. Among 
the locals which have called for 
a 25-cent raise, amounting to $2 
a day, are Ford Rouge 600, Buick 
599, Briggs 212 and Plymouth 51. 

Reuther indicated that General 
Motors will be recast in its role 
of wage pattern-setter for the in- 
dustry. Negotiations between GM 
and the UAW will probably get 
under way around the first of 
March. 

(Continued on Page 41, 


Col. 1) 





Top Cars 


New car registrations for 10 
months, plus 40 states in No- 
vember : 

1946 


1947 
Pos. 
238,871— 2 
272,360— 1 
185,052— 3 
94,4938— 5 
116,044— 4 
85,716— 6 
68,807— 8 
48,5384—11 
70,586— 7 
47,082—13 
56,667—10 
60,924— 9 
47,086—12 
17,379—15 
602—19 
485—20 
28,649—14 
8,367—16 


Make 
Chev. 
Ford 
Plym. 
Buick 
Dodge 
Pontiac 
Olds. 
Mercury 
Nash 
Stude. 
Chrysler 
Hudson 
DeSoto 
Cadillac 
Kaiser 
Frazer 
Packard 
Lincoln 


3—275,234 
4—214,631 
5—183,552 
6—179,737 
7—158,466 
8-—— 93,360 
9— 91,269 
10— 88,998 
11— 81,879 
12— 80,224 
18— 63,112 
14— 45,407 
15— 44,747 
16— 41,959 
17— 41,117 
18— 20,891 
19— 20,826 Willys 730—18 
20— 18,968 Crosley 1,740—17 
Total All Makes 
2,760,987 1,451,124 
For further details see page 
18, today’s issue. 


Recesd Crowds 


Seen as SAE 
Opens Session 


N ESTIMATED 5,000 to 6,000 
persons are expected to attend 
the 1948 midwinter meeting of the 
Society of Automotive Engineers, 
which opens today, (Jan. 12) at 
Detroit’s Book- 
Cadillac hotel and 
will continue 
through Jan. 16. 
According to 
estimates by the 
society, this 
year’s sessions 
should set new 
attendance rec- 
ords. A complete 
program has been 
Pigott provided to cover 
=> nearly all phases 
of automotive transportation, air- 
craft design and operation, and 
petroleum fuels. 

R. J. S. Pigott, president-elect for 
1948, replacing C. Erwin Frudden, 
will be introduced to the member- 
ship at the annual dinner on Wed- 
nesday at the Masonic Temple. 
William Hazlett Upson, creator of 
the “Earthworm Tractor” stories 
in Saturday Evening Post, is to be 
guest speaker. 

* + * 
THER speakers at the dinner 
will include Robert Insley, 
chairman of SAE Detroit section; 
C. G. A. Rosen, director of research 
for Caterpillar Tractor Co., and 
Frudden. 


For the past 18 years, Pigott 
(See SAE, Page 8, Col. 5) 


No Changes in Chrysler Cars Till ’49? 


By Pete Wemhoff 

Editor, Automotive News 
URRENT Chrysler Corp, cars 
will be continued through most 
of 1948 without major change, 
President K. T. Keller told news- 
men in Detroit 

last week. 
Present models, 
designated 1948s 
with a change of 
serial number 
Jan. 1, include 
only changes nec- 
essary to adop- 
tion of the new 
Goodyear Super- 
Cushion tires, he 

said. 


Keller 
This change 


kK. T. 


‘was not easy, however, Keller de- 


|clared. “It involved not only the 
placing of wider rims on smaller 
wheels but also major design 
changes in the steering and fen- 
ders to take care of the tire’s ex- 
tra width,” he said. 

Noting that steel holds the an- 
swer to increased production in 
1948, Keller said he could not see 
much improvement in the first six 
months. He saw a slight increase 
in auto production for this year. 

” * * 

H® REVEALED that Chrysler 

Corp. produced 1,006,129 cars 
and trucks in its U. S. and Cana- 
dian plants during 1947, the fifth 
time since the corporation was or- 
ganized that U. S.-Canadian output 
topped the milliow mark. 

(Automotive News estimates for 





1947 place Chrysler Corp. produc- 
tion at 938,260 units (774,968 cars 
and 163,292 trucks) in U. 8S. plants, 
while 67,869 vehicles were turned 
out in Canadian plants. See table 
on page 45). 

“In spite of high production 
levels in 1947, a big job still re- 
mains to be done te meet the 
demand for motor vehicles,” Kel- 
ler declared. “Estimates as to 
how large the demand is run 
from 4 million to 10 million cars. 
“Something of a dent has already 

(Continued on Page 43, Col. 1) 
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106,188 Output Starts 
"48 Production Rolling 
At Near-Reeord Rate 


81. s438 Cars and 24,750 Trucks Built in Week by U.S. 
Manufacturers Despite Changeovers; 


Canada Turns Out 5,109 


By Bernie Thomas 
Staff Writer 

Gattine 1948 automotive pro- 

duction off to a big start, U. S. 
plants last week assembled 81,438 
cars and 24,750 trucks—a total of 
106,188 units, according to AuTomo- 
Tive News estimates. 

Canadian output of 5,109 cars 
and trucks brought the week’s to- 
tal for both countries to 111,297, 
despite the fact that several U. S. 
plants were in the process of 
changing to new models. 

Meanwhile, final tabulations re- 
vealed that U. S. and Canadian 
plants during 1947 built 5,053,361 
cars and trucks, the second best 
production year in history. 

(U. S. and Canadian plants built 
5,108,992 units in 1941, but that to- 
tal included about 200,000 military 
vehicles.) 

Broken down, total 1947 produc- 
tion included 3,555,655 passenger 
cars and 1,238,065 trucks from U. S. 
plants, and 259,641 cars and trucks 
from Canada. 

+ + * 
[are STATES production of 
4,798,720 vehicles in 1947 was 
the third highest in history for 
this nation’s plants. It was 55 per- 


Sees Car Ratio Rising 


To 4 Per 5 Families 

CHICAGO. — Victor Roterus, 
University of Michigan econom- 
ist, told a conference of traffic 
experts here that by 1950 the 
number of passenger cars bids 
fair to rise to 810 per 1,000 fam- 
ilies as compared with 736 at 
present. Roterus also presented 
figures showing that the average 
motorist drives his car 9,285 
miles a year. 


cent better than 1946 and has been 
topped only by 1937 and 1929. 

Canada’s 1947 production was 
that country’s best since 1929 when 
263,000 units were built across the 
border. 

U. S. productionwise, the “Big 
Three” ended 1947 in the follow- 

ing order: General Motors, first; 
Ford, second, and Chrysler, third. 
Paced by Chevrolet, General Mo- 
tors turned out 1,840,461 cars and 
trucks in its U. S. plants. Chevrolet 
accounted for 1,031,338 units of that 
total. 

Ford’s 1947 production in the U. 
S. included 1,003,384 vehicles, of 
which 601,665 were Ford passenger 

cars. 

Just missing the million mark, 
Chrysler turned out 938,260 cars 
and trucks in its U. 8S. plants, ac- 
cording to Automotive News com- 
pilations. 

* * + 
Bmwes sending 1947 production 
over the 5,000,000 mark, De- 
cember ended as the biggest out- 
put month since the end of the 
war. 

U. S. plants during the 22-day 
work period built 364,457 cars and 
102,637 trucks—a total of 467,094. 
Canada’s 20,804 accounting gave 
both countries a December total 
of 487,898, or the highest obtained 
since June, 1941. 

However, the materials ex- 
pended in achieving all-out pro- 
duction in the latter weeks of 
1947 will probably result in Jan- 


uary, February and March car 
and truck output averaging 
about 10 to 15 percent below 
the December total. 

Having completed year-end in- 
ventories, Oldsmobile and Buick 
resumed prcduction schedules last 
week, 


Oldsmobile finished its 1947-mod- 
(Continued on Page 45, Col. 1) 


Truman Gets 


Cold Shoulder 
On Tax Plan 


ASHINGTON. — Republicans 

last week turned a cold shoul- 
der on President Truman’s pro- 
posal that corporation taxes be in- 
creased by $3,200,000,000 in order 
to cut individual inccme taxes. 


In general, Republicans termed 
the President’s State of the Un- 
ion message to Congress a sur- 
render to the political philosophy 
of Henry A. Wallace, who is seek- 
ing to launch a third party. 

Rep. Knutson, chairman of the 
House Ways and Means committee, 
described Truman’s tax proposals 
as “political demagoguery,” and 
said he would press for his own 
tax reduction bill. 

Knutson’s proposal would cut in- 
dividual taxes $5,600,000,000, but 
would not increase corporation 
taxes. He asserted Truman’s pro- 
posal would be inflationary. 

+ * * 


(TRUMAN proposed a flat $40-a- 
year cut for every income tax- 
payer and dependent, with the 
difference made up of higher cor- 
poration taxes. He did not specify 
how this would be done, but Treas- 
ury officials said it probably would 
mean raising the present 38 per- 
cent corporation tax to 50 percent. 
Truman said small corporations 
would be safeguarded against in- 
equities. 
Other 
talk: 

1. The minimum wage under the 
Wage-Hour Law should be raised 
to 75 cents an hour from 40 cents. 

2. Enactment of all 10 points 
of last year’s Administration 
anti-inflation program, including 
price and rationing authority. 

3. Industry should invest at least 
$50,000,000,000 over the next few 
years to improve and expand pro- 
ductive facilities. 

4. Extension of unemployment 

(See TRUMAN, Page 45, Col. 2) 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


106,188 


highlights of Truman’s 


Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 45. 
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But PRA Finds Need Great .. . 
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Highway Projects Show 


Increase Over ’46 


WASHINGTON. — Highway im- 
provement throughout the U. S. 
last year picked up speed, pro- 
ceeding at a much faster pace 
than in 1946, the Public Roads Ad- 
ministration announced last week 
on the basis of tabulated reports 
from state highway departments. 

Reviewing the progress of the 
nation’s roads program in 1947, 
Commissioner Thomas MacDonald 
of the PRA said contract awards 
authorized by the states during 
the year called for $895,000,000 
worth cf work on 44,700 miles of 
road. 

This, he said, was approximate- 
ly $150,000,000 more than the 
cost of highway construction in 
1946. 

The 1947 total included contracts 


K-F Plans Sale 
Of 1,500.000 
Added Shares 


PHILADELPHIA.—Sale of an 
additional 1,500,000 shares of $1 
common stock to finance imprcve- 
ments will be undertaken by Kais- 


er-Frazer Corp., according to a 
registration statement filed last 
week with the Securities & Ex- 


change Commission. 

The shares will be offered by an 
underwriting group at a price to 
be filed by amendment. Proceeds 
will be added to the company’s gen- 
eral funds and used to acquire 
equipment and additional inven- 
tories, K-F stated. 

While no specific allecation of 
general funds has yet been made, 
the corporation anticipates it will 
spend $5,000,000 at its Detroit en- 
gine plant and $2,000,000 at Willow 
Run. 

The first amount will probably 
be made available to suppliers, it 
was disclosed, to enable them to 
purchase additional equipment and 
tools to be used in the manufacture 
of K-F parts. 


Austin Sets Up 
Offices in N. Y. 


NEW YORK.—Austin Motor Co., 
Ltd., has established permanent 
headquarters and offices in the Fisk 
building, 250 W. 57th St.. New 
York 19, N. Y., under the direction 
of Vice-President Leslie Hooley. 

Hooley said the vclume of busi- 
ness resulting frcm the signing of 
many new dealers across the coun- 
try, and the arrival and allocation 
of nearly 600 autcmobiles in exactly 
30 days, compelled Austin to take 
even larger quarters in the Fisk 
building than it previously occu- 
pied there. 


Price Hiked $95 
On Ford Tractor 


* DETROIT.— The recommended 
list price of the Ford tractor, f. o. b. 
Detroit, was increased from $1095 
to $1190 effective January 2, accord- 
ing to Frank R. Pierce, president 
of Dearborn Motors Corp. He at- 
tributed the action to increased 
costs. 





for federal-aid projects to cost 
$640,000,000 and 19,800 miles in 
length. Expenditures for state-ad- 
ministered highway work under- 
way during the year amounted to 
approximately $890,000,000. 

At the year’s end, MacDonald 
said, federal-aid projects costing 
more than $700,000,000 were under 
construction, and plans had been 
approved for additional projects 
costing around $350,000,000, on 
which work is expected to start 
this year. The total estimated cost 
of federal-aid projects programmed 
by the states for construction but 
not yet advanced beyond the plan- 
ning stage was nearing $750,000,000. 

The urgent need for better high- 
ways throughout the nation was 
emphasized by steadily mounting 
floods of traffic on main rural 
roads and urban thoroughfares, 
PRA said. 

Motor vehicle registrations in 
1947 are estimated by PRA to 
have exceeded 37,000,000, setting 
an all-time record. This was ap- 
proximately 3,200,000 more than 
the 1946 total and 2,644,000 above 
the number of motor vehicles 
registered in 1941, the previous 
peak year. 

Travel on rural highways during 
the year was estimated at 187 bil- 
lion vehicle-miles, an increase of 
approximately 10 percent over the 
volume of rural travel in 1941. 

The increasing use of highways 
for commercial transportation was 
reflected in the fact that truck 
registrations rose from 4,859,244 in 
1941 to an estimated total of 6,- 
500,000 in 1947, an increase of 
around 33.7 percent. The increase 
over the 1946 total of 5,725,692 reg- 
istrations was approximately 13.5 
percent. 

Truck-hauling on rural roads 
during the past year was estimated 
at 86 billion ton-miles, as com- 
pared with a total of 73.5 billion 
ton-miles in 1946. 

With traffic congestion steadily 
becoming more serious, one of the 
most important developments in 
1947 from the standpoint of the 
average motorist was the designa- 
tion of a 40,000-mile interstate sys- 
tem of highways which eventually 
will be improved to high stand- 
ards, MacDonald said. The system 
includes routes carrying large vol- 
umes of traffic into and through 
cities. 

Commenting on contract price 
trends, MacDonald noted that con- 
struction costs for various classes 
of road work have risen 180 to 
193 percent above 1940 costs. 





By Sam Elber 


Staff Correspondent 


PHILADELPHIA.—Three Quak- 
er City Ford dealers joined hands 
last week to put in an early bid 
for the merchandising feat of 1948. 

Their amazing offer to supply 
the city of Philadelphia with 258 
two-door sedans, as replacements 
for the police fleet of 1945 Chevro- 
lets, left local officials gasping. 





MARKING THE SECOND ANNIVERSARY of James D. Mooney as president and 
chairman of Willys-Overiand, here is the team which is planning a 238,000 unit produc- 
tion year for 1948, left to right, seated: Delmar G. Roos, vice-president in charge of 
engineering; William E. Paris, vice-president in charge of operations; Mooney; Arthur 
4. Wieland, vice-president in charge of distribution; George Palmer, treasurer. Standing, 
im the same order, are Robert W. Cary, industrial relations director; Joseph M. Brennan, 
general manager, forge division; 8S. G. Hawley, manager of manufacturing; Walter D. 
Appel, chief engineer; Robert A. Schroeder, administrative planning; Robert Montgom- 
ery, comptroller; George Edelistein, general purchasing agent, and Howard Lund, sales 


No Competition? O, Yeah 


3 Ford Dealers Trade Through Top to Displace 
Chevrolet Police Fleet 











TWENTY CHINESE GRADUATE students in agriculture and engineering, 


United States under scholarships 


in the 
by International Harvester, were guests of 


the company recently at a luncheon in Chicago, marking the completion of two years 
of academic work in a three-year program designed to assist the Chinese to develop 
agricultural leaders. Left to right: Prof. A. J. Schwantes, chief of division of agricul- 


ture engineering, 


University of Minnesota; 


4. L. MeCaffrey, president International 


Harvester; Dr. 8S. C. Chang, Washington office, ministry of agriculture and forestry of 


China; G. C. Hoyt, executive vice-president, International Harvester; 
Beresford, chief of division of agriculture engineering, 


Car F. inancing 


Prof. Hobart 
Iowa State College. 


Not Affected 


By ABA Curbs on Credit 


O CURTAILMENT of auto fi- 

nancing is contemplated in the 
financing of cars in the voluntary 
anti-inflation program to be start- 
ed by American Bankers Assn. Jan. 
23, bankers close to the associa- 
tion’s plans stated Thursday. 


The consensus was that the 
scarcity of cars makes them one 
of the furthest removed objects 
from the ABA program announced 
by Joseph M. Dodge, ABA presi- 
dent. 

A spokesman for a Detroit 
bank, noted for the large volume 
of car financing it handles, said 
that his institution’s aim is to 
“encourage car production.” 

Fred Post, president of Michigan 
Bankers Assn. and president of 
the Ionia (Mich.) State Savings 
Bank, told Automotive News that, 
“Actually financing has been lim- 
ited because of the new-car scarc- 
ity. I do not believe auto financing 
will be curtailed to any extent. 
Banks like that kind of credit.” 

He added, however, that many 
banks “are not financing older 
used cars because the price is out 
of line and due to the heavy de- 
preciation in these models.” 
+ + * 

N ADDITION to this self-im- 

posed restriction on used models 
and the circumstantial limitation 
caused by the industry’s inability 
to meet demand, it is pointed out 
that automotive paper is one of 
the most thoroughly combed for 
credit extension. 

Such careful investigation is the 
keystone of the American Bankers’ 
voluntary drive which asks its 
members to determine that loans 
are not designed “to withhold 
goods from normal channels in an- 
ticipation of price rises.” 

It also ties in with the advice 
to discourage non-essential loans 


The trio of Ford dealers who 
engineered the coup are Ogontz 
Motor Car Co., 6146 Limekiln Pike; 
McClain Motors Co., of Bustleton, 
and Russell T. Nittinger, Fifth 
St. and Girard Ave. 

All the Ford group did to oc- 
cupy low place on the totem pole 
of 11 bidders was to give the 
city the following choice: A 1948 
Ford six (free) and $91 to boot 
for each old police car traded in 
—or a 1948 Ford eight (free) 
plus $39 for each tradein. 

Charles H. Grakelow, director of 
supplies and purchases, had to 
pinch himself after comparing this 
with other offers. The lone bid 
submitted by a Chevrolet dealer, 
for instance, offered a $300 allow- 
ance on each '46 and wanted $1,000 
apiece on every new ‘48. 

Grakelow and Mayor Bernard 
Samuel then agreed that eight-cy- 
linder sedans were just what the 
Philadelphia police needed, and the 
Ford retailers were advised it could 
be considered a deal. The dealers 
promised complete delivery of the 
258 cars before March. 

Questioned on the “generousness” 
of the offer, one of the three deal- 
ers involved, Russell Nittinger, 
said that the deal was evolved 
“through the increased merchan- 
dising experience of the Ford deal- 

(See FLEET, Page 42, Col. 3) 









for building until supplies and 
labor are in greater abundance. 
Loan priorities under the bank- 
ers’ plan would be given to bor- 
rowers who can satisfactorily an- 
swer the question, “Can you go 
into immediate production on es- 
sential goods?” 

Banks are asked to push the sale 
of savings bonds and promote other 
forms of savings. Dodge admitted 
bank credit has increased steadily, 
but said, “It is not out of line with 
the deposit and capital structure 
of the banking system. Nor is it 
out of line with the increase in 
production volume or the high 
levels of wages, prices and costs 
now prevailing.” 

A high official of one of the larg- 
est banks in the Midwest pointed 
out that there had not been any 
relaxation of auto loans by banks 
since Regulation W had _. been 
dropped. Keeping such loans on a 
sound basis since then was offered 
as evidence that there is no need 
to include auto paper in the asso- 
ciation’s plan to curb credit. 

—Georce Drery 


Great American 
Sells LaFrance 


Truck Division 


NEW YORK.—Great American 
Industries announces the sale of 
its Ward LaFrance truck division 
to Ward LaFrance Truck Corp., 
which is controlled by Joseph G. 
Grossman and will be operated by 
him and A. Ward LaFrance. 


LaFrance and Grossman have 
been identified with Ward La- 
France equipment for the past 30 
years and will continue the pro- 
duction of heavy-duty trucks, fire 
engines and trolley coaches. 

Operations will be continued at 
Elmira, N. Y., and at the factory 
branch in The Bronx, N. Y. 





Car, Truck Shows Slated 
By British for Autumn 


LONDON.—While plans for a 
new postwar U. S. auto show 
stayed on the shelf, Britain’s 
Society of Motor Manufacturers 
arranged 1948 dates for the re- 
vivals of its new-car and truck 
exhibitions. 

The 38rd International Motor 
Exhibition is scheduled for Oct. 
28-Nov. 6 and the 14th Commer- 
cial Motor Transport Exhibition 
for Oct. 1-9, both at Earl’s 
Court, London. France staged 
its first postwar International 
Salon last fall, but a renewal of 
the national U. S. show seems 
unlikely before 1949. 








Big Four Firms 


Hike Tire Prices 
To Auto Makers 


AKRON.—The Big Four rubber 
companies — Goodyear, Firestone, 
U. S. Rubber and B. F. Goodrich— 
which supply almost the entire 
original equipment passenger-car 
market, have increased the price 
of tires sold to automobile manu- 
facturers by about 5 percent, it 
was disclosed last week. 


The increase is said to amount 
to a “weighted average” of about 
5 percent but does not represent 
an “across-the-board” boost. High- 
er production costs are said to 
have necessitated the hikes. 

Official confirmation of the in- 
creases was made by Firestone but 
specific figures were not supplied 
in as much as such information 
is considered to be restrictive to 
the trade. However, it was revealed 
that Goodyear was the first to act 
on the increases and was followed 
immediately by the others. 


The increases, it was said, vary 
according to sizes and types of 
tires and will “partially compen- 
sate” for the higher production and 
distribution costs. 


Oehlerich Heads 
Dodge-Syracuse 


DETROIT.—Appointment of V. 
F. Oehlerich as regional manager 
of the Dodge Syracuse (N. Y.) re- 
gion has been an- 
nounced by E. C. 
Quinn, general 
sales manager of 
the Dodge divi- 
sion. 

Oehlerich join- 
ed Dodge in 1945 
as a business 
management rep- 
resentative as- 
signed to the 
sales department 
of the Dodge 
home office. After transferring to 
the Detroit region in the same ca- 
pacity, Oehlerich was advanced to 
Detroit city manager. Later he 
was promoted to assistant regional 
manager of the Dodge Chicago re- 
gion, the position he held at the 
time of his new appointment. 


Vv. F. Ochlerich 


Riley Supervises 


Hudson Zones 


DETROIT. — Appointment of 
Harley F. Riley, who has been 
divisional sales manager of the 
Northwest _ divi- 
sion, to the new 
post of supervisor 
of zones, with 
headquarters at 
Detroit, has been 
announced by N. 
K. Van _ Derzee, 
Hudson _ sales 
manager. 

Riley, who join- 
ed Hudson in 
1945 as manager 5 
of the then new ‘Marley F. Riley 
Chicago zone of Hudson Sales 
Corp., became Northwest divisional 
sales manager for Hudson a year 
later. He has served for 13 years 
as retail automotive executive 





Edsall & Co. 


J. C. Edsall & Co. (Chrysler- 
Plymouth), Stafford, Kan., is add- 
ing 1,500 square feet to its service 
department in addition to install- 
ing a lubrication and wash depart- 
ment. 








PONTIAO’S GENERAL MANAGER, H. J. Klingler, was present at the recent ground- 
breaking for Mallon Suburban Motors, Inc., new building at Irvington, N. J. Plans cal! 


for a one-story, 28, 
of Mallon; Arthur Hi 
F. BR. Van Weill, district manager, and E. 


square foot building. Left to right are William Frank, president 
5 ees Sen oo: eee Eee Sees ate mesnomt 
- Neubeck, vice-president 


of Mallon. 
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AUTOMOTIVE NEWS, JANUARY 12, 1948 


poy this column appears in| of an infant industry. Their efforts 
print I will have visited with| kept the smokestacks going at the 
many Nebraska dealers at their| factories. 


convention in Omaha. 

Not long ago I was introduced 
as the individual who is ac- 
quainted with more automobile 
dealers than any other living 
man. Be that as it may, I have 
attended all national automobile 
dealer conventions, except one, 
since they were initiated 30 years 
ago, as well as many state con- 
ventions during the same period. 
For the 10 years previous, much 
of my time was spent in promoting 
and attending dealer meetings for 
a manufacturer. 

So I have had the opportunity 
to make widespread acquaintance, 
and I frequently am sorry that 
my memory for names and faces 
no longer is as trustworthy as it 
was in early years. 

+ . + 
Keen Appreciation 


For Dealers 


I have always had the keenest 
appreciation for automobile deal- 
ers. They were pioneers that de- 
veloped the paths and roadways 


Detroit Dealers 
Face Trial on 


Tax Charges 


DETROIT.—Waldo D. Andrews, 
president, and Earl C. Jackson, 
vice-president of Andrews Motor 
Sales (Buick), pleaded innocent 
and waived examination last week 
at their arraignment on a second 
warrant brought against them by 
the Detroit auto sales grand jury. 

No trial date was set by Re- 
corder’s Judge Arthur E. Gordon, 
whose colleague, Judge W. McKay 
Skillman, heads the grand jury. 

The second warrant charges that 
Andrews and Jackson evaded sales 
taxes, engaged in conspiracy and 
falsified titles in the alleged sale 
of 36 new Buicks to James W. 
Duncan, an auto broker. Duncan 
was named as a co-conspirator, but 
not a defendant. 

Previously Andrews and Jackson 
were held for trial on the first 
grand jury warrant, which charges 
title law violations in connection 
with the alleged transfer of 20 
Buicks to the C & G Motors used- 
car lot in Detroit. Saul Charnes 
and Jack Geller, operators of the 
lot; were also arraigned as defen- 
dants. 

Clarence J. Hacquoil, disenfran- 
chised Detroit Buick dealer, and 
Jerry Lynch, used-car dealer, also 
are facing trials as a result of 
Skillman warrants. 

Andrews and Jackson have sued 
the Buick division for alleged vio- 
lation of their franchise, arising 
out of the dealers’ claim that the 
factory has delivered them no cars 
since the warrants were served last 


November. 
* * . 


State Auditors Comb 


Detroit Dealer Books 

DETROIT.—Eighty state sales 
tax auditors are now combing De- 
troit automobile dealers’ books for 
profits on which taxes may not 
have been paid. 

Judge W. McKay Skillman, one- 
man grand juror, claims the profits 
on which no taxes have been paid 
total more than $3,000,000. 

It is expected that with the 
books of 1,000 dealers in Wayne 
county in line for investigation, the 
complete audit will require nearly 
a year. 





Alongi Garage Burns 

NIAGARA FALLS, N. Y.—Dam- 
age of $12,500 was done by a fire 
which gutted the Alongi Motor 
Sales Co. garage here. Firemen 
estimated the damage at $8,000 
to the building, $2,950 to three 
trucks and three cars which were 
in the garage and $1,500 to the 
garage equipment. 


The brasshats of the industry, 
I have always believed, live in 
the field and not at factory head- 
quarters. It took a courageous 
and resourceful man to enter and 
be successful in this field. They 
are now, in my book, a shining 
example of the working out of 
the free enterprise system in 
America. 

And I have a soft spot for dealers 
in Nebraska, having been born in 
South Dakota and having worked 
in the harvest fields of the state 
immediately below, Kansas, when 
I was a boy. 

* * * 
Our Own House 
Is Big Thing 

I think it might be timely, too, 
to express in discussions with Ne- 
braska dealers, the thought that a 
lot of us keep ourselves upset as 
to what is happening in Washing- 
ton or abroad. Or that we concern 
ourselves too much about factory 
products and factory policies, or 
what the NADA or other automo- 
bile trade associations do or may 
not do. 

Of course, all of these things 
are important, but they are of 
little consequence unless we first 
keep our own house in order. It 
seems to me that if this nation, 
or the world, is to develop as 
we would all like to see it, it will 
be on the basis that we are in- 
dividually successful units. We 
must have harmony at home in 
a smooth organization if we are 
to have harmony citywide, state- 
wide, nationwide and worldwide. 

So it seems we too frequently 
struggle for things that an indi- 
vidual can’t accomplish to the 
neglect of things that individually 
we can do so well. We look at a 
20-story building and wonder how 
it was built. But if we consider, 
like our own lives and own busi- 
ness, it was built a brick at a time, 
the ultimate result does not seem 
so impossible. 

7 * ” 


Our Faith 
In Individuals 


Let’s all set an example for our 
faith in moral standards and in the 
eternal destiny of the individual. 

Only in this way can we take 

the offensive in selling our free 

enterprise system as the superior 
philosophy in this worldwide war 
of idealogies. , 

Let’s cooperate by being real 
Americans so that we may each 
individually make our contribution 
to the attainment of the goals 
worldwide that we all so fervently 
wish to attain. 


Vesper Leaves 


NADA Guidebook 


BETHESDA, Md.—Walter H. 
Vesper jr., of Bethesda, last week 
announced his resignation as edi- 
tor and business manager of the 
eastern editions of the NADA Offi- 
cial Used Car Guide. 

Vesper had been with NADA 
since 1933, when the guidebook was 
first created as the tradein author- 
ity under the NRA code. He helped 
to develop the median-mean meth- 
od of calculating average used-car 
prices. 


Lightfoot Heads 
Fort Worth Assn. 


FORT WORTH, Tex.—A. H. 
Lightfoot has been elected presi- 
dent of the New Car Dealers Assn. 
of Fort Worth for the coming year. 

Others elected to office include 
the following: W. T. Ryan and Bur- 
ford Sharpe, vice-presidents; Joe 
Lowe, secretary-treasurer; Carl J. 
Aldenhoven and Tom Abbott, di- 
rectors. 


Hey, Boss! 
Employes Express Thanks 


In Newspaper Ad 


SHARON, Pa.— When employes 
of Pollock-Timblin Co., Inc. (Ford), 
wanted to wish their boss, Tom 
Timblin, a Merry Christmas, they 
didn’t just shout the greeting to 
him; they plastered it all over the 
Sharon Herald, local newspaper. 

Published without the knowledge 
of Timblin, the employes’ message 
thanked him for “financial bene- 


fits, ideal working conditions, ap- 
preciation for our personal prob- 
lems and kindness in all our rela- 
tions with you.” 

The page ad was signed and paid 
for by 34 employes. 





HARRISBURG, Pa. — (UTPS) — 
The Pennsylvania Safe Driver 
League, suggested to the state by 
the Pennsylvania Automotive 
Assn.’s_ safety division, will be 
launched on Jan. 20 by the state 
department of revenue. 

The department was so impressed 
with the comprehensive program 
designed to improve driving be- 
havior in all age groups that it 
agreed to sponsor the program as 
an activity of the Governor’s High- 
way Safety Conference. 

The PAA membership, which 





ONE OF THE OUTSTANDING window displays of the season is being shown by 
Packard Cleveland, Inc., on Carnegie Ave. Utilizing a Packard station sedan for 1948, 


Harry S. Foulkrod, president of the dealership, designed a winter snow-ski scene. 


Quick Action on Resellers 


Urged for W. Va. Dealers 


CHARLESTON, W. Va. — Auto- 
mobile dealers of the state have 
been urged by William Randolph, 
executive secretary of the Auto- 
mobile Dealers Assn. of West Vir- 
ginia, to take immediate action 
against any purchasers of new 
cars who have breached a resale 
agreement signed at the time the 
new car was delivered. 

Randolph’s letter to association 
members further suggested that 
any “damages” awarded by the 
courts can be turned over to a 


"47 Car Sales 
In Houston Top 
46 by 33 Pet. 


HOUSTON.—New passenger car 
deliveries in Houston jumped 33 
percent in 1947 over 1946. 

New-car dealers here say that 
prospects for 1948 are as good, 
probably better, than last year. But 
many of the new cars will be con- 
vertibles—to save steel. 

The dealers say they could sell 
60,000 new passenger cars at least 
in 1948—if they could get that 
many. 

The most they hope to get this 
year is 20,000 which would be more 
than ever delivered in Houston in 
any previous year. 

Figures from Daily Facts, Hous- 
ton statistical publication, show 
15,543 new passenger cars were de- 
livered here last year. That’s 5,146 
more than the 1946 delivery in 
Houston. 

Truck and other commercial auto 
deliveries last year totaled 5,049, a 
24 percent increase over 1946. The 
1947 commercial-truck delivery 
figure is an all-time high. The best 
previous year was 1941 when the 
record was 4,187. 

December new passenger car 
deliveries to Houston were .the 
highest of 1947—by far. In Decem- 
ber, 1,725 new cars were delivered 
here, nearly twice as many as in 
November. 


Rauscher Robbed 


ST. LOUIS.—Casper W. Rausch- 
er, president of Rauscher Chevro- 
let Co., 1000 N. Kirkwood Road, 
Kirkwood, St. Louis county, re- 
ported to police that safe crackers 
stole $1,500 from an office safe. 
Gaining entrance through an inse- 
cure window, the robbers pushed 
the strong box into the firm’s re- 
pair shop in the rear and, with an 
electric drill and other tools found 
nearby, opened the receptacle. 





worthy charity of the dealer’s 
choosing. 

In explaining the action of his 
office, Randolph said that “mem- 
bers of our organization are inter- 
ested solely in delivering new auto- 
mobiles to persons who need trans- 
portation and intend to keep the 
vehicles. 

“We have no desire to provide 
automobiles for any person intend- 
ing to speculate or to resell the 
car to another person at a high 
price. We are trying to protect the 
public from having to pay exorbi- 
tant prices for cars.” 

An agreement signed by the pur- 
chaser at the time of delivery speci- 
fies that the buyer will not resell 
the car for a period of six months 
from the date of delivery without 
offering it to the dealer from whom 
it was purchased. 

“Association headquarters is now 
conducting a survey of car regis- 
tration figures for the past six 
months to determine if there are 
any persons who have breached 
their contracts. Civil action will be 
instituted,” Randolph added, “if 
any broken contracts are found.” 


Vt. Dealer Files 
$500 Resale Suit 


BURLINGTON, Vt.—Yandow Mo- 
tor Car Co., Inc., has filed a suit 
in Chittenden county court against 
Stanley Moquin, charging alleged 
violation of a contract through re- 
sale of a new Pontiac. 

Yandow, seeking $500 damages, 
asserts that the car was sold to the 
defendant at the recommended fac- 
tory list price on Oct. 29. The con- 
tract, Yandow said, was part of a 
campaign to prevent quick sales of 
new cars at inflated prices. The car 
was allegedly resold to Ivanhoe 
Smith, Winooski used car dealer. 


New-Car Reseller Sued 


For $3,000 in Columbus 


COLUMBUS, O.—In the first 
case of its kind here, Kaufman 
Motors, Inc. last week had sued 
a customer for $3,000, charging him 
with reselling a new car in viola- 
tion of a resale pact signed when 
the automobile was delivered. 

Kaufman officials accused J. C. 
Root of reselling a new car to a 
used-car dealer for $2,595 within 
three months after the firm de- 
livered it to him for $1,926. They 
said that Root had signed an agree- 
ment not to sell or trade the car 
within six months. 


Inspection Emblem 


Pa. Dealers to Register and Tag Safe Cars 
In Statewide Safety Drive 








has become increasingly active in 
highway safety through the adop- 
tion of programs of inspection 
procedure improvement, element- 
ary and high school safety edu- 
cation and bicycle safety, will 
handle the registration of the 
league’s membership with the 
possibility of other agencies be- 
ing appointed later as additional 
distributing agencies. 


“An inspection sticker on the 
windshield indicates the vehicle is 
safe,” Claude S. Klugh, manager 
cf PAA, stated, adding that with 
the adoption of the new plan, “the 
Safe Driver League sticker will 
indicate that the operator is safety 
conscious.” 

Klugh and Capt. E. H. West- 
wick, safety director of PAA, 
urged the group’s 3,000 new-car 
dealer members to actively support 
the program, explaining that it 
provides “an opportunity for our 
members to carry on a splendid 
safety and public relations program 
which is state-sponsored.” 

Each member enrolled in the 
league will be given an appropriate 
sticker to be placed on the lower 
right hand corner of the rear win- 
dow of his vehicle. The sticker is 
printed in gold color on a blue 
background. The front states that 
the vehicle owner is a member of 
the Pennsylvania Safe Driver 
League sponsored by the Gover- 
nor’s Highway Safety Conference. 

The back of the sticker contains 
the following statement: 


“In becoming a member of the 
Pennsylvania Safe Driver League 
I endorse and encourage the fol- 
lowing: 

“1, Drive within the legal speed 
limit and with regard to road and 
weather conditions. 

“2. Come to a complete stop 
at all stop signals. 

“3. Refrain from driving while 
drinking. 

“4. Pass only when I can do 
so legally and safely.” 

PAA members issuing the stick- 
ers are asked to determine the 
eligibility of the applicant; record 
applicant’s signature, sticker num- 
ber and other information on a 
registration sheet, and place the 
membership sticker on the rear 
window of the vehicle. 

An applicant must meet the fol- 
lowing requirements to become a 
member of the league: 


1. Be the operator of a motor 
vehicle bearing a current Pennsyl- 
vania inspection sticker. 

2. Possess a Pennsylvania opera- 
tor’s license. 


3. Be of good character, and sin- 
cere in the desire to better high- 
way traffic conditions. 


4. Agree to endorse and encour- 
age the four rules of correct driv- 
ing procedure printed on the back 
of the sticker. 

5. Sign the registration sheet 
provided for the tabulation of ap- 
plicants. 


Klugh said the following re- 

sponsibilities rest with the dealer 
and other subsequent distributing 
agencies: 
: Use every precaution in accept- 
ing membership from only those 
applicants who comply with the 
requirements, and who will uphold 
the high ideals and standards pre- 
scribed by the league; forward reg- 
istration sheets when filled to the 
bureau of highway safety, Penn- 
sylvania department of revenue, 
Harrisburg, Pa.; place the Safe 
Driver League sticker in the proper 
place on the rear window, and re- 
move all Safe Driver League stick- 
ers from vehicles purchased or 
traded. 


Ala. Directors 


Convene Jan. 13 


MONTGOMERY, Ala.—Joe M. 
Edwards, president of the Auto- 
mobile Dealers Assn. of Alabama, 
has called a meeting of the board 
of directors of the association Jan. 
13 at the Jefferson Davis hotel 
here. 

The directors’ meeting will be 
preceded by a meeting of the exec- 
utive committee. Work for the com- 
ing year will be outlined, 
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AUTOMOTIVE WE STAND FOR: 

5 - ¢ 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


A Long Shadow 


SOME dealers take the view that bad practices in the in- 
dustry are no concern of theirs as long as they do not 
indulge in them. 














It doesn’t work out that way. For instance, the other day 
the Toledo (O.) Better Business Bureau reported the case 
of a school teacher who bought a 1937 car on which there 
was an unpaid balance of $300. She was charged $150 for 
insurance and interest. 


Now, it is reported, she is using the case as an example 
of what to watch out for in doing business with auto dealers. 


You may run your business as a saint, but every time 
someone gets gypped by another dealer, part of the bad 
publicity reflects on you. 


* * * 


Initiative Did It 


Remember when the war was cent of the truck market and in 
ending and OPA was fighting for 1947 it had 6.96. 
continued controls? One Admin- ee, 4 
istration leader warned that, Nash had 1.56 percent of the 
with supplics short, the big com- car market in 1941, 3.60 in 1946, 
panies wculd grow bigger and 3.47 in 1947. Hudson had 1.56 in 
the small companies starve. 1941, 4.23 in 1946 and 2.85 in 1947 
o.. 2.6 when it took time out to change 


We've just looked at the auto over to new models. Packard 
record—the record that was made wilt 1.42 percent in 1941, 1.95 
without government controls. in 1946 and 1.47 in 1947 when it 

also changed over. 
* * * + + * 

Prewar, the smaller auto Kaiser-Frazer, Willys and 
companies, the so-called inde- Crosley did not build cars in 
pendents, got less than 10 per- 1941, and thus were on no- 
cent of the auto market. In body’s steel books for steel al- 
1946 they got 15.44 percent of ar a — — : = 

mark percent o e market in 
citar 16.54 “roel =a and 4.06 in 1947, Crosley .23 in 
aiiatas a 1946 and .55 in 1947, and Willys 


30 (station wagons) in 1946 
Every one of the independents and 94 in 1947. 
moved up. Studebaker moved ne 
from 2.62 percent in 1941 to 3.60 
in 1946 and 3.47 in 1947. This is 
a greater gain than it seems for 
1941 figures include trucks while 
postwar a breakdown is available. 
In 1946 Studebaker had 4.59 per- 


This record, of course, took a 
great deal of individual initia- 
tive on the part of the indepen- 
dents. But the point is they were 
able to do it under a free 
economy. 








NO MATTER where he turns, the 
pessimist finds little encouragement 
for the predictions he would prefer 
to make on the outlook for the 
new year. No cne doubts but what 
| we are in the 
| THE OUTLOOK midst of a boom, 
FOR 1948 but there are 
conditions today 
which did not exist preceding the 
bust in 1929. For one thing, there 
is a great demand for practically 
cverything. Of course, that is a re- 
|sult of plenty of cash in hand and 
n savings spread over the broad- 
est per capita ownership in our 
history. This demand and desire 
to buy even in the face of high 
prices results in steady employ- 
ment and high wages. Roy Pelle- 
tier used to say that the difference 
between the prosperity in this 
country, as contrasted with the 
poverty of China or India, was that 
our people wanted practically 
everything while theirs asked only 
a bare existence. He credited in- 
tensive selling and advertising for 
building up this demand. Nowhere 
else in the world or in the world’s 
history had this indication of the 
masses resulted in such demand. 
It has become trite to say that 
what we Americans consider only 
as bare necessities of existence are 
luxuries only to be dreamed of by 
the masses in most other countries. 
Roy was a prophet in his time, 
but he did not live long enough 
to see its full fruition. as we can 
so plainly today. 


* * * 


EVERY GI who returned from 
the last war practically demanded 
a new home with running water, 
central heating and a bathroom. 
No one questioned but what he 
was entitled to these “bare neces- 
sities,” and a generous nation set 
all of the wheels of government 
in motion to make these dreams 
come true. That he wanted, too, 
an automobile and a telephone was 
taken as a matter of course. To get 
these things he needed first of all 
a steady job and by the middle of 
1947 nearly three-and-a-half mil- 
lion, who saw service in World 
War II, had jobs and at the high- 
est wages ever paid in this coun- 
try. The perfectly natural result 
is that this impetus of demand, 
added to the pentup desires of the 
Stay-at-homes who had accumu- 
lated immense savings during the 
war, is the so-called “boom” boat 
in which we find ourselves today. 

+” + + 


UPPERMOST in our minds today 
is the $64 question, “How long will 
it last?” Not “how long can it,” but 
“how long will it?” I have tried to 
find the answer in the analysis 
and comments of a dozen econom- 
ists, who were brave enough or 
foolish enough to stick their necks 
out at the beginning of this new 
year. The consensus is that there 
are as yet no signs of a business 
recession, hard as they tried to 
find one. When you hit a gross 
value of over two hundred billion 
(last year the estimate was $230,- 
000,000,000) for goods and services, 
it means widespread prosperity 
even if, as some will argue, we are 
dealing in 60-cent dollars. So even 
in 1948, if we should begin to meet 
the needs of our own people in 
some lines, there is a market of 
undreamed of proportions in for- 
eign countries, some of which are 
already getting back to where they 
can pay in dollars for what we 
will have to export, without the 
necessity of our furnishing the 
wherewithal. 

* + + 


ONLY ONE possibility of up- 
setting the applecart is apparent 
—governmental controls and’ bu- 
reaucratic meddling with the na- 
tural forces of supply and demand. 
We had an example of this last 
week when the Federal Reserve, 
through some conniving action, 
which I will not attempt to ex- 
plain, ran down the prices of long- 
term government bonds almost 
overnight. Maybe it was a wise 
move, but it sounded too’ much 
like the depreciation of the ruble 
by the smart boys in Moscow to 
set well with us. It would be easy 
for us to pay off the huge war 
debts, but remember we owe this 
money not to some foreign power 
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‘Man of the Year? ....’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





Is It Hoffman? 


I liked your list of the Top Ten 
automotive stories of 1947. Who do 
Automotive News readers consider 
the Automotive Man of the Year? 

For my money it looks like Paul 
G. Hoffman, president of Stude- 
baker. I nominate him because of 
his effective influence in such add- 
ed activities as the Committee for 
Economic Development and his ef- 
forts in behalf of highway safety. 
Too, from what I read, I gather 
that his company had a good year 
in 1947.—“Not a Studebaker Deal- 
er,” New Orleans. 


Eprror’s Note: Automotive News 
hasn’t any opinions on a “Top 
Automotive Man of the Year,” 
but we’d like to get opinions from 
our readers. Who’s your choice? 

* + o 


Comet Car 


You might be interested in 
checking up on Julius Rose, Gen- 
eral Developing Co., whose new 
“Comet Car’ was mentioned in 
AvuToMoTIVE News, and who has ap- 
parently turned out to be just a 
promoter. 

Dunn & Bradstreet report on 
him is anything but good and 
shows he is still accepting funds 
to promote a business which ap- 
parently does not exist. 


I made a hundred dollar deposit 
early in September for shipment 
of a Comet car and up to this time 
have been unable to get the money 


or syndicate, but to ourselves. That 
makes the same difference as be- 
tween black and white. Reduced 
to the simple equation of a family 
-—no family could go broke whose 
debts were only among themselves. 
Maybe it’s the sun, cr reading 
about the record snowstorms up 
north, but I find it as hard to be 
pessimistic these days as I hope 
you do!—G.M.8. 


back or a shipment of a car and 
recently not even a reply to my 
letters.—F rep Hines, Rocky Moun- 
tain Sales, Spokane, Wash. 


Eprror’s Note: See story on 
page 37. 
* a * 


A Voice 


Gentlemen, what Jones did to his 
showroom is his business. The news 
about Elmer taking a trip we read 
in our local paper two weeks ago. 

What happened to the auction 
reports? That’s what we are inter- 
ested in. you have cut them less 
than half. Why?—Jimmy Dawn, 
Saginaw, Mich. 

Eprtor’s Note: Recently we ef- 
fected a simplified method of col- 
lecting auction prices. We believe 
it gives a more representative 
price scale, gives just as wide 
coverage and should be a more 
accurate gauge of the market be- 

(See LETTERBOX, Page 44, Col. 3) 





Coming Events 


JANUARY 
Jan. 12-14—Edgewater Park, Miss. (Edge- 
water Park hotel). Seventh annual con- 
vention, Truck - Trailer Manufacturers 
Assn. 
Jan. 12-16—Detroit (Hotel Book-Cadillac). 
Mid-winter meeting of SAE. 
Jan. 25-29—Chicago (Hotel Stevens). 
nual meeting of NADA. 
FEBRUARY 
Feb. 9-12—Atilantic City (Convention Hall) 
Twenty-first Annual Convention, Automo 
tive Accessories Manufacturers of Amer 
ica Exposition. 
Feb. 29-May 4 — Vancouver (Vancouver 
hotel). Annual convention of the Cana 
dian Automotive Wholesalers Assn. 


An- 


MAROH 
March 3-5—Detroit (Book-Cadillac). SAE 
Passenger Car and Production meeting 
March &—New Urieans. (Jung hotel). An- 


nual convention of Louisiana Auto Deal- 
Asen. 


ers 

March 15 (opening), Cleveland. 1948 ex- 
hibit, American Society of Tool Mngi- 
neers. 
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|| a thousand Joneses. 2 
park the automobiles they buy Reps: 
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I. isn’t a little town but a good sized subur- 
ban shopping center around which thousands of families 
live. Every year they buy x millions of dollars worth of radios, 
hardware, food, clothes and everything else these stores sell — 
and it’s quite plain they buy automobiles, too. 
| Suburban shopping centers develop around big population set- 
tlements. Storekeepers don’t get together and decide to build their 
groups one or two to every city or county across the United States. No, 





me soe they build their shops where there are people to buy their merchandise 
Moun- —the more people there are, the more shops they build. 
ry on | The same facts are true of the circulation of a national magazine like 

The American Weekly which dominantly penetrates those richest population 
ito his | areas across the nation where the greatest dollar sales are made. That's why big 
ae ~ companies who sell the most merchandise to the 
od most people use the advertising pages of The 
e inter- | = 


American Weekly as their major selling effort. 








2m less 
Dawn, 
we ef- 
of col- 
believe 
ntative 
} wide 
, more 
et be- CREATE THE GREATEST DEMAND FOR NEW CAR PURCHASES 
Through the Publication Which Penetrates the Big Middle Income Group 
Compare the number of families in each income group where these four leading magazines are read. 
ts *Incomes Life Saturday Evening Post Collier's The American Weekly 
$5000 and over 1,232,492 954,352 569,403 1,965,028 
(Bdge: $3000-$4999 1,765,881 1,339,171 973,315 3,303,119 
facturers $2000-$2999 1,579,453 1,162,154 953,680 3,022,400 
ie $1000-$1999 533,389 350,186 274,884 973,157 
: Under $1000 67,321 42,330 33,659 93,573 
See @ The American Weekly is read by more people in every @ In the 745 United States counties where 80% of all new 
ea income group than read any other national magazine. car sales are made, The American Weekly is read in 
on all) ili i 
a THE MERICAN @ No other national magazine reaches as many fam- more fomilles than read any other magazine. 
Que ilies in as many Key Markets. Yet in 4083 cities from @ The American Weekly delivers an advertiser's mes- 
——— | oa wew EKLY coast to coast The American Weekly reaches 20% or sage into more families at a lower cost per color page 
sen. ; SEE more of all the families living in these places. This is than any other national magazine. 
c). SAE 63 VESEY ST, NEW YORK 7, N. Y. local dealer support on a national scale. *All figures from Consumer Mogazine Report 
il) AB Office by Dr. Daniel Starch & Staff for the year ended December 31, 1946. 
ito » 


GENERAL MOTORS BUILDING 
OTHER OFFICES: 16 Arlington St., Boston 16 * Arcade Bidg., $t. Lovis 1° Hearst Bidg., Chicago 6 * 101 Marietta St., Atlanta 3 * Hanna Bidg., Cleveland 15 * Pershing Sq. Bidg., Los Angeles 13 * Hearst Bidg., San Francisco 3. 
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Ford Dealers Out Front with 


New Ford ows 6u// Trucks 


impressions in over 100 different magazines— 


Across the nation millions and millions of people 
RIGHT NOW are reading about—and shortly will 
see—the greatest line of Ford Trucks ever —the 
brand new Ford Bonus* Built Trucks for ’48! 
More than 1,600 newspapers will carry special 
announcement advertising . . . thousands of special 


outdoor poster showings . . . five hundred million 


national, weekly, monthly, farm, and vocational 

. thousands and thousands of folders, catalogs, 
mailings. It will be the biggest truck announce- 
ment campaign yet—going to work, day and 
night, to establish truck leadership for Ford 
Dealers. They’re “Out Front with Ford” again! 


*Webster defines BONUS as: “Something given in addition to what is usual or strictly due.” 





TC 


LIFE INSURANCE EXPERTS PROVE... F@D 
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Brand MEW hor FS 
ql 


bonus Bulli LLL 


~ TRUCKS 


zRTO LAST LONGER 





NEW ENGINES, a six, two V-8’s; up to 145 h.p.!... NEW MILLION DOLLAR 
CABS, with living room comfort, exclusive Level Action cab suspension!... 
NEW FRAMES, tougher, more rugged than ever ...NEW AXLES, steer- 
ing, brakes! ... NEW BIG JOBS—two of ‘em — with G.V.W. ratings up to 


21,500 pounds! ... FIVE NEW SERIES ... more than 139 new models. 


Listen to the Ford Theater over NBC stations Sunday afternoons 5:00 to 6:00 p. m., E. S. T. 


Fa@D TRUCKS LAST UP TO 19.6% LONGER! 











CHICAGO.—In support of the 
uniform testing plan for safety 
equipment, the Safety Equipment 
Manufacturers Assn. has com- 
mitted its members to manufacture 
all items in conformity to National 
Commercial Standards. 

SEMA says its program “bids 
fair to revolutionize the after- 
market equipment industry.” 

Recently the American Assn. of 

Motor Vehicle Administrators an- 
nounced its “one test for the entire 
country” plan, under which AAMVA 
will certify to the individual states 
all items of equipment conforming 
to the requirements of either SAE 
specifications or National Com- 
mercial Standards for After-Mar- 
ket Equipment. 

Object is to eventually have all 
_equipment appro approved according to 


Hudson Zone Job 
Given Chapin; 
2 Region Shifts 


DETROIT.—Appointment of Roy 
D. Chapin jr. as assistant Detroit 
zone manager has been announced 
by N. K. Van 
Derzee, Hudson 
sales manager. 

Chapin joined 
the Hudson engi- 
neering depart- 
ment in 1938. In 
1940 he entered 
the sales depart- 
ment and has 
been in sales 
i work since that 
R. D. Chapin jr. time with the ex- 

ception of a pe- 
tiod during the war when he was 
with the aircraft section of the 
war contracts division. 

With the resumption of automo- 
bile production he was appointed 
district manager for Hudson Sales 
Corp. at Chicago. In August, 1946, 
he became regional manager at 
Detroit. 

Succeeding Chapin as _ regional 
manager at Detrcit is Ben F. Sils- 
bee, who has been regional man- 








©. E. Broderick 


ager for the Pittsburgh region. Be- 
fore the war, Silsbee represented 
another major auto manufacturer 
as district manager at Detroit. 
During the war he was a field di- 
rector for the War Assets Admin- 
istration, a job which he left in 
1946 to join Hudson. 

The regional managership in the 
Pittsburgh region has been taken 
over by Clark E. Broderick, who 
fas been a district manager for 
Hudson Sales Corp. at Detroit. 
Broderick has been in the auto- 
mobile business since 1935. 





Buckeye Motor Car Co.. 
Buckeye Motor Car Co. (Oldsmo- 
bile), Columbus, O., has announced 
the appointment of ‘Rey C. Penrod 
as service manager. 





U.S.-Wide Test Backed 


Safety Equipment Makers Committed 
To AAMVA Certification Plan 
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uniform specifications at one cen- 
tral point rather than have ap- 
provals handled in each state in- 
dividually. 


As the original sponsors of 
National Commercial Standards, 
SEMA will sponsor commercial 


standards additional to those al- 
ready adopted with the end in view 
of commercial standards for all 
items of equipment required to be 
approved by the Interstate Com- 
merce Commission or the various 
states. 


Additionally, all items of equip- 
ment constructed by SEMA mem- 
bers and certified by AAMVA will 
be covered by a re-examination 
service under which the testing 
laboratories will semi-annually 
re-examine samples purchased on 
the open market to insure all- 
time compliance with adopted 
standards. 


As soon as original laboratory 
tests can be brought up-to-date and 
re-examinations can be scheduled, 
SEMA mmbers will mark each 
item of equipment and each carton 
in which each item is packed with 
a distinctive mark indicative of 
such original laboratory testing and 
re-examination. 


Such labeling of products and 
cartons, when coupled with the 
“one test” supervised from AAMVA 
headquarters, SEMA believes, will 
go far toward insuring the univer- 
sal production of high - quality 
equipment which may truly be des- 
ignated “safety” and will provide 
the vehicle user with a ready means 
of identifying equipment construc- 
ted to his needs and conforming 
to the requirements of all states 
through or in which his vehicles 
will operate. 


At the same time, SEMA elected 
the following representative 
after-market manufacturers as 
directors and officers, charged 
with the duty of putting this move 
into execution: 


Directors: S. M. Dover, president 
of DoRay Lamp Co; W. F. Grote, 
president of Grote Mfg; H. B. Don- 
ley, general mgr. of Columbus 
Metal Products; F. A. Vosburgh, jr., 
president of Carlton Lamp Corp., 
and Harold Putterman, vice-presi- 
dent of Yankee Metal Products 
Corp. 

Officers for the year 1948 are: 
president S. M. Dover, Vice-presi- 
dent Harold Putterman, and Sec- 
retary-Treasurer F. A. Vosburgh. 
jr. 


Chicago Warns 
Of Bogus Titles 


CHICAGO. — Forged titles have 
been photo-printed in considerable 
numbers by some Chicago gangs 
now under arrest, and the work 
they have done should serve as a 
warning to automobile dealers, Earl 
W. Merritt, head of the Illinois 
automobile department, has dis- 
closed. 

Dealers have been advised to 
contact Merritt’s office immediately 
upon suspecting that a title is ir- 
regular. Secretary of State Barrett 
has urged the Illinois Automotive 
Trade Assn. and Chicago Automo- 
bile Trade Assn. to warn members 
that his office is checking dealer 
titles and will refuse new licenses 
to those found to be violators of 
dealer licensing provisions. 


GEORGE J. STRITCH, left, manager of the Detroit district of the automotive, avia- 


tion and government sales division of B. 
emblem from John L. Collyer, president, while G. 


F. Goodrich, receives his 30-year service 
E. Brunner, general manager of the 


division, looks on. Stritch is widely known in the automotive industry, his office selling 


tires to manufacturers and assisting with tire engineering problems. 


He has been in 


Detroit since 1920, when he became a clerk in the manufacturers’ sales offices and 


has been manager of the office since 1936. 





THE REMODELED “, enlarged facilities of Everett-Noble Motors, Inc. (DeSoto- 
Charlotte, 


Plymouth), 
Ss Sak te Gitaeem the Guaaaati te 


The company spent $50,000 and many months of planning 
25,000 square feet. Seven thousand square feet 


were allotted to the display room, 5,000 square feet to the parts department, and 13,000 
square feet to the modernized service department. 


DuPont, Ethyl 


Start Battle 


For Anti-Knock Business 


WILMINGTON, Del.—One of the 
interesting aspects of American 
competition was under way last 
week as E. I. duPont de Nemours 
began its first direct deliveries of 
tetraethyl lead anti-knock com- 
pound to the oil refining industry. 


On Dec. 31 Ethyl Corp.’s basic 
patents on the tetraethyl compound 
ran out, as did the agreement un- 
der which duPont manufactured 
the compound for distribution by 
Ethyl. Ethyl is also manufacturing 
the compound as well as distribu- 
ting it. DuPont has manufactured 
the compound for 21 years. 


The interesting point, though, is 
that Ethyl is owned 50-50 by Gen- 
eral Motors and Standard Oil (N. 
J.) while duPont owns one of the 
biggest blocks of General Motors 
stock. 

Thus, in an indirect way, duPont 
is entering competition with itself. 
There appears to be nothing mys- 


Rumford Retires 
After 43 Years 
In Industry 


DETROIT. George Rumford 
operating manager of DeSoto divi- 
sion, has retired after 43 years in 
the automotive industry, it was an- 
nounced last week by C. E. Blei- 
cher, DeSoto president. 


His successor as operating man- 
ager is L. I. Woolson, who, as De- 
Soto’s factory manager, was Rum- 
ford’s assistant. 

Rumford entered the automobile 
business in 1904. While working in 





L. I. Woolson 


Geo. Rumford 


a toolroom he took an engineering 
course. 

In 1906 he joined Dodge Bros. 
and was steadily promoted until 
in 1910 he was factory superinten- 
dent. From 1912 until 1919 he was 
factory manager for Maxwell. He 
then moved to Cadillac where he 
was in charge of production of the 
La Salle car. 

Rumford joined Chrysler Corp. 
in 1932, working first as factory 
manager for Dodge Truck, and 
later as operating manager of the 
Chrysler Jefferson Ave. plant. He 
has been operating manager of De- 
Soto ever since the division moved 
to its present Wyoming Ave. plant 
in 1936. 

Woolson joined the engineering 
division of Chrysler Corp. in 1928 
as a draftsman. In 1932 he became 
assistant to the chief engineer at 
Plymouth, advancing to DeSoto 
chief engineer in 1936. He was ap- 
pointed factory manager of DeSoto 
in 1943. 


terious about the reasons for this, 
however. There is a tremendous 
demand for the compound, and 
duPont has something to offer in 
its manufacturing and research fa- 
cilities. 


In addition, some observers have 
pointed out that duPont thus 
avoids monopoly charges, and that 
the anti-knock fluid business pro- 
vides as satisfactory a way of 
making money as waiting for GM 
dividend checks. 


At any rate, duPont announced 
last week that a large fleet of its 
tank trucks were making deliveries. 


At the same time, district sales 
offices and laboratories are being 
opened throughout the country, 
along with two new general labora- 
tories—a road-test laboratory at 
El Monte, Calif., and an engineering 
laboratory at Deepwater Point, 
N. J. 


DuPont’s expanded program in- 
cludes intensified research in the 


whole combustion field as well as| 


full technical, operating and ad- 
visory services to the refining in- 
dustry. 


The laboratory managers named 
so far are: Iver T. Rosenlund, road- 
test laboratory, and Kenneth C. 
Edson, district laboratcry at El 
Monte; Dr. Austin B. Wilder, Chi- 
cago, and Donald W. Frison, Tulsa, 
Okla. All laboratories will be under 
the administration of J. R. Sabina, 
technical director of the Petroleum 
Chemicals division. J. J. Mikita, 
former associate director of re- 
search for Texas Co., will be direct- 
ly in charge of the laboratories. 


Five district sales offices have 
been established. The district man- 
agers and their lccations are: David 
H. Conklin, for the West Coast, at 
510 W. Sixth St., Los Angeles; Jos- 
eph A. Hyland, for the Gulf Coast, 
at 526 Niels-Esperson Bldg. Hous- 
ton, Tex.; Charles Wirth III, for 
mid-continent area, at 1811 S. Bal- 
timore Ave., Tulsa, Earl G. Bennett, 
for the Chicago district, at 1025 
S. Wabash Ave., Chicago, and Nor- 
man W. Kent, for the East Coast, 
at Wilmington, Del. 

Ray E. Miller, formerly a vice- 
president of Warren Petroleum 
Corp., Tulsa, is sales director for 
petroleum activities, with Emory 
M. 


Fanninz as sales manager. 





A. C. CHEVROLET, 3257 Hudson Bivd., Jersey City, N. J.. 
anniversary with Chevrolet, according to L. Ambrosino, 


Chevrolet Names 
Crawford, Staley 


Region Managers 


DETROIT.—Appointments of two 
men to regional managers of Chev 
rolet’s wholesale sales organization 
were announced last week by T. H 
Keating, general sales manager of 
the division. 

H. E. Crawford was promoted 
from assistant regional manager 
of the Flint region to manager, to 
succeed A. F. Young, who retired 
recently after holding that position 
for many years. The regional office 
is in Detroit. 

K. E. Staley was appointed man- 
ager of the Southwest region, with 
headquarters in Dallas. He had 
been assistant regional manager of 





K. E. Staley 


H. E. Crawford 


the Atlantic Coast region, New 
York. 

Crawford has been with General 
Motors since 1930. He was ap- 
pointed manager of Chevrolet’s 
Philadelphia zone in 1933, and 
later became regional sales pro- 
motion manager in the Atlantic 
Coast region and zone manager in 
Philadelphia. 

Young has resigned to enter the 
retail automobile business in West 
Palm Beach, Fla. 

Staley’s first connection with 
Chevrolet was in 1929 when he be- 
came a sales representative in the 
Omaha zone. 

He was New York zone manager 
in 1946, and assistant manager of 
the Atlantic Coast region in April, 
1947. Staley succeeds I. X. Sarvis, 
who recently was appointed assis- 
tant general sales manager. 


SAE 


(Continued from Page 1) 

has been chief engineer of Gulf 
research and is considered a spe- 
cialist in the flow of liquids and 
in high pressure pumps. 

Among the other convention 
speakers will be: 

E. E. Jominy, Chrysler Corp.; 
W. J. Cumming, White Motor Co.; 
E. R. Grace, Grant Advertising, 
who will discuss the topic, “Do 
Americans Want a Small Light 
Car?”; M. C. Horine, Mack Mfg. 
Corp.; W. E. Shively, Goodyear 
Tire & Rubber Co.; W. M. Hola- 
day, Sccony-Vacuum Oil Co. Inc., 
and W. G. Lovell, General Motors 
Corp. 


Borg-Warner Parts Opens 
Detroit Warehouse 


DETROIT. — Opening of a new 
warehouse at 1345 E. Milwaukee 
Ave., Detroit, to expedite the de- 
livery of automotive replacement 
parts to jobbers in Michigan and 
northwestern Ohio, is announced by 
A. C. Darling, president of Borg- 
Warner Service Parts Co. 


Joseph Selir, formerly assistant 
manager of the Chicago warehouse, 
has been named manager of the 
Detroit warehouse. 


is celebrating its 15th 


president. Dealer Ambrosino 


started in the retail field in 1921. He has served as president of the Hudson County 
Auto Dealers Assn. for five years, and just completed a one-year term as president of 
the Hudson and Essex County Chevrolet Dealers Assn. 
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The only maker producing more than 
a million cars and trucks in 1947! 


Again in 1947—with people everywhere urgently needing new 
passenger cars and trucks—official figures prove that the Chev- 
rolet Motor Division of General Motors led all other manufac- 
turers in automotive production; and, in addition, Chevrolet 
was the only maker producing more than a million units during 
the year. 


Thus, the builders of Chevrolet produced more cars and more 
trucks than any other manufacturer in 1947—just as they did 
in 1946—and just as they did in the eleven-year period dating 
from January, 1931 to January, 1942! 


This means that Chevrolet leads the way in helping to meet 
America’s continuing automotive shortage. But, production to 
date has not been nearly high enough. Consequently, Chevrolet 
and its dealers have been unable to meet the needs of hundreds 
of thousands of people who have purchased—and countless 


others who would prefer to purchase—new Chevrolets, if a 
sufficient number of these products were available. 


However, the Chevrolet Motor Division is exerting every effort 
to attain still higher levels of production in order to meet the 
unprecedented demand for new Chevrolet motor cars—the only 
cars giving BIG-CAR QUALITY AT LOWEST COST—and 
for new Advance-Design Chevrolet trucks—the trucks with the 
“cab that breathes.’’ Chevrolet dealers are continuing to fill 
orders just as rapidly as they possibly can! 


Naturally, that is the most practical and effective way for 
Chevrolet, and for Chevrolet dealers, to merit the fine national 
preference which lies back of Chevrolet’s record of being first 
in passenger-car production and first in truck production, 
again in 1947, 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 
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General Urges 
Goodwill Moves 
In Sales Parleys 


DETROIT. — Dealership expan- 
sion to impfove customer service 
was emphasized here last week 
when General Tire & Rubber Co. 
opened a seriés of nationwide sales 
conferences. 

L. A. McQueen, General vice- 
president, said one of the principle 
aims of the current two-month 
tour is “to convince our distributors 
that they must build good, sound 
and active ofganizations.” 

The tire industry expects as great 
a business volume in 1948 as it 
experienced during the peak peace- 
time year of 1947, McQueen said. 
But he added: 

“Good times like we have come 
through tend more to ruin good 
tire distributors, and it takes some 
mighty serious action to return 
these distributors to the right 
frame of mind necessary for con- 
ducting sound business.” 

Other General Tire representa- 
tives at the conference included 
W. J. Shea, Detroit branch sales 
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A Washington (D.C.) law requires 


that all taxicabs. carry a broom and 


shovel.—(Source: It’s the Law) 


manager; J. E. Powers, manager 
of automobile tire sales; Karl Dal- 
sky, manager of truck tire sales; 
S. S. Berry, manager of Kraft sys- 
tem and accessory sales and Paul 
M. Smith, manager of dealer rela- 
tions. 


W. C. Hailey and Hazel Maniey have 
incorporated Bill Hailey Motors, Inc., at 
Barry, Mo., with $40,000 authorized capi- 
tal stock. 








FOB FACTORY 


New Windshield Slope 
A Winter Hazard? 


By A. H. Allen 


A DISGRUNTLED reader, Frank Macfarlane by name, 
asks us if we cannot start a campaign against or at least 
“view with alarm” passenger car windshields. He points out, 
and with more than a little correctness, that the sharply 
pitched windshields of late model cars gum up with flying 
VE ————————————— es 
time these rough winter days. 
The resulting mess defies the 
action of the most vigorous wind- 
shield wiper. Meanwhile, the driv- 
er moves along in a virtual fog, 
keeping his fingers crossed that no 
pedestrians or other cars suddenly 
get in his way. 

If he is one of the fortunate few 
to have a _ windshield washing 
spray, then he must keep a con- 
stant check on the solution reser- 
voir, see that it contains sufficient 
antifreeze to remain liquid in cold 


weather, and 
watch that noth- 
ing fouls up the 
mechanism. If 
not, then the 
driver is actually 
a menace on the 
highway, contrib- 
uting to traffic 
hazards which 
are annually 
slaughtering far 
too many per- 
sons. 

Macfarlane goes on to say that, 





A. H. Allen 
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J ~ Just as Simple as A BC—That’s the Reason Thousands of 
Leading Service Shops Choose BEAR Balancing Equipment 





Simplicity of operation with plenty of power to really spin the 
wheel. ..that’s what you get in the Bear “33” Static and Dy-Namic 
Wheel Balancer! Plus Bear’s consistent National Advertising and 
the Smiling Bear Sign that bring a steady stream of new customers 
to your shop. Get the details from your Bear Jobber today, or 
write: BEAR MFG. Co.; Dept.A-14,Rock Island, Illinois. 
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even in a hard rain, the slope 
of the modern windshield is just 
right to concentrate the full 
force of the downpour on th: 
driver’s vision area, while th: 
updraft of onrushing air actuall; 
may lift the windshield wiper 
away from the surface of the 
glass and prevent removal oi 
dripping water. 

Beyond that, in the winter, whe: 
windshields become ice encrusted 
it seems to take forever for th 
defroster mechanism to supply suf 
ficient heat to dislodge the ice, and 
only the best defroster can keep 
enough of the inner side of the 
windshield clear from fogging to 
permit adequate vision. 

+ + * 


Action Compelled 


OUR READER'S points are well 
taken, and certainly engineers and 
designers should apply themselves 
to the problems. Macfarlane, of 
course, has a solution which he 
says is effective. He has fitted an 
old truck with a windshield that 
has a reverse slant; that is, the 
top is about one inch ahead of the 
bottom. With this arrangement, he 
says, the action of onrushing air 
currents are such as to keep the 
glass entirely free from obscuring 
mud, snow and rain—even without 
the aid of a wiper blade. 

Obviously, it would be pretty 
difficult to adapt such a design 
to the modern streamlined body 
and attract any buyers, but at 
least that is one solution which 
has been developed. It may sug- 
gest others. 

Many signs point to the fact that 
as automotive design evolves, more 
concentrated attention is going to 
be paid to considerations of safety, 
both for the driver, other drivers 
and pedestrians. The force of pub- 
lic opinion against the terrific toll 
of highway accidents, appalling 
damage inflicted, even unintention- 
ally in parking lots, and the diffi- 
culties of coping with bumper-to- 
bumper traffic in metropolitan 
areas will compel action, even per- 
haps at the sacrifice of some 
streamlining and sleek appearance. 

* 7 * 


Some Day-Dreaming 

COMMENT appearing in the 
press and elsewhere, complaining 
that all the newer passenger car 
designs look alike and that no 
manufacturer seems to have the 
daring to step out with something, 
brand new, impresses this observer 
as so much twaddie. We know ten- 
year-olds, girls and boys, who can 
spot a Kaiser or a Studebaker or 
a Packard or a Hudson two blocks 
away on a dark day. Of course, 
they all (not the ten-year-olds) do 
have tour wheels, hoods, doors and 
windows but we fail to see any 
more marked similarity between 
them than there was between dif- 
ferent makes ten years ago. 

Packard, for example, still re- 
tains its distinctive lines in the 
front grille. Studebaker is easily 
recognized by its all-around win- 
dows and unusual rear fender 
treatment. Hudson is easily spot- 
ted by its extra body crease ex- 
tending from the mid-front fen- 
der back across the rear fender, 
by its curved windshield and by 
the wide exterior bright strip 
along the sill. The squatty and 
broad appearance of Kaiser- 
Frazer, with the bottom line of 
the rear deck a little too high 
off the road, is unmistakable. The 
new Futuramic Oldsmobile, 
which will be unveiled in about 
a month, will be completely dif- 
ferent from any present General 
Motors model as well as from 
any current 1948 models. 

We are afraid the persons com- 
plaining of sameness in appearance 
are engaging in a little day dream- 
ing, hoping to see a car with a 
rear fin, a periscope in front and 
other innovations which have been 
seriously considered in the past, 
but rejected as fantastic. 





Ross Baker Motors 


Ross Baker has formed Ross 
Baker Motors Ltd., Vancouver, B 
C., which has taken over the Chev- 
rolet and Oldsmobile franchise for- 
merly held by Ernie McDermott. 

James L. Baxter is secretary- 
treasurer of the new company, 
with Henry P. Grone as service 
manager; Alan B. Reid, truck and 
commercial sales manager; Leslie 
Hyde, car sales manager, and Alex 
Young, parts and accessories man- 
ager. 
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WASHINGTON.— The _ current 
dim outlook for oil supplies this 
winter in East Coast and Midwest- 
ern states appeared somewhat 
brighter last week in the light of 
governmental action on two fronts. 


1. Secretary of Interior J. A. 
Krug announced that emergency 
action was under way to keep the 
Illinois river waterway open this 
winter for the movement of vital 
fuel supplies into the greater Chi- 
cago area. 


2. The U. S. Maritime Commission 
completed plans for placing all 
commercially usable T-2 type tank- 
ers into operation. (Trade authori- 
ties said that if no long delays are 
met in commissioning the vessels 
for operation the additional tank- 
ers might prove a large factor in 
easing East Coast oil supplies this 
winter.) 


The Department of Commerce, 
through Inland Waterways Corp. 
and the Army corps of engineers, 
has agreed to undertake to keep 
the channels and locks of the 
waterways sufficiently free of ice 
to permit maximum barge traffic. 

A shortage of tank cars and rail- 
way facilities for the movement of 
coal and oil is seriously hampering 
the movement of fuel into the 
Middle West. 

Additional barge transportation 
which will now be made available 
will not only provide urgently 
needed transportation into the 
Great Lakes area, but will free rail- 
way cars for use in other parts of 
the Middle West, Krug said. 

The project has the full support 
of the oil and coal inland indus- 
tries, Krug said. 

The maritime commission’s ac- 
tion granted approval to Ameri- 
can oi] transport companies for 
the purchase of 257 T-2 tankers, 


Firestone Offers 
Super-Balloon 


For 1948 Models 


AKRON.—A new Firestone Su- 
per-Balloon tire, featuring a new 
tread and shoulder design, is be- 
ing offered as standard equipment 
on 1948 models of many major au- 
tomobile manufacturers, the com- 
pany reported last week. 

Firestone officials claimed that 
the new tire gives a softer ride 
because it contains more air at a 
lower pressure—and a safer ride, 
because scientifically engineered 
skid-resistors increase forward and 
lateral traction. 

All sizes of the Super-Balloon 
tire have a 15-inch rim diameter, 
an advantage which has enabled 
many car makers to lower the cen- 
ter of gravity on new vehicles. 

Motorists now using conventional 
tires were advised that they will 
be able to obtain special sizes of 
the new low-pressure tire to fit 
their old automobiles. 

By providing a larger, softer 
cushion for each wheel, Firestone 
officials explained, the Super-Bal- 
loon tire absorbs more road shocks, 
thereby insulating the car from 
much of the usual road punishment 
which causes squeaks and rattles. 





Canadians Gird 


For U. C. Rush 


OTTAWA, Ont.—Dealers are pre- 
paring for a rush business in used 
cars when warm weather arrives 
in Canada. 

Despite earlier customer resent- 
ment over higher prices and in- 
creased taxes resulting from the 
import embargo imposed last year, 
dealers are looking for a generally 
stronger demand for new and used 
cars with the demise of winter. 
In anticipation of this market, deal- 
ers are said to be already offering 
higher prices to sellers than they 
did a few weeks ago. 





Moran-Hadeon 
Moran-Hudson Co., Inc., 155 
Chestnut St., Springfield, Mass., 
has received a building permit for 
alterations and an addition to its 


salesroom and garage, at an esti- | 


Fuel Outlook Brighter 


Governmental Action Seen Easing Critical Oil 
Situation This Winter in East and Midwest 








mated cost of $11,000. 
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49 Liberty type, seven T-3 type, 
four T-2 specials, four privately 
built tankers and three T-1 types, 
for a total of 324 oil hauling ves- 
sels. While a few of these ships 
will be transferred to foreign reg- 

istry, most will be used for U. S. 

flag operation. 

The significance of governmental 
action in relation to the East Coast 
supply picture was seen in a recent 
statement by H. G. Burks jr., gen- 
eral manager of East Coast manu- 
facturing of Standard Oil Co. of 
New Jersey. 

At a press conference earlier, 
Burks had pointed out that four 
more tankers of average tonnage 
were needed to bring his company 
operations to full capacity. 

He said that while his firm had 
hopes of increasing output to meet 
winter fuel demands, it did not ex- 
pect to reach capacity output until 
additional tankers were put into 
operation. This was expected to be 


accomplished in February, he said. 


When you're pushing underbody coatings, you'll find that these 









EXHIBIT OF TAG GALYEAN CO. 


(Dodge-Piymouth), Charleston, W. Va., whole- 


sale parts distributor for West Virginia. It occupied three pariors in the Prichard hotel, 
Huntington, W. Va., during the West Virginia Automobile Dealers Assn. convention. 
The dealership complimented all the members of the association, as well as their guests, 
with a smorgasbord and provided a revue followed by dancing. 





Canada Approves Cars 


For 13,790 Amputees 


OTTAWA, Ont. — Approximately 
13,790 Canadian veterans of World 
War II who lost—or lost the use 
of--one or both legs have been 
certified as eligible to receive auto- 
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six points really pack a selling wallop. 


And Flintkote Underbody Protective Coatings give you all six. 


These modern protective coatings are quick and easy to apply with 


spray equipment generally available. 


And any car is 


quieter and more comfortable when protected in this way. 


Here’s a quick, profitable source of “accessory” business for any 


wide-awake dealer, service station or garage. 


cleaner, 


mobiles or other conveyances at 
government expense, according to 
an announcement by the Canadian 
Veterans Administration. 


Leo M. Black Motors, Austin, Tex., 
has been incorporated with $100,000 au- 
thorized capital stock by Leo M. Black, 
Marjorie Black and Richard H. Einck. 
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Auto Lown Of 
Slightly From 


Peak in Canada 


OTTAWA. — Financing of motor 
vehicle sales in Canada in Novem- 
ber fell slightly short of the high 
volume recorded in October but 
was on a par with financing in 
most other months of 1947, accord- 
ing to the latest report of the 
Canadian government. 

Indications are that activity re- 
mained well above the 1946 level 
as increases in November amount- 
ed to 86 percent for new motor 
vehicles and 157 percent for used 
vehicles. 

New motor vehicle financing to- 
taled 4,639 units with a financed 
value of $6,756,713 in November. 
Passenger cars accounted for 2,793 
units of this total. The increase of 
114 percent for passenger models 
far exceeded the 54 percent gain 
for trucks and buses. 

In the used vehicle field there 
were 6,765 units financed in Canada 
in November to the extent of $4,- 
244,760. 
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Get full particulars on Flintkote Underbody Protective Coatings. 


Write: 
DIVISION * 30 ROCKEFELLER 


ATLANTA * BOSTON e 


NEW ORLEANS e 





THE FLINTKOTE COMPANY .- 


CHICAGO HEIGHTS e 
WASHINGTON e 





INDUSTRIAL PRODUCTS 


PLAZA, NEW YORK 20, N. Y 


DETROIT e LOS ANGELES 


TORONTO e MONTREAI 


FLINTKOTE 
Underbody Protective Coating 
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Midland Steel 
Installs Giant 


Frame Presses 


CLEVELAND.—A huge press of 
the largest design ever built for 
automotive parts manufacture went 
into operation here last week at 
Midland Steel Products Co. 

At the electric controls of the 
1,500,000-pound mechanical monster 
was President E. J. Kulas of Mid- 
land. With him was Executive Vice- 


President W. F. B. Henderson of om service 


Clearing Machine Corp., Chicago, 
whose company is completing an 


order for three such presses, at a | ness 


quarter million dollars apiece, for 
Midland’s plants here and at De- 
troit. 

“With this new equipment,” 
Kulas explained, “33-foot steel side 
rails for the frames of the largest 
buses, trucks and trailers on the 
nation’s highways, can be stamped 
out at a single stroke. This is 
double the size of press capacity 
heretofore available.” 

At eight strokes per minute, this 
new giant machine is capable of ex- 
erting a ram pressure of 6,000,000 


Ca 


Any way you figure your future, the Universal C. I. T. Re- 
tail Plan can play an important part in your business pic- 
ture. You want the profit it reserves for you. You want your 
customers to receive the protective benefits it provides . . . 
because satisfied customers return for service and repeat 
purchases. Through Universal C.I.T. you enable cus- 
tomers to buy, insure and finance a car—all in one quick, 
simple transaction. There is no outside influence to slow 
or sidetrack the sale. It pays to be lined up with the financ- 
ing institution that has always put the dealer’s problems 


first. 


UNIVERSAL C.I. T. 


Universal C. 1. T. Credit Corporation 


PRINCIPAL 
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|| Auto News from Britain | 





strict 
, and ©. J. Seyffer, 


pounds, equal to the weight of 15/| main assembly line, so that more 


railroad freight engines. 

The new press and additional 
space at the Cleveland plant of 
Midland Steel Products provides 
not only specialized equipment for 
the faster handling of the largest 
truck and bus parts, it was ex- 
plained, but extra parts storage 
has been incorporated along the 


BY A THOUGHTFUL DEALER! 
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efficient changeovers can be made 
in the feeder lines. 


Norwalk Names Hartwin 


Hartwin Motor Sales, Inc. (Stude- 
baker), Greenfield, Mass., has been 
appointed a distributor by the Nor- 
walk Tire & Rubber Co. 
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Rootes Starts Production of New Minx Model; | 


Steel Cut Thwarts ’48 Output Hike 


By Arthur E. Jones 
Staff Correspondent 


LONDON.—A new model of the 
Hillman Minx by the Rootes Group 
has made it the first British light 


_|car to standardize the steering 


wheel gearshift. 


The 70-acre assembly plant of 
the Rootes Group at Ryton has 
been re-equipped and can turn out 
a new Minx every four minutes. 


Three-quarters of the new mod- 


els produced will go to export mar- 


kets. Price of the saloon model is 
about $2,500. 
* > * 

GOVERNMENT cuts on capital 
expenditure and investment are 
likely to have a serious effect up- 
on the British motor industry. An 
official of the Ministry of Supply 
has said that the steel to be allo- 
cated for motor manufacture in 
the first part of 1948 will be only 
sufficient to produce cars at the 
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Towing and Road Service 
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Adequate insurance Against 23 
Hazards to Customer's Car 


rate of 260,000 a year, instead of 
the present rate of 300,000. 

This decision has been taken i 
a time when the factories are a! 
ready slowed up through lack of 
steel, and when the motor manu- 
facturers had just finished develop- 
ing plans to raise output in 1948 
to 340,000 cars a year. 


This government decision has 
caused considerable dismay in 
the motor industry, particularly 
as the trade plays a large part 
in the export drive. It was only 
two months ago that a govern- 
ment spokesman asked the in- 
dustry to step up production to 
400,000 cars a year, 

Each manufacturer will receive 
an allocation of 30 percent of his 
steel supplies to produce cars for 
the home market. Of 75,000 cars 
which can be made for British 
use, some 50,000 will be for business 
purposes. 

Trucks are to be manufactured 
at the rate of 130,000 a year, which 

compares with the present rate of 
150,000. Only 50,000 will be reserved 
for the home market. Buses will 
be reduced from 8,000 a year at 
present to 6,000 a year in 1948. 

Strong protests are to be made 
to the government against these 
cuts. 

* es i|¢ 

ABOLITION of the recent gas- 
oline ration in Britain has hit 
service stations badly. On the 
first Sunday after the ration had 
been withdrawn main roads in 
Britain had less than 10 cars an 
hour traveling through. Sunday 
has always been the busiest day 
of the week for the private mo- 
torist. Now they have vanished 
from the roads completely until 
the ration is restored. 


* * * 


THE GOVERNMENT is pressing 
the motor industry to standardize 
car components to achieve econ- 
omy. Since 1939 the number of car 
models being manufactured in 
Britain has dropped from 136 to 62. 

The Society of Motor Manufac- 
turers and Traders has told the 
government that it considers that 
color, line and external visible 
parts should be outside the field 
of standardization as they are im- 
portant to the appearance of each 
model and have a great value in 
the export market. 


C. of C. to Hold 
6 Conferences 


On Labor Issues 


WASHINGTON—tThe U. S. 
Chamber of Commerce last week 
announced that it would hold in- 
dustrial relations conferences in 
six parts of the United States next 
February and March. 

The conferences are scheduled 
for Atlanta, Feb. 2-3; Minneapolis, 
Feb. 19-20; Los Angeles, Feb. 26- 
27; Fort Worth, March 4-5; New 
York, March 11-12, and Chicago, 
March 18-19, 

Subjects to be discussed will in- 
clude: Developments under the 
Taft-Hartley law; impediments to 
industrial peace; the importance of 
the Federal Mediation and Concil- 
iation Service; the wage-price- 
profits issue, and contract develop- 
ments and trends. 

Employers, educators and other 
leaders from the areas covered will 
be invited to attend. Speakers for 
the program will be drawn from 
management, government and the 
professions. 

The purpose of the conferences 
will be to orient employers and 
others concerned with employer 
employe relations in the light of 


| current developments. 


Goff & Goff 

Darrell L. Goff has been elected 
president of the automobile sales 
and service firm of Goff & Goff, 
Charleston, W. Va. This firm suc- 
ceeds the Goff-Stata Corp. follow- 
ing the transfer of capital stock 
arent by M. E. Stata to Darrell 





MacKenzie Motor Co., Inc., Lubbock. 
Tex., has been incorporated by H. J. and 
Moncure MacKenzie and Drew Warren. 
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Law Seen 


By William Ullman 


DESPITE THE steadily growing volume of new proposals 
to amend the Labor-Management Relations Act and other 
labor statutes, none appears to have much chance of success 
in Congress, in the opinion of many legislative-wise observ- 
ers here. There are admittedly some members of Congress 
who would be pleased to see 9s 
additional amendments while | state lawmakers, and by local and 


practically all segments of 
organized labor are dedicated to 
repeal the new labor law in whole 


or modify it in part. 
Nevertheless, the consensus in 
Congress is to wait for at least 
another year before making any 
significant changes in the law. 


Initial major activity on Capitol 
Hill will center around Rep. Hart- 
ley’s effort to strengthen the “right 
to work” sections of current legis- 
lation. Hearings on this particular 
phase of labor 
law very likely 
will begin this 
week and any 
specific legislative 
proposals will be 
developed after 
the hearings are 
over. 

Support for 
“right to work” 
legislation is ex- 
pected to come 
from the public 
resentment that is due to arise 
from the Petrillo ban on record- 
ings and restrictions on network 
radio shows. 

* > > 


Wage-Hour Changes 


JUST WHAT changes may be 
made in the wage-hour act have 
not yet been determined by the 
McConnell subcommittee of the 
House Labor Committee. Hearings 
were completed late in November. 
Any action in connection with the 
wWage-hour amendments is tied up 
with a proposed raise in the legal 
minimum wage rate from the cur- 
rent 40 cents to 60 cents or more 
per hour. 


Congressional leaders attempted 
to raise the minimum wage late | 





in the last regular session, but | 


could not get agreement to a high- 
er minimum without other changes | 
in the act. A similar situation may | 
develop this year. i 
* * * j 
Bureaucracy Again 

IN A RECENT business report 
from the U. S. Chamber of Com- 
merce, it is related that a small 
businessman, whose operations are 
entirely confined to one state, re- 
cently has been trying to get the 
National Labor Relations Board to 
assume jurisdiction of a situation 
in which, he contends, a union is | 
trying to force him to make a! 
contract by bringing pressure on ! 
distributors not to sell their goods | 
to him until he complies. 

Time only, of course, it is point- | 
ed out, will tell just what disposi- | 
tion the NLRB will ultimately | 
make on such matters, and it is 
noted that “the first tendency of | 
management and its sympathizers, | 
to be sure, will be to express ap- | 
proval in event the board does | 
interfere with such union activi- | 
ties.” Then the report makes the 
following interesting commentary 
on the matter: | 

“On the other hand, such situa- 
tions have possible ramifications 
that should be carefully noted. 
Each time the federal govern- 
ment steps into a local labor | 
management difficulty the local | 
businessman is made more sub- | 
servient to Washington bureauc- | 
racy. 

“Freedom from this sort of thing | 
is an objective which business long 
has been clamoring for. This re- 
sult cannot be achieved if every 
little labor-management trouble is 
to be placed before Washington 
authorities, 

“A thing long needed and still 
sorely needed in the management- 
labor field is the assumption of 
more responsibility by local lead- 
ers of both groups, by local and 


state law enforcement officials.” 
= . . 


Untangled 


ADMINISTRATIVE _ difficulties 
which heretofore have stood in the 
way of broadening the social se- 
curity system apparently have been 
solved. At least the Treasury de- 
partment indicated as much in a 
recently released study of a num- 
ber of plans which Congress could 
adopt for the purpose. 

Without taking a stand on the 





‘Heres the easy Du Font way 
to better refinish jobs!” 


that 


...and 


Rig.u.s 
SETTER THINGS FOR BETTER LIVING 
-- THROUGH CHEMISTRY 


For fast, accurate 


color matches. .- - 


both time and money..- 


repeat business --- 


Depend on 
Du Pont! .-- 


policy question whether pending 
bills to insure agricultural and do- 
mestic workers and self-employed 
persons should be enacted, the 
Treasury asserted that administra- 
tion difficulties “no longer consti- 
tute an important barrier to the 
expansion of coverage.” 


How to manage the collection 
of the social security taxes from 
the three groups mentioned has 
always been a problem. When 
Congress enacted the original 
system in 1935, it restricted cov- 
erage to employes in industrial 
and commercial enterprises. 


Movements to broaden social se- 
curity coverage have been afoot 
since 1938 when the advisory coun- 
cil on social security, established 
jointly by the Senate Finance 
Committee and the Social Security 
Board, recommended it. 


The Republican leadership has 
not indicated whether it will favor 
Social Security legislation during 
the present session. Because of the 
magnitude of the subject and the 
controversial aspects of most of 
the pending bills, doubts have 
been expressed that there will be 
time between January and mid- 
June to consider the proposed 
broadening. 


Matched to car-makers’ standards 
by Du Pont factory experts. Rigidly 
pre-tested in every way! 


Kinmont Designs — 
Disc Brake That 


Cools in Use 


LOS ANGELES.—The new Kin- 
mont Safe-Stop disc brake, manu- 
factured by Kinmont Mfg. Co., Inc., 
Los Angeles, is a hydraulically- 
controlled automotive brake de- 
signed to cool itself with use. Ac- 
cording to the manufacturer, the 
brake will stop vehicles 80 to 100 
percent faster than conventional 
braking systems. 

Water, slush and mud are said 
to have no ill effect upon the oper- 
ation function of the brake since 
the friction discs are always spin- 
ning and centrifugal force expels 
all such substances from the brak- 
ing surfaces. 

Air cooling of the brake discs is 
achieved through the use of louvres 
in the disc driving member which 
routs a flow of air through the 
brake as the wheel turns and rap- 
idly dissipates heat. 

Recent tests made on Utah salt 
flats with a racing car showed that 
the driver of a car could do a 
hands-off braking test with no ad- 
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verse braking effects at speeds up 
to 125 miles per hour. 

In other tests, the car was driven 
three miles at speeds of 80 to 100 
miles per hour with the brakes 
applied. When the car was stopped, 
the temperature of the driving 
members and hydraulic wheel cy- 
linder were cool to the touch of 
the hand, according to the manu- 
facturer. 


B-W International 


Takes on Amco Export 


HUNTINGTON, Ind.—Borg-War- 
ner International will direct the 
export activities of Asbestos Mfg 
Co., maker of Amco products, ac- 
cording to S. E. Shepard, vice- 
president and general sales man- 
ager of Asbestos, and John W. 
DeLind jr., president of Borg-War- 
ner International Corp. 


According to Shepard and De- 
Lind, this move ties in with the 
general expansion of Amco’s prod- 
uct, market development and ad- 
vertising program, as well as with 
the Borg-Warner plan to supply 
Borg-Warner overseas distributors 
with a complete range of nation- 
ally known and advertised automo- 
tive products. 
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KAISER-FRAZER SERVICE DEPARTMENT officials sit with the first group of district service representatives and regional 
service managers to complete the corporation’s specialized orientation program for new field service men. The field men go to 
assignments in 21 states. First row (seated), left to right: E. N. Rickert, staff assistant to director of service; Clarence Bang- 
hart, service claims manager; J. W. Alexander, assistant manager of service; Lee M. Peterson, service office manager, and M. E. 
Radebaugh service engineering manager. Second row: Earl Morelan, Ray C. Longman, Enoch Philips, Ernest M. Colvin, Stephen | 
i. Gage, Anton Hybsa, Edwin F. Miller. Third row: Edward F. Kavanagh, Claud E. MecGavic, William H. Chambiless, Norman | 
G. Stith, Albert G. Lohr, Roy ©. Nygaard, Harold Burt, Samuel H. Fitch, Francis Drennan, Harold Rochelle, service school | 
instructor. Top row: Charlies Leonard, James D. Keys, F. J. Thill, Elmer EF. Ladiow, Thurman M. Scott, Fart C. Zimmer, 
Edward T. Mitchell, Ralph Barclay, Carlyle B. Ballantine, Charles A. Werdehoft. 


Overflow in State Treasuries... 


Gasoline Tax Revenue 
Continues to Climb 


NEW YORK.—Refiecting the ex- 
pansion of highway travel, a con- 
tinuing increase in state gasoline 
tax receipts is revealed by a sur- 
vey of revenue reports from state 
capitals throughout the country. 

Florida gasoline tax receipts in 
the first 11 months of 1947 sur- 
passed by $1,709,336 the record fig- 
ure for the entire year of 1946. 
November collections were up 12 
percent over last year. The $37,- 
588,806 collected in gasoline tax 
in the first 11 months this year 
compared with $35,879,470 in all of 
1946. 


Gasoline tax revenues in New 
Jersey totaled $38,426,788 in the 
first three months of the current 
fiscal year, which started July 1, 
compared with $7,668,798 in the 
corresponding period a year ago, 
or an increase of $656,995. 

North Carolina gasoline tax re- 


S. L. Savidge, Dodge Dealer, Seattle, Washington 


“I KNOW from an experience of 32 years that 
the Dodge sales agreement does more for a 
dealer than that of any other car manufacturer. 
I have had 18 years of experience with Dodge, 
and 14 years with the sales agreements of six +0 0 it,” 

other manufacturers, and I know none of them ° ° 
compare with the Dodge setup. 


“In any territory, a Dodge dealer has a potential 
of 20 percent of the cumulative total number of 


passenger cars and trucks sold in that community. 


“This, along with the fact that parts, accessories, 
and service are all contained in one agreement 
package, makes Dodge tops and that’s all there 


DODGE * PLYMOUTH ¢ DODGE “‘Job-Rated’’ TRUCKS 


DODGE— DIVISION OF CHRYSLER CORPORATION 
7900 JOS. CAMPAU, DETROIT 11, MICH. 


ceipts totaled $3,858,173 in Novem 
ber, compared with $3,440,459 the 
same month a year ago. 

November gasoline tax collections 
in Iowa totaled $2,812,872, the third 
highest monthly total this year 
June and August having higher re- 
ceipts. 

Minnesota’s tax commissioner re- 
ported that October gasoline tax 
collections reached $2,846,205, up 
15.15 percent over October, 1946. 
Collections for the first 10 months 
of the year, he said, totaled $24,- 
201,433, or 10.23 percent more than 
the corresponding period last year 


Receipts from the Kansas 3- 
cent gasoline tax, considering ex- 
emptions for fuel use on farms, 
totaled $5,369,995 during the first 
five months of the current fiscal 
year. The state’s special i-cent 
tax, with no exemptions, yielded 
$3,051,969, an increase of about 
8 percent over the corresponding 
period last year. 

Motor fuel taxes in Georgia 
yielded $214,000 more during the 
first five months of the present 
fiscal year than in the same period 
a year ago. 

The total of $1,374,812 paid in 
gasoline taxes in West Virginia 
during September was the largest 
collection for a single month in 
that state’s history, according to 
Francis C. Farley, secretary of the 
West Virginia Petroleum Assn. The 
next highest figure was registered 
in September, 1941, when $1,153,083 
was collected. The figure for Sep- 
tember, 1946, was $1,128,774. West 
Virginia receipts for October and 
November had not been announced 
at this writing. 


Montana collected $7,773,193 in 


| gasoline taxes in the first 10 months 


of 1947 but refunded $1,831,749 to 
non-highway users. The collections 


| still exceeded by 12.39 percent the 


receipts for the same period of 
1946. 

Virginia's gasoline tax receipts 
reached $12,225,780 in the first four 
months of the current fiscal year, 
an increase of $1,510,483 over the 


| corresponding 1946 period. 


Shock Absorber 


Replacement Need 


Set at 50 Million 


MONROE, Mich.—A replacement 
market for 50,000,000 shock ab- 
sorbers every year, bringing car 
dealers, service stations, garages 
and automotive shops more than 
$300,000,000 in added business an- 
nually, is predicted by Charles S. 
McIntyre, vice-president in charge 
of sales of the Monroe Auto Equip- 
ment Co. 


Potential sales and profits on 
shock absorbers for the retail au- 
tomotive service industry are far 
greater than the service market 
for many other parts and acces- 
sories which so far have had the 
benefit of national advertising and 
merchandising support, McIntyre 
said. 

Shock absorbers, he declared. 
have been the most neglected item 
in the service field from a sales 
and merchandising standpoint, yet 
their engineering and manufactur- 
ing progress has kept fully abreast 
and even ahead of other essential 
automotive parts. 

“Surveys of our engineering and 
sales departments, in combination 
with reports from hundreds of 
jobbers and dealers throughout the 


| country, indicate that at least four 


| 


out of five cars on the road today 
have worn shock absorbers and 
their owners don’t know it,” Mc- 
Intyre said. 

“We are convinced that at least 


| 22,000,000 cars are in need of ride 


improvement that can be obtained 
with new shock absorbers. On the 
basis of one to four new shock ab- 
sorbers per car, the replacement 
market thus exceeds 50,000,000 
shock: absorbers. There is no rea- 
son why this volume cannot be at- 
tained every year since all cars 
ordinarily require shock absorber 
replacement every two to three 
years.” 
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metal working firms to produce its 


—Anto Advertising ——nny| OOF. 








































e Names 
. . Walter C. Kurz, manager of the 
Dodg e Gives D etails sales development department of 
the Chicago Tribune, has been ap- 
Of Truck Ads pointed manager of general adver- 
tising of that newspaper effective 
° Jan. 1, it is announced by Chester 
Novem By Bob FP inlay M. Campbell, advertising manager. 
459 the Kurz will succeed Clyde S. Benham, 
' The largest advertising release (Leigh, the “Broadway Sign King.” | whose continued illness since last 
oo in Dodge truck history, will be} Latest survey figures show that it| June makes inadvisable his return 
— made in January to introduce a| will be seen by an estimated one-| to work. 
ee completely new line of trucks, it} quarter million persons daily. 
g was announced last week by L. = The display is said to be the first pr me Themed ‘Chirern Go aa 
g ick, director of truc 9 
oner re- a Nortwick, director o pr A to be constructed of ton and New York advertising 
line tax The program will include eight agency, announces appointment of 
ae national magazines with 10,900,- Publi E. Gordon Lane as general man- 
rr, 000 circulation, eight farm mag- ublix ager, in complete charge of the 
a azines with 6,100,000 circulation Publix Motorcar Co. is planning oleate s New England operations, 
me than and 57 trade, vocational and /to use full page ads in 43 major| @ffective Jan. 2, 1948. 
truck transportation magazines | U. S. and Canadian cities during a 
cao 3. “ith 18000" creaation "| show cnr tour it hopes to start fete, Harry Harlow dr. nas joined 
: a his month, according to B. deH. ; k 
ing ex- ina cass” tae alee tee os McCloskey maneaing. trustee. Chicago Tribune. Wallace E. Bates} soME IDFA OF THE TASK involved in announcing the new Hudson can be gained 
ee 4 nounce the new line of trucks and} pypji h to sell its three-| “8° ot ee quarter ‘of a. million pounds. Here. pochors "werkt at packaging the material for ship- 
eae | carry the imprint of more than alee an” twin $250 f.o.b. up. ment to dealers who were hosts to more than 10,000,000 people who jammed showrooms 
l-cont a7 Dodge ~renge , Not yet in a position to produce, neROUx, Brothers, Ine.. Fiat River, Mo. Mronehowt the country Curing the Aret week the car was on Gaping. bis ete 
ielded in Janueee ait owspaper release | Publix, with offices in Fort Erie, Sour and Monte Hh. Cineen ck es Deal  fuléite tdi 6 ., Stockton, Mo., has|erts of Stockton and William and A 
" een tin waae ae hor ir tn Ges a Ont., Newark and Wilmington, is River, “e “Seal” “a aus waihsies “ean been envorperates listing $40,000 quthecteed Roberts of fativer,. Mo., to. oa. in ute. 
onding . 


trying to make arrangements with | kinas. capital stock by Jesse A. and Bertha Rob-| mobiles and motor vehicles, accessories. 


weeklies, and will carry the names 
, of dealers to tie in with other 
Georgia forms of advertising. 





































































































ing the ll om ss " Lh Be TTT TTT Tie 
present ee “Teme Pictorial Lt ee ee bi te ee rt 6 iho 
iod which will be mailed to R.F.D. Wa ES es ee ee ee ee eee ee a 
e perio boxholders in predominately agri- pp corre 4 
; cultural sections, will present the Ln 
Pirginia new line of trucks to farmers, cl echchihaaiacnan 
rene and point out new and exclusive — 
— in truck features which are of ad- a 
ding to vantage to them. i 
y of the The January-February issue of 3 
ssn. The the Dodge Job-Rater magazine, 3 
gistered _ which is mailed free to about 92 ri 
1,153,083 | percent of all truck owners in the ry 
or Sep- i United States, also will be used mk 
4. West | ‘© announce the new trucks. 
ber and ; Dodge also has arranged 60 deal- 4 
nounced | @F Meetings during January J 
_ throughout the nation to introduce ie 
. the new trucks and announce sales 2 
3,193 in and advertising plans. os 
months First announcement will be made & 
1,749 to in a two-page full color ad in the a 
llections » Jan. 10 issue of the Saturday Eve- e , 
ent the ning Post. Other national maga- ‘ — 
riod of _— chosen for the two-page ad = - att 
uring January include Collier’s, a 
receipts || Time, Newsweek, Pathfinder, Busi- & "Any "Dustry BRE uv go 
rst four ness Week, Nation’s Business and Liam N” fn At 
al year, United States News. Be Sim mecnawic | 
ver the | Ross Roy, Inc., is the advertising | | er: 
) agency. a tt 
F 
r Greatest Story ; pt 
“The Greatest Story Ever Told,” dre 
eed award-winning religious drama us Sa os 
heard over the full network of L ousal } O heew® 
n the American our PPE | 
Broadcasting Co. peers] 
acement Sundays from 99 a] 
ck ab- 6:30 to 7 p.m., rr 
ing car EST, has been sia h Ou re 
garages renewed for a an 
re than second 52-week cd | 
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British Reject 
Proposal for 


Standard Cars 


LONDON.—(UTPS)—The nation- 
al advisory council for the British 


the world. 













$1,371: sed. cpe., $1,313. 





the proposal that a “people’s car” 
and an “export car” be produced. 

The committee reported that the 
proposal for a people’s car appears 


740.24; siat. wag., $1,972 26. 


HUDSON—Super ‘‘6’’—4-dr. sed., $2,- 
003.75; 2-dr. sed., $1,952.75; spt. cpe., 
50; Commodore 


$2, eee; ~ af die ; - 
“6” —4-dr. 161; spt. . ° ° 
136.76; ‘Super "8" —4-dr. sed, $2,002 28; car designs are subject to continu 


highly speculative, it is impossible 
to forecast whether, 
large, medium or small cars will 
be in general demand throughout 


to ignore the fact that successful Harvester Names 





ultimately, 


A project for the satisfactory 
production of an export car would 
be much mere likely to develop 
rial the competitive enterprise of 
in dual manufacturers operating 
motor industry has turned éown in conditions in which the artificial 
discrimination against the 
car was removed, it was said. 


large 





Heavy Volume of Travel 


WASHINGTON.—Prediction that 
vacation travel at home and abroad 
will continue in boom proportions 
during 1948 has been made by R. 
J. Schmunk, president of the Amer- 
ican Automobile Assn. However, 
the AAA executive foresaw the pos- 
sibility of a reduction in the vaca- 
tion travel budget of the average 
American motorist. 

On the basis of a survey of 
AAA clubs throughout the coun- 
try, Schmunk said there was 
every indication that the great 
upsurge in travel, which began as 
soon as controls were removed 
after V-3J day, would continue 
unabated during the year ahead 
provided that the gasoline supply 
situation does not deteriorate. 

“There is great likelihood,” the 
AAA travel statement continued, 
“that the vacation budget of the 
average motorist will be somewhat 
reduced in the 1948 travel season. 
Motorists by and large are defi- 
nitely feeling the pinch of the cur- 
rent inflationary spiral. 

“Practically every item that goes 
into automobile ownership and 
operation has increased in cost by 
substantial margins with all but 
inevitable result that the amount 
available for the annual vacation 
will be reduced. A few clubs re- 


Crimp, But No Slump 





With Reduced Spending 


Is Vacation Prospect This Year 


Active promotion campaigns di- 
rected at the U. S. travel market 
will be conducted by tourist agen- 
cies of France, Belgium, Switzer- 
land, Austria and the Scandinavian 
countries. Britain, despite auster- 
ity, is looking hopefully toward en- 
tertaining 100,000 American visi- 
tors. Most nations are making spe- 
cial gasoline allowances for Ameri- 
can motor tourists. 

Though travel to Europe will 
show a marked increase, the AAA 
stressed that other touring areas 
will not suffer as a result. Hawaii 
in 1948 will entertain a capacity 
number of mainlanders for the first 
time since 1941. Bermuda, an air 
holiday concentration point, is ex- 
pected to gain in strength. 

“Any increase in foreign travel 
would not reduce the number of 
domestic vacationers,” AAA said. 
“Primary vacation objectives will 
continue to be in the United States. 
Though more people will travel to 
more places, 1948 gives all indica- 
tions of being the greatest ‘See 
America First’ season in history. 

“Accommodations along the high- 
way will be more plentiful and of 
better quality in the year ahead. 
Hotels have embarked on a $1,600,- 
000,000 program of improvement 
and refurbishment while there is 































; ; ous evolutionary development. Even 
p+ . $2,350; ony cpe., $2,225.75. if the industry were to adopt the Maxwell, Adams ported that during 1947 some mo- large-scale construction of new 
NASH — 600" Sit . sed.,| latest German volkswagen design! (1;¢AGO.—W. K. Perkins, man-|torists were forced to cut their) motor courts. However, travelers 
$1,464.05; deluxe bus. cpe., $1,399.06; Am-| it would have to adapt it consider-| 12. of sales of International Har-| vacations short because prices were would be well advised to continue 
ees & to make reservations well in ad- 


ably to insure that it was up-to- ion, has| far beyond their expectations.” 
date by the time that it came into ee ae oeniameaie of as-| Travel to the national parks and | vance.” 
production. sistant managers in the Buffalo|other areas administered by the 
The industry view is that such|}and Nashville (Tenn.) truck National Park Service broke all 
a course would have no advantage| branches. previous records in 1947 with a 
over present arrangements — R. W. Maxwell, who started his nen of more than 25,000,000 visi- 

which British manufacturers ve w in 1926, was q 
studied the latest German proto- ana Ag * See post. J. F. Foreign travel, according to 
types and applied the lesson learned | agams with the company since the international travel depart- 
to their own designs. 1936. was transferred to Nashville —_ of AAA, will continue to 
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Cullen Named 


Walter Beinecke jr., president of 
Motor Merchants, Inc., Newark 
(N. J.) Kaiser-Frazer distributor, 
has announced appointment of 
Joseph P. Cullen as retail sales 
manager in charge of new and 
used-car sales. 
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Schach Named Sales Chief 


Of Midland Brake Division 

L. J. Fralick, vice-president and 
director of sales of Midland Steel 
Products Co., Cleveland and De- 
troit, has announced appointment 





H. E. Schach A. R. Leukhardt 


of Harvey E. Schach as sales man- 
ager of Midland’s Power Brake 


tary and treasurer, has been named 
as executive vice-president, suc- 
ceeding to the post vacated by 
Carey. 


. + * 


Tide Water Appoints 
McCabe Vice-President 


Eugene F. McCabe, general sales 
manager of the Eastern division 
sales department of Tide Water 
Associated Oil Co., has been ap- 
pointed a vice-president of the 
company, according to William F. 
Humphrey, president. 

* * . 


Moore Elected President 
Of Markley Corp. 

J. M. Moore has been elected 
president and a director and War- 


ren S. Barlow, vice-president and 
treasurer of Markley Corp., Plain- 


division with headquarters in De-/yijje, Conn., it is announced by 


troit. 

Schach succeeds C. F. (Pat) 
Smith, who resigned to devote his 
time to his own private interests 
in Cleveland. Schach had been as- 
sociated with Smith in Midland’s 
brake division for more than 17 
years. 

Newly appointed as assistant 
sales manager of the brake division 
is A. R. Leukhardt, who comes to 
Midland after many years of ex- 
perience with air-brake producers. 

* * 


Motto Replaces Cedargreen 


As Fruehauf Area Head 


Paul J. Motto has been appointed 
Hartford (Conn.) branch manager 
for Fruehauf Trailer, it has been 
announced by C. L. Sargent, New 
England regional manager. 

Motto replaces Howard Cedar- 
green, present Hartford branch 
manager, who will become sales 
manager of the firm’s Boston 
branch. Motto is now manager of 
the Springfield branch office and 
previously had served as a sales- 
man in the Hartford branch. 

. * * 


Three New Executives 


Appointed at Redmond 


Ralph Redmond, vice-president 
and treasurer of Redmond Co., Inc., 
Owosso, Mich., has been appointed 
















director of sales. Redmond pro- 
duces low-range fractional horse- 
power electric motors. 

Lewis Hamlin, vice-president in 
charge of plant operations, has 
been named executive vice-presi- 
dent. 

Ned Sebring has been appointed 
director of purchasing. Sebring 
joined Redmond in 1932. 

* * ” 


Haseltine Retires at Mack; 


Sommer, Homan Named 


Ending a 35-year career with 
Mack Trucks, Inc., C. W. Hasel- 
tine, vice-president, secretary and 
treasurer of that 
organization as 
well as director 
of Mack Mfg. 
Corp., manufac- 
turing subsidiary, 
retired Dec. 31. 
Haseltine joined 
Mack as a. book- 
keeper and sta- 
tistical clerk in 
3 1912. 

Coincident with 

O. W. Maceitine the news of Has- 
eltine’s retirement is the appoint- 
ment of F. W. Sommer as treas- 
urer and T. V. Homan as secretary 
of the company. 

* oa 





. 


Carey Elected President 


Of Yale & Towne Mfg. 

Calvert Carey has been elected 
president of Yale & Towne Mfg. 
Co., filling the vacancy created by 
the accidental death of W. Gibson 
Carey jr. 

Fred Dunning, formerly secre- 


Harold W. Harwell, Markley board 
chairman. 

Harwell said Moore will direct all 
phases of the introduction nation- 
ally of the Markley register, a re- 
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cording meter-type counting device 
applicable to any operation where 
time and count are factors. For 
truck and automotive fleet oper- 
ators, the register provides docu- 
mentary accounting and logging of 
every phase of a vehicle’s opera- 


tion. 
* * * 


Automotive Bin Service 


To Handle Roberts Lines 


The Automotive Bin Service Co., 
9900 Freeland Ave., Detroit, with 
branches in Cleveland, Louisville, 
Cincinnati and Indianapolis, has 
been appointed distributor for Rob- 
erts Designs, Inc., designers and 
manufacturers of bin _ frontals, 
counters, overheads, lubrication 
backgrounds, merchandising tables 
and other displays for the auto- 
motive trade. 

Roberts is represented by United 
Distributors, 225 N. Michigan Ave., 
Chicago, in the Midwestern divi- 
sion. 

* * . 
Crossin Manages Sales 
In Crosley Division 


John F. Crossin has been ap- 
pointed commercial sales division 
manager of Crosley Motors, Inc., 


it has been announced by Powel 
Crosley jr., president. 

Crossin formerly served as 
manager of the refrigeration di- 
vision of COrosley. In 1942, he 
was placed in charge of the com- 
pany’s government contract of- 
fice in Washington. Crossin later 
became vice-president of Olym- 
pic Radic and Television Corp. 
in charge of sales. He resigned 
that position to join Crosley 
Motors. 


* * * 


Rossman Heads Division 
At Superior Coach 


Horace W. Potter, assistant vice- 
president of Superior Coach Corp., 
ima, O., has announced appoint- 
ment of Gerald F. Rossman as 
manager of the ambulance and 
funeral coach divisions of the com- 
y. Rossman has served in the 
sales department since 1936. 
« * + 


Exhibitors Advisory Council 
Announces New Officers 


Samuel Y. Hyde of American Can 
Co. has been elected president of 








19 





vertising manager of the Black & 
Decker Mfg. Co., who was named 
executive vice-president. 

R. H. DeMott, vice-president of 
SKF Industries, was chosen vice- 
president, while OC. F. Radley, direc- 
tor of publicity of Oakite Products, 
Inc., is new treasurer of the coun- 
cil. M. L. Nieson, manager of ex- 
hibits of the U. S. Steel Co., and 
Mrs. OEnone D. Negley of New 
York, were reelected secretary and 
executive secretary respectively. 

* * * 


Ford Gets Goodall Post 
As Plastics Sales Chief 


Fred L. Ford has been appointed 

_— sales manager of 
the coated and 
plastic fabrics de- 
partment of 
Goodall Fabrics, 
Inc., according to 
Paul Carr, exec- 
utive vice - presi- 
dent. 

Ford has been 
in charge of sales 
of Keratol Co. 
and subsequently 
was director of 





a! 
Fred L. Ford 


the Exhibitors Advisory Council. | sales of the Zapon-Keratol division 
Hyde succeeds J. F. Apsey jr., ad-|of Atlas Powder Co. 





YOUR Springboard for 
Spring Business 


Collier’s will be telling motorists Waar To Do-- 
Read how bigger Spring profits can Come To You! 







Il. like “lighting the fire” under the American motorist. 
His biggest hustle-up prod to get his car's needed Spring 
services is Collier's Preventive Service campaign. And this 
Spring's great-outdoors picture idea, jingle headlines, pride 
appeal, and solid sense will give ‘em the urge as never 
before to drive a car that's shipshape—from tires to trim! 


But YOU, Mr. Dealer, have got to tell YOUR market 


Colliers “s* 


This Spring 
Drive Merrily... 
Travel Far 


With Your Car 


that YOU have got the goods. 











Collier's makes it easy 


for YOU—with plenty of powerful tie-in material that 
YOU can use to bring the business YOUR way for YOUR 


profit. 


WATCH IT WORK FOR YOU. Dive into this Spring's extra- 
big P. S. volume. Write NOW to Collier's Promotion De- 
partment, 250 Park Avenue, New York 17, N. Y. 





20 Sa, 30 ____ AUTOMOTIVE NEWS, JANUARY 12, 1948 





Automotive Finance... 


4, Jan.5 Dec. 29 
uto ares Utose ine iss: on 
EE bac rvees 0 7% 1% 
I d General Motors . 57% 56% 
Per 19% 20% 
Better Than D-J Index | wc % 
ee 17% 17% 
By George Deery How the individual motor manu-| Packard ........ 4% 4% 

Staff Writer facturing issues contributed to the| Studebaker ..... 20% 21 
rise in that yardstick between the| Willys .......... 8% 8% 





A SHARP rise of 11.3 percent in| (44 of ‘46 and Dec. 31, last year, — 

















the Automotive News Auto llowing table: Average fer 
Stocks index between Dec. 31, is indicated in the . = ae g — Nine Btocks _. 28.51 23.84 
1946, and Dec. 31, 1947, compares - , Dec. 31, 
with a gain of 2.2 percent in the on an 
Dow-Jones industrial index for the | Chrysler . * | 31), the auto share average gained 
corresponding period. Crosley ....... pistes 12% | 99 percent 
early in th the rela- General Motors ....... 58% 52% | In the last six months of the 
ae . = aio Hudson srsstennees SOM 16% year the percentage changes in 
ne ca ane crea of ious Kaiser-Frazer ........... 15% 7% the two averages were = oe 
was repeatedly pointed up in this oe a oe ek Ga ie 7 2 lows: Foun DeaLens ay hy 3 — o taneieen during the recent truck show 
column. The action of these | gigebaker | ae 20% Auto July D-J a e au jum 8 y Ford for dealers and fleet operators. A 
shares becomes considerably more | Wijiy, 8% 9% | Up 8.2% ip QING | | Sopprgeendn get etalk eceneniete cde teeneeaer 
distinguished when it is realized August 
that the past year can now be Oe Off 2.4% Off 2.4% The behavior of the auto stocks |Nash .. 17% 16% 
marked as being one in which I IKEWISE, in December, after September for the month ended Dec. 31 was | Packard 4% 4% 
indecision ruled. 4 the tax-selling flurry, the up-| Up 1.2% Off 8% as follows: Studebaker . 21% 19% 
Equities in general slumbered on| ward trend found the motors do- October Dec. 31 Nov. 29 Willys 8% 8% 
during great inflationary pressures. | ing better percentagewise than the| Up 6.3% Up 2.4% |Chrysler 63% 60% 2 er 
When they did turn in either di-| 30 varied industrial companies cov- November Crosley ‘ . % 8% ° 
rection it meant little to the stu-|ered in the Dow-Jones average,| Off 44% Off 14% |General Motors ........ 58% 57% Companies Seek 
dents who follow the averages to| which moved up 1 percent. During December | 19 ‘ ‘ '~ e 
sight a clue on future movements.! the same period (Nov. 29 and Dec.| Up 3.9% Up 10% | Kaiser-Frazer ............ 15% 14% Missing Heirs’ 





There have been no covered wagon 
caravans, no special trains, no government 
lands opened, no major gold strikes, no 
new field of gushers found, and no noisy 
boom. But since the end of World War II, 
the largest emigration in the history of 
the world has been going on... 

More than twenty thousand people 
a month have come to California; and in 
spite of housing lack, crowded quarters, 
high prices, most of them stay. Since the 
1940 Census, the State has gained more 
than 2,500,000 population, the greatest 
growth of any state, and the highest rate 
of increase California has ever known. 

World War II was a more potent 
promotion for settlers than any previous 
era of gold, land, oil, or tourist attraction 
. .. brought four million men and many 
of their families to the Pacific Coast. 

The servicemen were younger than 
the prosperous pre-war tourist, had fewer 
ties of home, family, business and routine, 
and more freedom to move and change. 
They liked the country, the climate, the 
outdoor living. They have been coming 
back every month since V-J Day. 


san Francisco Chronicle 


Sawyer, Fercuson, Waker Co., National Representatives, 
New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 





The War gave Pacific Coast industry 
great impetus, and a new population of 
industrial workers. The vast shipyards 
and aircraft factories of the war period 
have been replaced by hundreds of lesser 
plants and shops providing jobs, products 
and services not previously available. 






——=—=a 


In 1946, wholesale trade tripled 1939 
and per capita sales touched an all-time 
high, despite increased population. 

Where, obviously, can advertising and 
selling find more opportunity than in the 
West’s expanding economy... the last 
heme frontier of American business? 

And any appraisal of Western markets 
accents North and Central California, with 
its commercial capitol in San Francisco... 


center of established finance, manufactures, 





distribution, retail trade, and exports. . . 
more varied and diversified, subject to 
fewer limitations and extremes than other 
Western markets . . . and home of The 


Chronicle, a medium worthy of the market. 


InvicENgous, locally owned and edited 
The Chronicle affords probably the best 
presentation of general news content of any 
newspaper West of New York, is required 
reading for people who want to be well 
informed, reaches the most important 
people for making public opinion or mass 
markets . . . Leader in local news as well, 
The Chronicle goes to one family in three 
in San Francisco, one in four in the eight 
prosperous adjacent counties . . . is used 
by all the leading retail advertisers in San 
Francisco, finds volume prospects for the 
major department stores...delivers the 
best buying power in the market for all 
types of new cars and all automotive 
accessories—and enough of it to make a 
major market for any national advertiser. 
.. + A Sawyer, Ferguson, Walker man 
will cheerfully supply any wanted data 
or details. 








Sty bonth 


To Dividends 


Executives of many companies 
in the industry are watching with 
interest a campaign being conduct- 
ed by leading corporations in many 
fields to locate missing stockholders 
in order to pay them unclaimed ac- 
cumulated dividends. Many of the 
companies have been promoting the 
campaign with an eye on both pub- 
lic and management - stockholder 
relations. 

More than 35,000 stockholders 
were found during the past 15 
months for these corporations by 
Skip Tracers Co. of New York City, 
specialists in finding missing per- 
sons. 

According to A. E. Linker, gen- 
eral manager of Skip Tracers, there 
are some 750,000 stockholders in 
this country whose current ad- 
dresses are unknown to the com- 
panies in which they hold stock 
with unclaimed dividends totaling 
several million dollars. 

Stewart-Warner, Kelvinator divi- 
sion of Nash-Kelvinator and Gam- 
ble Skogmo, Inc., are among the 
corporations who have been seek- 
ing their missing stockholders, it is 
said. 

A statistical breakdown of the 
stockholders located disclosed that 
slightly over one-third of the listed 
holders were found to be dead, 
with their heirs, usually women 
with minor children, unaware of the 
value of their holdings. 

The average dividend due is about 
$10, with the largest single un- 
claimed dividend totaling $16,000. 


Auto-Lite Buys 
Ex-Plane Plant 


TOLEDO. — Royce G. Martin, 
president and chairman of Elec- 
tric Auto-Lite Co., has announced 
the acceptance of the company’s 
bid for the former Wright Aero- 
nautical plant at Lockland, O. 

The purchased plant, which con- 
sists of more than 4,000,000 square 
feet, was obtained to alleviate con- 
gested conditions at the lamp divi- 
sion of the company in Cincinnati. 
The purchase price was $8,400,000. 











Bank Loans Paid Up 


Sales of Philco Corp. in 1947 
should run well over $215,000,000, 
which would be almost three times 
the 1941 volume, John Ballantyne 
president, said last week. Bank 
loans, which reached a peak of 
$9,000,000 in April, 1947, have been 
completely paid off, and the cor 
poration will end 1947 without an) 
bank borrowings, he stated. 


Crumley Chevrolet 

Howard Crumley Chevrolet Co., 
Inc., 311 Edwards St., Shreveport, 
La., has been granted a charter. 
Stock authorized totals 4,000 shares 
with a par value of $100 each. In- 
corporators and members of the 
board of directors are Howard 
Crumley, president; Myrbelle J. 
Crumley, vice-president, and Helen 
E. Rosselle, secretary-treasurer. 
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Service and Used Car Reeonditionin: 


{ Reeoular 


finerica s 25 Million 





Backshop 





By 
Jack Weed 





INCE the war 


in particular, 

profit-sharing and incentive 
plans seem to be spreading across 
the automotive dealer front with 
increasing rapidity—and from my 
conning tower here on top of the 


nation’s automotive industry, it 
seems that about every top dealer 
has some such program in force 
that has enabled him to make some 
noteworthy record. 

One can’t help but be interested 
in the development of these “share- 
the-earnings” programs when one 
rubs his nose in them every few 
days. So when a good friend and 
brother B-19er, Claude Sharp, 
started telling me how the sales- 
men who represent one of his lines 
were buying more and more stock 
in the company, I became inter- 
ested in what was going on—-espe- 
cially when Claude kept saying 
“We guys who sell the stuff are 
going to have the say-so in this 
company.” 

So, during the ASI show, Claude 
brought the headman of this com- 
pany—OCol. VanderBlue of Arrow 
Safety Devices—over to my hotel 
for breakfast so that I could get 
the whole story of what had gone 
on and what was in the making. 
Not that I didn’t believe friend 
Sharp, but Claude kept giving me 
the dope from his viewpoint, and 
I wanted the viewpoint of the 
management. 

* * + 


HERE is a company where 70 
percent of the stock just one 
year ago was in the hands of three 
major stcckholders, none of whom 
were overly active in the com- 
pany. Today 75 percent of the stock 
is in the hands of full-time work- 
ers and the manufacturers repre- 
gaa who sell the merchan- 
se. 


And, according to VanderBlue, 
the change in the status of the 
company was created by the men 
in the field themselves. 


It seems that just about a year 
ago the holdings of two of the 
three major stockholders became 
available, and as fast as any was 
put up for sale, some of the men 
would buy it up until late in the 
summer the “reps” holdings began 
to assume major proportions. 


Some of the men were so sold 
on the idea of owning the com- 
pany that when more stock be- 
came available than they had spare 
cash to take up, several put in 
their entire commissions from the 
sale of Arrow products to pay for 
their purchases, This was possible 
since all of the field men represent 
more than one line. 

In November the new stockhold- 
ers met at the home office with 
the company officials and the one 
remaining large stockholder, and 
completed plans to take over the 
remaining assets, including the 
real estate holdings. This latter 
was accomplished by the owners 

(See BACKSHOP, Page 40, Col. 1) 
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Sellout Predicted 

For NADA Show 

Opening Jan. 25 
Service Symposium 


To Point Up Vital 
Dealer Problems 


(CCHICAGO.— Space for the first 
annual NADA Equipment Ex- 
hibition to be held in the Stevens 
hotel here Jan. 25-29, is “close to 
sold out,” it was reported last 
week by Ray Chamberlain, man- 
ager, who added that the maximum 
number of exhibitors which can 
be accommodated is 60. 

A count of reservations for the 
NADA convention, set for Jan. 


27-28, shows a total to date of 
more than 4,000, Chamberlain 
added. 


One of the features of the ex- 
hibition, he said, will be a pic- 
torial display of dealer show- 
rooms, both exterior and interior, 
as well as floor plans. The value 
of this display will be to offer 
ideas for dealers planning new 
buildings or the remodeling of 
old ones. The pictures are being 
assembled and will be placed in 
the hotel exhibition hall before 
the show opens. 

Thirty-six thousand square feet 
of floor space will be occupied by 
the exhibition, restricted to prod- 
ucts used but not sold by dealers. 
Participating will be the nation’s 
leading manufacturers of shop 
equipment, tools and other prod- 
ucts. 

+ * a 

HAMBERLAIN said the exhibits 

will range from small hand 

tools to hydraulic cranes, lathes 
and three-wheeled motorcycles, and 
from business forms to furniture 
and filing cabinets. Because of the 
nature and appeal of these dis- 
plays, many dealers plan to bring 
their service managers to the ex- 
hibition. Car manufacturers will 
have representatives here at head- 
quarters in the hotel to discuss 
the equipment on display with 
their dealers. 

In connection with the conven- 
tion and show, a Service Sympo- 
sium will be held to highlight sub- 
jects of major interest to all deal- 
ers at this time, and which will 
also tend to make the dealers at- 
tending the convention more serv- 
ice minded for the equipment 
exhibit. 

Since the show will be held in 
the headquarters hotel, where a 
great number of the dealers will 
be staying and where the various 
state and city dealer organiza- 
tions headquarters will be locat- 
ed, the show should not lack for 
attendance on any of the four 
and one-half days it will be open. 

Then, too, as this year’s conven- 
tion is located in the center of 
(Continued on Page 29, Col. 1) 


Weekly Bath 
Dissolve Those Road Salts, 


Chevrolet Advises 


DETROIT. — Automobiles should 
be washed frequently in the winter- 
time to avoid damage from salt- 
abrasive mixtures extensively used 
to melt street ice and snow, ac- 
cording to E. L. Harrig, national 
service manager of Chevrolet. 

Street brine when splashed on a 
car, Harrig said, may not only 
damage the body paint, but also is 
harmful to the chassis. A weekly 
car bath not only improves the ap- 
pearance of the vehicle, but also 
will add to its life, he points out. 

Salt is used by many highwey 
departments, because it decreases 
the freezing point of water to ap- 
proximately seven degrees above 
zero. 


Vonthly Section for Dealers. Jobbers and Maintenance 


Votor Vehicles and Recondition Over 3 
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$6 Billion Market Is Seen 


For Service, Accessories 





Battle of the “Overhead” 
Is On the Way 


THE BATTLE of the “overheads” will start almost any 
time now. In every phase of the retail end of the automo- 
bile business especially in the service end—all signs say 


the “honeymoon” 


is on the wane and that within a matter 


of months—perhaps even weeks—dealers in all lines will 
have to adjust their businesses to meet higher costs on 
less volume and less unit profit. 

This is indicated in a recent analysis of gasoline filling 
station operation by an executive of the Shell Oil Co., who 
stated that oil companies which had up to now figured 
their station leases on the volume of gasoline and oil 
pumped, would shortly have to re-figure them on the basis 
of total business done. And he claims filling stations 
should make at least seven cents extra profit to each gal- 
lon of gas pumped from sales of other products and serv- 


ices than gasoline gallonage. | 


BOTH VEHICLE dealers and independent service sta- 
tions are faced with higher overheads—higher rents, high- 
er mechanic costs, higher inventory burden than they 


faced in prewar. 


Yet many a dealer is going blithely along thinking that 
today’s high profit ratio will maintain when competition 
again comes into the service picture. 


THERE IS but one way to successfully cut present high 
‘costs and that is to turn out more work per man and per 
square foot of space—in other words get greater efficiency 


from the shop operation. 


A full complement of modern tools and testing machines 
is one sure way of getting the shop in shape to be more 
efficient. A regular and sustained mechanic training pro- 
gram is another. Reaching out for more customer contact, 
through lubrication and the other “quick services”’, is still 
another way to bring more revenue from customer labor, 
parts and accessory sales into the shop revenue to help 


defray this higher overhead. 





16-Month Contracts Signed 
After Seattle Strike Ends 


SEATTLE. — Long-term labor 
agreements with all unions whose 
members are employed by dealers 
followed close on the heels of the 
Dec. 24 settlement of the six-month 
strike of mechanics against the 
39 members of the Seattle Automo- 
bile Dealers Assn. 

Like the contract finally agreed 
upon with the machinists, the 
new contracts involving office 
workers, salesmen, lubrication 
men, body and sheet metal men, 
and other employes carry 
through until April 30, 1949. 
According to J. E. Blume, retir- 

ing president of the dealer group, 
this extension of contracts, with 
definite establishment of wage 
rates for a year beyond the ter- 
mination date of next May 1, will 
be a vital factor in the assurance 
of labor peace in the dealerships. 

The mechanics’ strike started 
last June 24 when the union and 
the dealers were unable to agree 
on a new contract to replace the 
old one which had expired on May 
1. Wage increases were the point 
of contention. 

The other unions had signed 
new contracts, and when the 
machinists struck they refused to 
recognize the strike. So for the 
six-month duration of the walk- 
out all departments of the deal- 





erships functioned except those 
involving mechanics. 

Settlement of the strike set the 
machinists’ wages at $1.65 per 
hour from May 1 to June 24 (pay- 
able retroactively); $1.75 per hour 
from Dec. 24 through April 30, 
1948; $1.80 per hour for the 12 
months following. The previous 
wage rate had been $1.50 per hour 
for journeymen mechanics. 


Wholesalers Are Busy 


—=’48 Due to Set 


A New Record 


Greater Dealer Drive 
Believed in Making 
For TBA Business 


HHREE additional roads of mer- 

chandising endeavor, designed 
for franchised vehicle dealers, came 
into sharp focus during the year 
just past—and all are aimed di- 
rectly at gaining for the dealers 
a much larger slice of the over 
$6,000,000,000 service and accessory 
market foreseen for 1948. 


Some headway had already been 
made along the lines of putting 
the car and truck dealer in a bet- 
ter position to make a strong bid 
for a larger part of this market, 
in the moves made during and 
right after the war, in the service- 
facility expansion program. As 1947 
opened, however, the industry was 
still much in the position of the 
tumble weed on the open prairie— 
everyone in the industry knew that 
movements were afoot but where 
they would end up was anybody’s 
guess. 

Many aftermarket trends are 
still very much in the formula- 
tive stage, but three things are 
now definitely beginning to seat 
themselves and be recognized as 
“must” operations for the dealer 
to follow. 


Pre-1947 moves had set the deal- 
ers’ cap for a larger portion of 
the approximately $4,070,000,000 
parts of the total aftermarket vol- 
ume represented by the sales of 
replacement parts and customer 
labor. Moves made during the past 
year have more or less crystallized 
this objective, not only in the deal- 
er’s mind but in factory operations 
to put the dealer in a better posi- 
tion to capture and hold a larger 
share of this business. 

o o * 


4 be General Motors parts dis- 
tribution plan, announced on 
Nov. 1, was a concrete indication 
of the factory thinking toward put- 
ting their dealers at least in a 
more competitive position to gain 
a larger share of the over $2,200,- 
000,000 replacement parts portion 
of the total service business. 

As indicated, the service facility 
expansion, which included addi- 
tional work stalls and more me- 
chanics, had already been well 
completed in most car and truck 
line outposts. 

Then came the realization—and 

(Continued on Page 26, Col. 1) 





MEWA Releases Advertising Aid Booklet to Members 


And Forms Junior Executive Group 


CHICAGO.—The Motor and 
Equipment Wholesalers Assn. has 
just released to its entire member- 
ship a new advertising sales pro- 
motion service program to help in- 
dividual automotive wholesalers 
who are members of the MEWA 
do a more efficient, personalized 
advertising job. This new service 
is called the “MEWA Advertising 
Idea Folder’ and is planned to 
make ad promotion problems eas- 
ier for the automotive wholesaler. 

The service consists of an idea 
folder containing many styles of 
suggested copy and several pages 


of illustrations that may be used 
by the wholesaler for direct mail 
pieces, statement enclosures, blot- 
ters, local and regional newspaper 
and magazine advertisements and 
any other form of advertising me- 
dia that he may wish to use. 
The folder also contains sugges- 
tions on layouts, size of mailing 
pieces, type sizes for use in such 
pieces and other information that 
will help the wholesaler work with 
his local printer better in the prep- 
aration of the finished promotion 
piece. Mats are available to mem- 
(Continued on Page 30, Col. 1) 
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‘Don’t Be Surprised’ 


Employers Warned Unions Will Win Salesmen 
Unless Relations Are Improved 


MILWAUKEE. — Whether sales- 
men will choose to join unions or 
regard themselves as part of man- 
agement rests largely with em- 


ployers themselves, it was de- 
clared by Paul Heyneman, San 
Francisco sales consultant, at a 
sales clinic sponsored here by the 
Sales Managers Assn. of Milwau- 
kee. 


“You must treat your sales- 
men as men and women, not as 
factory ‘equipment’,” he said. 
“Unless you treat them as part 
of management, you are only en- 
titled to their labors, not their 
loyalty.” 

Asserting that many sales man- 
agers have imposed unfair working 
conditions on their salesmen and 
have still expected them to be 
loyal, Heyneman said that these 
salesmen have turned to unionism. 

“The Taft-Hartley law has not 
ended the law of retribution,” he 
warned. “It has just slowed it 
down.” 


Employers have the choice of 
having unions forcing them to cor- 
rect abuses or making their own 
“enlightened arrangements,” Hey- 
neman declared. 

By making the necessary ad- 
justments before they are de- 
manded, sales managers can 
make salesmen consider them- 


U.S. Production 
Of Shale Oil 


Due in Summer 


DENVER.—Blueprints for what 
may become Colorado’s largest in- 
dustry are being prepared by the 
U. S. Bureau of Mines at the oil 
shale demonstration plant near 
Rifle, Colo. 

Engineers, while carefully con- 
servative, indicate that their re- 
search shows crude shale oil can 
be produced for about $2 to $2.50 
a barrel. When that price pattern 
is established it will signalize the 
beginning of a vast new industry— 
an industry that will augment this 
nation’s shrinking petroleum sup- 
plies and bring a multimillion-dol- 
lar industry to the state. 


Satisfied that its mining and re- 
torting methods are potentially 
successful, the bureau is construct- 
ing a $350,000 plant-scale refinery. 
The refinery is expected to be com- 
pleted in five or six months and 
then the task of producing gasoline 
will be undertaken. 

Research is well along in the 
mining section and indicates that 
technics and processes can be de- 
veloped which will permit the min- 
ing of oil shale at a cost of 50 
cents a ton. 

Other additions to the project 
include a pilot plant which will 
handle new developments both in 
retorting and refining operations. 
The pilot plant will provide small 
scale facilities that later will be 
available with the completion of 
the refining unit. 


7 
It's Java Time 
Winn Cloak Snack Counter | 
Boosts Morale 


COUNCIL BLUFFS, Ia.— Winn 
Cloak Motors, 20 Fourth St., has 
installed a coffee bar and snack 
counter for its employes to enjoy 
at idle moments between the hours 
of 10 a.m. and 3 p.m. 

The coffee hour was started by 
Winn Cloak, president, as a re-| 
spite in the day’s labors and as a 
place for congenial chit-chat among | 
his employes. 

Already the system has aided | 
greatly in acquainting shop and | 
office forces with each other and | 
has resulted in a better relation- 
ship among employes and depart- 
ments, Cloak says. 


Clark Chevrolet Corp. 


Clark Chevrolet Corp., Virginia 
Beach, Va., with maximum capital 
stock of $69,000, has been formed 
to conduct a motor vehicle sales 
business. LeRoy L. Clark is presi- 
dent. j 





| 





| 
| 


| 


selves part of management, he 
said, adding that such salesmen 
are much more valuable to com- 
panies. 

“They radiate their confidence in 
the wisdom and integrity of your 
company,” he said. “It’s almost 
like a religion to them. Money can- 
not buy that loyalty. You must 
earn it.” 


Abuses sales managers have 
committed in the past, Heyneman 
said, include making “house deals” 
which deprive salesmen of com- 
missions; forcing salesmen to take 
smaller commissions in order to 
make prices lower; hiring “float- 
ers” who sell when the market is 
at its peak and who deprive regu- 
lar salesmen of legitimate income; 
making salesmen work unreason- 
able hours; forcing them to buy 
equipment and pay for advertising 
and printing; making them do 
menial duties, and forcing them 
to compete unfairly with each 
other. 





HOW TO MAKE 
STEADY CUSTOMERS 


OUT OF 


This Book, Yours for the Asking, Tells You How 


What percentage of your customers are floaters? Twenty 
percent? Thirty percent? Perhaps fifty percent? True, it’s 
probably not the exact percentage that interests you— but, 


a sound solution for turning a good many floaters into 


Radio Repair 
Drive-In Fixit Eliminates 
Old Service Taboo 


OTTAWA.—Cabeldu Motors Ltd. 
is offering a new “drive-in” service 
for motor car radios requiring 
repairs. 

A motorist can drive in his car 
and the radio is tested as well as 
repaired in the car. This is done, 
it is said, because a radio that 
works well on the mechanic’s 
bench does not always work prop- 
erly in the car. 

With a complete stock of parts 
at all times and radio technicians 
on hand, together with complete 
facilities and equipment to do any 
repair replacement job, this “drive- 
in” service is proving popular. 


Dorn-Nyrnes Motor 


Dorn-Nyrnes Motor Inc., Univer- 
sity City, Mo., has been incorpor- 
ated to engage in a general auto- 
mobile business. The firm will start 
business with 500 shares of par 
value stock and $15,000. The incor- 


porators are T. J. Byrnes, H. ©, | Motor Co., Wolfeboro, N. H., and 


Dorn and M. E. Dorn. 












steady customers will interest you! 


You'll find this solution, along with many other profit- 
building points, in Eco’s new book “Amazing Profits Out Of 
Balanced Tire Inflation.”* Read this book and you'll be sur- 
prised to learn how a free service can actually build important 
profits through time-saving, good-will and the sale of tires 
and other regular service station products and services. 


Of course the answer to 
































THE FIRST OF OTIS ELEVATOR ©O.’s new proving stands—chassis dynamometers 
for scientific of automotive performance—has been installed by 

Burris of Essex County, Inc. (Lincoin-Mercury), Newark, N. J. Shown, with the 
instrument panel of the stand, are, left to right, Charlies A. Burris, president 


complete 
indoors, free from . the Otis company said. Quantity 
production of the proving stand is expected to start early in 1948. 


become one of the leaders of a 
movement to investigate a proposal 
for establishment of a town man- 
ager form of government for 
Wolfeboro. 


Hart Active in N. H. 
Harold H. Hart, head of Hart 


a member of the state senate, has 











































these profits lies in the new 
Eco Tireflator and Eco’s original 
BALANCED INFLATION * pro- 
gram that deals with — but tell- 


SERVICE STATION EQUIPMENT COMPANY 
- MUSKEGON, MICHIGAN 
Send me your new, FREE book, “Amazing Profits Out Of 
Balanced Tire Inflation.” AN 









ing more would spoil your 
NAME 









enjoyment. Better read the com- 






COMPANY. 





plete story for yourself in Eco’s 
new book. Send for it today— 
and profit from it tomorrow! 
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Hudson announces the style-setting motor car you've been told was years away; 
the lowest, most beautiful car on the highway, with more inside head room than 
any other car built today; a car with the roomiest seats ever designed for any 
American automobile; a motor car that offers, among many other features, tested 
and proved completely automatic gear shifting in forward speeds. 


ET yourself set for a whole series of surprises 
G when you see this Hudson. It’s a thrilling 


symphony of rich color and clean, graceful line that 
is truly fascinating. It’s a new kind of automobile! 


This long, gleaming beauty is only five feet from 
ground.to top! Yet Hudson’s new, all steel Mono- 
bilt body-and-frame provides more inside head 
room than any other car built today, because seats 
and floor have been lowered to harmonize with the 
lower top. You step down into this new Hudson 
when entering, not up on it ... yet this car main- 
tains road clearance! 


VHS ime Ws Sludson As you .ride ctadled between axles, Hudson’s 


unique low-built construction gives you a sensa- 


tion of snug safety, a pleasing feeling of serene, 
smooth going unlike anything you've known before! 
New type Super-Cushion, low-pressure tires 
mounted on wide safety rims, help level off even 
the roughest roads. This new car gives you plenty 
of leg room, and the roomiest seats ever built into 
an American automobile! 


And when you gently nudge the accelerator, an 
all-new Super-Six engine . . . the most powerful six 
built today—or a masterful Super-Eight—instantly 
responds with power and pep beyond your best 


expectations! 


The motor car of tomorrow is gorgeously uphol- 
stered; its interior chrome handles and hardware 
are recessed into side panels; it is generously 
equipped with beauty, comfort and convenience 
features inside and out. The new Hudson is a type 
of car no one else in the world is prepared to 
build today! 

This car is something to see .. . and ten million 


people jammed Hudson showrooms throughout 
the country the first week it was on display! 
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A CAR YOU RIDE IN... NOT ON! 


Hudson is the only motor 
car that completely en- 
circles you, even outside 
the rear wheels, with a 
rigid box-steel frame. You 
ride within this new frame, 
instead of on top of it as 
in other cars. And with 
Hudson’s new, all steel 
Monobilt body-and-frame 
you have the safety of 
girder protection front, 
sides and rear—every unit 
welded into one solid struc- 
ture that minimizes service 
attention, and provides un 
usual rigidity and stability. 
Hudson could’ have com- 


promised—simply lowered 
the top at a sacrifice of 
room and comfort, but this 
new kind of car does not 
compromise. Seats and 
floor have been moved 
down to harmonize with 
the new lewer top, giving 
you low, sleek beauty plus 
the head room so’ necessary 
to real comfort! 


This newest new car in the 
world, with all of its 
advantages, places Hudson 
dealers in an enviable posi- 
tion in the automotive 
industry. 
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All this, but 
only in Hudson! 


Choice of new Super-Six 
engine, the most powerful six 
built today, or masterful 
Super-Eight, each with long- 
lasting chrome-alloy cylinder 


block. 


Wide curved-glass windshield 
and rear window plus generous 
side windows, 2,300 to 2,500 
square inches of safety glass 
for improved vision. 


Hudson Drive-Master, no clutch 
pushing, no gear shifting in 
forward speeds; this is_ the 
easiest of all ways to. drive. 


Triple-Safe Brakes, finest 
hydraulics with mechanical 
reserve system operating from 
same brake pedal if hydraulics 
should ever fail (as they can 
in any car) through accident 
or neglect, plus finger-tip re- 
lease parking brake. 


Weather-Control, constantly 
changing, conditioned air; no 
steamed-up or frosted winter 
sindow 5. 
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New Record Due in ’48 . 


$6 Billion Market Seen 


In Service, Accessories 


(Continued from Page 22) 


development—of the idea that if 
passenger car service and re- 
placement parts sales could 
carry all or most all of the car 
dealer’s burden, the same could 
done for the truck end of the 


der way now is the pro- 
tting those dealers who 
the same favorable 
majority of the car 

are in—and, in those thou- 
cases where the dealer 
cars and trucks—put his 
ess in the same posi- 


BEGTS 
th 


f 
s 


SELL THE 
WITH 


of his truck merchandising ex- 
pense from service operations. 

And then late in 1947 came evi- 
dence of the drive for a much 
larger share of the approximate 
$2,176,563,000 accessory market—or 
TBA market, as it ig known to the 
gasoline filling stations. 


* * * 


F THIS volume the car dealer 
has not only the first crack but 
the inside row on over a half bil- 
lion dollars worth of this volume. 
This is the part that is represent- 
ed by the sale of radios, heaters, 


tic cigarette lighters, deluxe tire 
equipment and the other things 
that people buy to ‘dress up” the 
new car when they get delivery. 
Of course,*some of this business 
slips through the dealer’s hands 
because he is reluctant, at the pres- 
ent time, to press for the sale and 
because customers will not buy 
from him because they feel his 
prices are too high. On all financed 
cars, however, the dealer has the 
inside, since the cost can be added 
into the monthly payments. 


On the $1,606,568,000 worth of 


ager of the retail department of 
the Shell Oil Co., has estimated 
car owners must purchase dur- 
ing the next year, most fran- 
chised vehicle dealers have been 
very weak in the past. 

One good indication that they 
are awakening to the value and 
the profits that are represented in 
this business is seen in the ever- 


carry the major proportion | overdrives, grille guards, automa-'increasing desire on the part of 


THE WHITEWALL 


NEW CAR DRIVER 


THIS STORY — 


dealers to get good experienced ac- 
cessory merchandisers as indicated 
by the “help wanted” advertise- 
ments in Automotive News classi- 
fied advertising columns. 

Roughly this volume is broken 
down into four major products. 
Tire sales represent approximate- 
ly $561,730,000; tubes about $90,- 
225,000; batteries $281,700,000, and 
a group of 22 items, some of which 
under car dealer accounting might 
be duplicated in replacement parts 
volume. These items approximate 
a volume of $672,908,000 for 1948, 
however, and can be represented 
as a part of the accessory volume 
since any items that should be 
duplicated in parts sales would be 
offset by chemical product sales 
and other items such as foglights, 
hill-holds, radio accessories and 
other items that do not appear in 
this list. 


. * * 


GIVE dealers an idea of the 
worth of some of these items to 


“To keep in style with the rest 


of your TUF wheels need a 


smart 


WHEEL COVER 


on accessory!”’ 


INCORPORATED 


___SERVICE SECTION 


the after-market trade, Shell Oil’s 
summary is listed below: 

Seat covers ....................-...$192,192,000 
Mufflers ... 89,532,000 
Spark plugs ...................... 80,080,000 
Lamp bulbs ......................... 28,601,000 
Oil filters Sal iach 40,040,000 
EE OD vesescctsiee 42,900,000 
Polishes, waxes ..... 22,880,000 
Radiator chemicals 22,880,000 
Battery cables 22,118,000 
Wiper arms 14,922,000 
Wiper blades 21,450,000 
Mirrors 11,440,000 
Fan belts ...... ssscusctecsens, AGO 
Radiator hose ... 28,600,000 
Hose clamps ae 6,864,000 
Radiator clamps ...... 5,223,000 
Polish cloths 3,432,000 
Gas caps 4,576,000 
—— tape . 3,432,000 
Fuse 1,716,000 
8,580,000 
Flashlight batteries 4,290,000 


Switzer’s estimate of the poten- 
tial compiled last November was 
to show gasoline stations why they 
should make greater efforts to cap- 
ture a larger share of this business, 
since he pointed out the gasoline 
filling station was going to need 
a larger extra sale per gallon of 
gasoline sold because of increased 
operating expenses and dn indica- 
tion that oil companies would have 
to increase rentals to the operators. 

Switzer claims that to be safe 
the filling station operator should 
obtain seven cents profit from 
other sources for every gallon of 
gasoline sold. He broke this down 
to one cent per gallon for motor 


| oil, 1.5 per gallon for lubrication 
| service, two cents per gallon for 


other services, 0.6 cents per gal- 
lon for tires and two cents per 
gallon for batteries and other 
merchandise. 


He feels that the gasoline sta- 
tions have perhaps the greatest 
opportunity to increase their sales 
in these products of any other 
outlet, if they will get better help 
and train attendants in better mer- 
chandising. Right now, he claims, 
that according to a recent Hearst 
survey, 37 percent of all car own- 
ers buy tires and tubes from the 
corner filling station, 44 percent 
buy batteries and 20 percent buy 
their accessories there. 

+ * * 


r= IS recognized that the car 
dealer has allowed his best cus- 
tomer contact service—lubrication 
—to get away from him. According 
to the recent Collier survey, 71 
percent of all lubrication on cars 
of all ages is done by the filling 
stations as against 15 percent by 
car dealers and 10 percent by in- 
dependent garages. 

On cars of 1941 vintage or later, 
the car dealer is doing a slightly 
better job. While the filling sta- 
tion still gets 65.1 percent of the 
lube jobs, the dealer gets 28.1 per- 
cent and the independent only 6.4 
percent. 


This seems to come not so 
much from more effort on the 
part of the dealer to get more 
lubrication business but from the 
estimated percentage of all serv- 
ice sold by the car dealer. On 
cars of all ages, the vehicle deal- 
er gets approximately 38.6 per- 
cent of all service work, the in- 
dependent garage 30.5 percent 
and the filling station 30.9 per- 
cent. 

When it comes to cars of 1941 or 
later make, however, the vehicle 
dealer is getting about 56.8 per- 
cent of all service, the independent 
service station but 16.9 percent and 
the filling station 26.3 percent. On 
major service alone, the vehicle 
dealer is getting 83 percent of the 
work on cars of two years old or 
less, while the independent gets 
13.5 percent and the filling station 
but 3.5 percent. 


* * * 


HUS it is evident that the ve- 

hicle dealer, if he will take the 
initiative on accessory sales, can 
capture by far the largest share 
of this worthwhile business. He 
gets first crack at the new car 
owner and has, outside of - lubri- 
cations, the most contact with the 
new car owner while the pride of 
ownership is still flaming brightly. 
And that, according to most ex- 
perts, is when the owner buys most 
accessory items. 

Then, too, the owner of the car 
two years or less old has more 
money to spend on accessories, 
even if he budgets his expense. 
His repair cost for the first year 

(See ENDEAVOR, Page 27, Col. 1) 
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NEW YORK.— Widespread use 
of radio in practically every phase 
of the petroleum industry’s oper- 
ations was forecast last week by 
William R. Boyd jr., president oi 
the American Petroleum Institute. 

Boyd announced the formation 
of a special API committee to 
study expansion of radio facili- 
ties within the industry’s trans- 
portation system. 

The Federal Communications 
Commission, he revealed, has list- 
ened sympathetically to a request 
for the creation of a radio service 
to govern radio stations used in 
petroleum industry production and 
pipeline operations. 

Meanwhile, he said, a program 
is being formulated under which 
tankers and inland waterway 
barges will be given radio cover- 
age. 

The new committee, Boyd said, 
will be headed by F. W. Littell, 
Shell Pipe Line Corp.; Joseph E. 
Keller, National Petroleum Assn., 
and J. A. Polhemus, Standard Oil 
Co. (Calif.). 

According to Littell, perfection 
of frequency modulation has 
opened new vistas for widespread 
radio usage. 

“Practically every division of the 
petroleum industry,” Littell said, 
“can well be served by one or 
more adaptations of radio to effect 
economies in operation, increase 
safety or raise efficiency. Radio 
may, perhaps, provide new methods 
of processing oil to supplement or 
even replace the present catalytic 
refining processes.” 


He called radio the obvious form | 


Endeavor 


(Continued from Page 26) 


is approximately $50, for the sec- 
ond year $55. After that his ex- 
pense more than doubles—in the 
third year it reaches $156 and is 
approximately $111 per year aver- 
age for the life of the car. 

The dealer not only has al- 
lowed the independent service 
station and parts jobber to exist, 
due to his neglect of the service 
market in the more distant past, 
but is also permitting the chain 
store, mail order house, gas sta- 
station and department store to 
garner the bulk of the accessory 
business because he is far from 
being the merchant he is sup- 
Posed to be. 

It is not too late to change the 
course of this very profitable busi- 
ness, if the vehicle dealer will pro- 
vide the display space and proper 
merchandising effort to get the 
business when the buyer or new 
owner comes into his store. 

It is well for him to ever keep 
in mind that he has the first con- 
tact and the most contacts during 
the first year of the car in the 
hands of the new owner. 

—Jack WEED 


Skid-Rid 
New Goodyear Tread Said 


To Cut Ice Danger 


AKRON.—A new tread known as 
Skid-Rid, used for retreading auto- 
mobile tires and so named because 
it rids tires of dangerous skids on 
hard-packed snow, ice and wet 
pavement, has been announced by 
Goodyear Tire & Rubber Co. as 
the latest development of its re- 
treading program. 

Skid-Rid is described as not just 
a surface feature, but a rough, 
abrasive substance milled right into 
the camelback. When the recap 
wears off the thin covering. of rub- 
ber after approximately 100 miles 
wear, this abrasive material ex- 
poses to the road surface literally 
thousands of rough edges that 
greatly increase traction on slip- 
pery roads. 

Tires recapped with Skid-Rid 
camelback have been under test 
by Goodyear for the past two years 
with highly gratifying results be- 
ing obtained in reducing the skid- 
ding and sliding of automobiles. 
Skid-Rid treads are said to be par- 
ticularly desirable for those who 
must drive every day no matter 
what the weather and road con-| 
ditions. i 





Oil Industry Eyes Radio 


Widespread Use in Petroleum Operations Predicted 
As API Forms Study Group 
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of communication in oil field pro- 
duction operations where no public 
utility or private wire lines exist. 

“In isolated locations radio pro- 
vides a measure of safety for the 
drilling crews and inhabitants of 
the immediate vicinity,” he de- 
clared. “Aid can be summoned 
quickly in case of a serious acci- 
dent, perhaps of such magnitude 
that loss of life and property 
would be extensive unless adequate 
help is received without delay.” 

Use of facsimile transmission 
will minimize the shutdown time 
required to send copies of elec- 
trical well logs to the headquar- 
ters of the drilling company for 
examination by geologists and 
the return of instructions to the 
drilling crew. Facsimile radio 
communication may be used also 
to transmit meter readings, maps 
and drawings, according to Lit- 
tell. 





ACCENTING A NEW, streamlined setup in service department communications, a 
new control tower has been installed in the downtown headquarters of Greene-Haldeman 
(Chrysler-Plymouth), Los Angeles. Designed for instant communications at the filp of 
a switch, an electric loud-speaker system has been installed with more than 30 individual 


time-consuming messenger service a vacuum tube system 





stationse@along the line of flight is 
now practicable, and is being con- 
sidered by some pipeline companies 
for installation at an early date, 
he added. 


“Radio may be used to activate 
remote control systems designed to 


Radio communication between| start and stop motors at isolated 
pipeline gathering systems 


pipeline patrol planes and pump’ wells, 





and tank batteries, and there is no 
reason why it cannot be used for 
alarm purposes in pressure sys- 
tems,” said Littell. 

“Distribution of refined products 
by tank truck can be expedited 
through dispatching by radio from 
the bulk depot or other central 
centers.” 
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Ralph-on-the-Spot 
Tire Salesman Comes to Aid 


In Road Trouble 


HAMILTON, O.—Ralph Pflanzer, 
a salesman with Marsh-Schneider 
Tire Co., never overlooks a chance 
to win friends and influence cus- 
tomers. 


Pflanzer carries an assortment 
of passenger tire tubes and a small 
tank of air in the trunk of his 
car. Many times in his travels he 
encounters motorists having tire 
trouble and, much to the happiness 
of the motorist, Pflanzer whips out 
his equipment to handle the situa- 
tion. 

Having helped the motorist, 
Pflanzer presents his card and is 
away. He has found that many of 
these good deeds have earned good 
customers and, in one case, won 
for him the business at one of the 
largest fleet accounts in his market. 


New Hudson Manager 
Ariel West, owner of West Hud- 
son Co. (Hudson), Luling, Tex., has 
announced the appointment of his 
brother-in-law, D. W. McLendon, 
formerly of Ft. Worth, as manager 
of the firm. 


An R-M automotive finish can take 


every kind of weather... from hot tropical sun to frigid 
northern blasts. R-M colors are laboratory tested, field tested 
and road tested to assure the user maximum durability and 
highest possible retention of color value. me 


R-M automotive finishes are specified by the manufacturers of America’s 
finest cars, and are found in the best repaint shops throughout 
the country. An unusually wide range of colors is now available. 


RINSHED-MASON COMPANY 
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By Leo T. Parker 
Attorney at Law 


NDER no circumstances can an 

automobile dealer make any al- 
terations to streets, sidewalks or 
public passages without approval of 
proper city authorities. 

In Alexander Co. v. City of Owa- 
tonna, 24 N. W. (2d) 244, the testi- 
mony showed that an automobile 
dealer received from the city engi- 
neer a permit to construct a pro- 
posed driveway over the sidewalk. 
The job of constructing the drive- 
way was commenced. 


After the sidewalk had been 
torn up and the new driveway 
partially finished the city council 
objected to its continuance, be- 
cause the work was being done 
without authority from the city 
council. 

The automobile dealer filed suit 
and asked the court to compel the 
city council to grant the permit. 
The higher court refused to do so 
saying that the city counci] and 
not the city engineer had the power 


QUIET- SPEEDY - DEPENDABLE 
CENTRALIZED CONTROL FOR 
ee 


GENERAL REPAIR 






Lawsuits Affecting Dealers... 
Court Decisions 
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to grant or refuse a permit to con- 
struct the driveway. 

Also, see Tilton v. Sharpe, 85 N. 
H. 138, 155 A. 44, where an auto- 
mobile dealer contended that if he 
did not sécure a permit for a 
driveway he could not profitably 
conduct his business. The court 
refused to grant the relief asked 
for and stated: 


“|. the test of the reasonable- 
ness of the proposed use is to be 
found, not by inquiring whether 
such use is essential to the profit- 
able transaction of any particular 
business, but in answer to the in- 
quiry whether such use would be 
fraught with such unusual hazard 
that the danger to the traveling 
public would be out of proportion 
to the detriment to the owner by 
being deprived of it.” 


* * * 


Must Prove Contention 


UNDER all circumstances the 
burden is on a purchaser to prove 
his contentions that a seller ex- 


MOTOR TUNE-UP 


CASHIER 





Centralized Service Control Speeds Service, 
Eliminates Errors, Increases Profits 





















pressly or impliedly guaranteed a 
used automobile. 

For example, in Kopelove v. 
Hinsch, 71 N. E. (2d) 518, the testi- 
mony showed facts, as follows: A 
company manager purchased a 
used machine and gave his check 
for the purchase price in the 
amount of $600. Soon afterward the 
purchaser discovered that the ma- 
chine was not complete, certain 
parts being lacking and he stopped 
payment on the check. The seller 
sued the purchaser to recover $600 al 
due on the unpaid check. 


The purchaser contended that 


he had good and legal reasons 
to stop payment on the check 
because, 





A NEW Delco auto radio has just been 


first, there was an im- 
plied warranty that the machine 
was reasonably fit for the pur- 
pose for which it was intended, 
and second, Hinsch practiced 
fraud or deceit in failing to notify 
him before the sale contract was 
made that the machine was in- 
complete and unfit for operation 
or use. 

The higher court held that the 
purchaser must pay the $600 and 
refused to hold that the seller had 
practiced fraud, or impliedly guar- 
anteed the machine. This court 
said: 


“The contention of the defendant 


for an instant, to tune In any station he 
wants. A simple touch of the finger will 
‘‘trap’’ and tune tn stations, one by one, 
automatically. 


(purchaser) that the plaintiff (sell- 

er) warranted the machine to be 

complete in all its parts and suit- 

able and adequate for the uses and 

purposes for which it was needed 

is not supported by the evidence.” 
* > > 


Highway Obstruction 


RECENTLY a higher court held 
that although a service station is 
built partly on a public highway, 
a motorist is liable who collides 
with it. 

For illustration, in Roedenbeck 
v. Scott, 204 S. W. (2d) 160, it was 
shown that an automobile driver 
and his friends were driving to a 
night club and had drunk two bot- 
tles of beer. The driver struck a 
filling station, knocking down two 
pillars, pulling the roof loose, and 
inflicting other damage. 

The owner of the filling station 
sued the automobile driver for full 
damages. 

An employe of the state high- 
way department testified that the 
right of way was 70 feet wide, and 
that from the center of the high- 
way to the pillar struck by the 
driver was a distance of only 32 
feet. Hence the filling station was 
three feet on the public highway. 

Nevertheless the higher court 
held the automobile driver must pay 
$1,700 damages to the owner of 
the filling station. This court said: 


“There was no testimony that 
maintenance of the pillar (of the 


LUBRICATION filling station) interfered with 
, 2 — traffic over the highway.” 

¥ > . * 
S No Sales Tax 


CONSIDERABLE discussion has 
arisen from time to time over the 
legal question: Can a state collect 
from an automobile company sales 
or distributor tax on automobiles 
purchased and shipped from a sell- 
er located outside the state? The 
answer is no, according to a new 
higher court decision. 


For illustration, in Cook v. South- 
east Arkansas Transp. Co., 202 8S. 
W. (2d) 772, the testimony showed 
that a bus company operating in 
Arkansas bought several automo- 
biles from a seller in St. Louis. 


WASH RACK 


tl 


SERVICE SALES 


under the provisions of state’s 
sales tax law. The higher court 
held that the purchaser need not 
pay the tax. 

Also, see United States, 332 U. S. 
327, where the Supreme Court of 
the United States held that a state 
cannot collect or otherwise tax 





Any business that is departmentalized can 
expedite transactions, save time, stop 
errors, end duplication of effort,ardlower 
costs by centralizing control. You have 
that kind of business, especially as re- 
gards your service operation. That’s why 
a GROVER survey of the extra efficiency 
you can get with a Pneumatic Tube Sys- 
tem is worth your immediate considera- 
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. Offices in Principal Cities 





tion. Such a survey costs you nothing, does 
not obligate you at all. GROVER has made 
many installations in automotive service 
setups that will interest you. Whether you 
are planning new quarters or modernizing 
old or plan no other changes—this is a 
thing you ought to look into. Specialized 
literature on request—or a tailor-made 
survey of your requirements free of charge. 


merchandise purchased and shipped 
from another state. 


Combine Added 
To Ford Line 


DES MOINES.—Speaking before 
500 members of the Des Moines 
chamber of commerce last week, 
Frank R. Pierce, president of Dear- 
born Motors Corp., announced that 
a new combine is scheduled for 
production early in '48 at the Wood 
Brothers plant here. 

Wood Brothers, Inc. was recent- 
ly purchased by Dearborn Motors, 
national marketing organization 
for the Ford tractor and Dearborn 
farm equipment. Pierce, who is 
also president of Wood Brothers, 
said that the new combine will be 
sold through Ford tractor dealers. 
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Bonus Bonanza 
Lincoln Electric Employes 
Share $3.8 Million 


CLEVELAND.—James F. Lin 
coln has distributed $3,800,000 t: 
1,155 employes as their share of 
the net results of the operation of 
Lincoln Electric Co. for the year 
Checks ranged from $25 for short 
time employes to $35,000 for top 
managerial and engineering talent 

Checks, generally running over 
100 percent of yearly take-home 
pay, were given to everyone in th« 
company, including the entire sales 
force, except Lincoln and his 
brother, J. C. Lincoln, chairman 
of the board of directors. 

The highest total yearly earning 
for a worker in the machine shop 
was $9,457. In the welding depart- 
ment the top yearly earning for a 
welder was $8,982. 





Truck Dept. Manager 


Sample-Hart Motor Co. (Ford) 
announces that Glenn D. Guild has 
been named manager of the new 
truck sales and service facilities 
located at 18th and Burt Sts., 
Omaha. 








THIS TIMELY BOOKLET 


FRB 


Here's a booklet that's as timely as 
tomorrow—jam packed with proved 
ideas for promoting your Service De- 
partment. It contains methods, forms 
and materials necessary to make in- 
telligent customer follow-up pay you 
dividends in sales and profits. 

Get this booklet, or any of the 9 other 
R & BR files containing information re- 
garding forms and materials on their 
vital subjects. You don’t even need to 
write a letter—just check off your 
wants on the list below. attach it to 
your letterhead, and mail to 


e * 
© The Reynolds & Reynolds Company ® 
. Dayton 7, Ohio be 
Please send information on the 
© subjects checked . 
© (— Selling Your Service De- ¢ 
° partment . 
C) Service Dept. Operating 
° Forms ° 
e (J General Office Forms + 
e () Accounting Aids ° 
C]) Paper Tools for Handling 
Car Sales ° 


C) Parts & Accessory Control ° 
C) Credit and Collection Forms e« 
() Dealer Stationery & Checks , 
() Payroll Systems and Forms 


(0 Factory Designed Account- 
ing Systems e 
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SERVICE SECTION 
Opening Jan. 25... 


NADA Show Expected 
To Be a Sellout 


(Continued from Page 22) 


perhaps the most thickly populat-|Co., St. Louis 2; Shaw & Slavsky, 
ed dealer section in America, the| Detroit 27; Ohio Advertising Dis- 
show will no doubt draw hundreds, | play Co., Cincinnati 2; Acme Vis- 
if not thousands of dealers and 
their service personnel that might 
not come to the convention or show 
if held separately or at some other 
city. 






















































American Finance Conference, Chi- 


* * * 


T= symposium, with Ralph Ni- 
chols (Pontiac) Nashville, Tenn., 
as moderator, will include talks by 
dealers from different sections of 
the country, each of whom is an 
authority on the subject to be dis- 
cussed. 

For instance, “Love Your Cus- 
tomer,” by Boyd H. Gibbons (Ford), 
Los Angeles, hardly does that 
speaker justice as he has set na- 
tional record in the sale of cus- 
tomer labor for the past year, is 
known all through the Ford dealer 
organization and among other well- 
informed dealers as being a leader 
in large city service volume, as 
well as for the lack of labor trouble 
in the past 20 years. 

Few dealers are better able to 
lead a discussion on “Today’s 
Overhead — Tomorrow’s Head- 
ache” than Ernest Burwell (Chev- 
rolet), Spartanburg, S. C., who 
has been through the ups and 
downs of the automobile business 
and is thoroughly acquainted 
with the necessity of making 
service and kindred extra profit 
sources pay the overhead when 
keen competition again comes to 
the industry. 

Tom Frost (Lincoln-Mercury), 
the “small towner” from Warren- 
ton, Va., is most able to lead the 
discussion on “Modern Equipment 
Minimizes Time Lost,” for in his 
most modern dealership—the envy 
of many a large city dealer—he 
knows whereof he speaks. His 
operation is based on providing his 
mechanics with the best tools the 
market affords, and the distance 
from which he draws service cus- 
tomers to his shop demonstrates 
the truth in his subject as well as 
the satisfaction he delivers with 
each service job. 

Possibly no more important sub- 
ject to most franchised dealers will 
be discussed than “Lubrication 
Contracts Insure Service Volume,” 
by Freeman Yeager (Buick), South 
Bend, Ind. The recent Collier sur- 
vey vividly points out how far the 
dealers have let the filling stations 
grab off the business that is the 
franchised dealer's “leader” to 
other services. 

* 


Kansas City; Detroit Ind. Prod.| troit 26. 


ea Parts Merchandising, a 
Must for 1948,” led by Hugh 
Dean (Dodge-Plymouth), Minne- 
apolis, is a subject that every deal- 
er must get better acquainted with 
if he intends to get the full profit 
potential of his franchise in the 
years to come. 

“Special Service Controls, a 
Great Advantage” is a subject led 
by E. Jack Beatty (Oldsmobile), 
Denver, a pioneer in systemiz- 
ing his service customer flow 
through the shop. 

Another poignant subject, “Quick 
Service—A Customer Demand,” 
will be led by another speaker as 
well qualified as the others to head 
the discussion on this important 
phase of the present dealers opera- 
tion. 

Top service executives of prac- 
tically every vehicle factory plan 
to be in attendance not only at the 
convention but in the show to aid 
their dealers in every way in get- 
ting the most good out of the 
service products exhibited and the 
symposium. 

They will also be studying the 
results of this national all-dealer 
equipment show to see how it fits 
the needs of their dealer bodies 
and to see how and where it can 
be improved for another year if 
this maiden effort is as successful 
as indications are. 

* > + 


At PRESS time, with additional 

exhibitors awaiting assignment 

of space, the following firms are 
listed as exhibitors: 

Comfort Printing & Stationery 
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On Tools Corp., Kenosha. Vise| to right: L. T. 
Record, Inc., Long Island City 1; | service manager, Los Angeles zone. 


Co. Detroit; Ingersoll-Rand Co.| Reynolds & Reynolds Co. Day-| Lincoln Eng. Co., St. Louis. 
New York; Breuer Electric Co.,| ton, 7; Cincinnati Equip. Sales, Inc.| Auto Truck Equip. Co., Detroit | ‘the Woodhill Chemical Co. Cleve. 
Kent-Moore Org.,| 21; Inter-Communication System,|jand: Coates Loader & Stackers 
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writers, Kansas City 6; Baldor| Cleveland 14; P. O. B. Mfg. Co.,| Belleville 9, N. J.; Manning, Max-| ity Merchandiser Co., Inc. Okla- 
Electric Co., St. Louis 10; K. R.| Inc., Cincinnati; Equipto Div., Au-| well & Moore, Inc., Muskegon, | phoma City, and Dixie ‘Machine Co. 
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Corp., Chicago 14; Sun Electric| troit 26; Hulbert Mfg. Co., Ashta-| dar Rapids, Ia.; Swensen Eng. & diiais ie 
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Lathe Works, South Bend 22; Mag-| Angeles 54; Arndt Palmer Lab.,| Ozone Corp., New York 23; H. W.| Ave., North Kansas City, has been incor- 
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Chicago; Gray Co. Inc., Minne- 
apolis 13; Ernest Holmes Co., Chat- 
tanooga 7, Tenn. 
Sparks-Withington Co., Jackson, 
Mich.; Rotary Lift, Memphis, 
Tenn.; Automobile Dealers Book- 
keeping and Accounting School, 
Inc., Chicago 2; Builders Orna- 
mental Iron Co., Chicago. 
Albertson & Co., Sioux City, Ia.; 
Blackhawk Mfg. Co., Milwaukee; 
John Bean Mfg. Co., Lansing; 
Joyce Gridland Co., Dayton, O.; 
Clayton Mfg. Co., El Monte, Calif.; 


ash parts and service manager, is shown during his recent visit to| Barrett Equip. Co., St. Louis; Rem- 


the J. F. O'Connor & Son, Inc., dealership, Hollywood. From left ington Rand Co., New York; H. C. 


ouns, zone manager, Los Angeles zone; Lotz, and L. T. Mortensen, Schildmeier Co., Indianapolis; The 


ecient lillceens ____— | Ridge Co., South Bend; Choldrem 
Mfg. Co., Chicago; Star Machine 


cago 3; Peterson Welding Lab.| Van Houten-Rankins, Inc., De-| Merchandising, Atlanta 3; Harley-|@ Tool Go., Minneapolis; Chrysler 


Davidson Motor Co., Milwaukee 1; | air Temp Sales Corp., Dayton; 
Jayoness Elec. Prod. Co., Chicago; 


porated, litsing $300,00 authorized capita) 


nus Chemical Co., Inc., Garwood,} Melvindale, Mich.; Trippe Mfg. Co.,| Crane Co., Chicago; Balcrank, Inc., k by J. B. h J Haley 
N. J.; Miller Mfg. Co.. Detroit 4;| Chicago 8; Allied Plan of Service| Cincinnati; Phillips Equip. Co,land DL uke 





* Every part which bears the NAPA Seal must 
equal or surpass in quality the part it replaces. 


Your NAPA Jobber is part of the most highly organized and most comprehen- 
sive parts service in the industry... He is geared to meet your needs on 
parts and supplies for cars and trucks of all makes... This is his only purpose. 
And because his success is completely allied with yours, you can always rely 
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MEWA Issues Campaign 
On Sales Promotion 


(Continued from Page 22) 


bers without charge on all illus- 
trations shown in the folder. 

In order to keep the service up- 
to-date and of continuous benefit, 
supplementary copy in the form 
of an “Ad-of-the-Month” will be 
issued once a month with new sug- 
gestions that the wholesaler may 
use if he so desires. It is planned 
to issue a complete follow-up of 
the first folder about the middle 
of 1948. 

All of this material is being sent 
to members of the association 
without charge and as a benefit 
to members. 

During the December convention 
of the MEWA a special dinner 
meeting was held to inaugurate a 
new group designated as the jun- 
ior executives’ group of the MEWA. 

For some time past it had been 
felt by many members and the 
board of directors of the associa- 
tion that some effort should be 
made to bring together the younger 


men from the various parts of the 
country who are coming up in the 
automotive wholesale industry. 


A permanent committee to head 
up the group has been chosen as 
follows: W. Thomas Mills jr., Auto 
Parts Co. St. Louis, chairman; 
Robert L. Sirotek, [Illinois Auto 
Electric Co., Chicago, secretary; 
William Henderson, Henderson 
Bros., Sacramento, Calif.; Ayton G. 
Keyes, Keyes Supply Co., Ltd., Ot- 
tawa, Ont., and Lewis M. Krohn, 
Genesee Supply: Co., Inc., Utica, 
is Se sion Ta 

~<a 


Service for Service 


For 25 years’ service as a me- 
chanic at Schoen Bros. (Nash), 
Rochester, N. Y., Oscar G. Hill has 
been awarded a new automobile. 
Edward C. Schoen, president of the 
firm, presented the keys to Hill at 
an honorary dinner attended by 
30 of his fellow employes. 


a new Ferret Set 


“*Slickest Set 


A Man 


Could Own!” 


(All units 4” Square Drive) 
¥%," and %e” Single Broached Sockets 
11—Double Broached Sockets 
from %” to %”" 
1—Speeder Wrench 


1—8” Ratchet 
1—Sliding Tee 
1—Nut Spinner 


1—Universal Joint 
3”, 6”, and 12” Extensions 
—Complete in a metal box, 
1914” x 5%” x 15%” 

designed for this set. 
Rich red enamel finish. 
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you would expect such slim, slender handles and thin- 
walled sockets to be. 

They squeeze into tight places and get those hard- 
to-reach nuts and bolts that defy the ordinary type 
wrench. Newly designed by Snap-on engineers, they 
make quick easy work of many of the tough jobs on 


modern motors and engines. 


this set the next time he calls. 


8062- A 28th Avenue . 
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By E. 8S. Harris 


Staff Correspondent 


ALBUQUERQUE, N. M.—A $250,- 
| 000 construction and equipment ex- 
pansion program for the Joe Heas- 
ton Companies 
has been started, 
Joe Heaston, Al- 
buquerque Ford 
dealer, announc- 
ed last week. 

Contractors 
have begun work 
on an addition to 
the Heaston- 
Thomas Ford 
dealership build- 
ing at Third and 
Marquette which 
will double the size of the shop 
and parts department and make 
possible the installation of a com- 
plete air-conditioning system for 
all departments. 


A modern plate glass facing for 
the building and the paving and 





THE DeSOTO-PLYMOUTH Dealer Creed, 
repeated each Sunday night on the dealer- 
sponsored radio show, ‘‘The Adventures of 
Christopher Wells.’’ In a letter to dealers, 
4. B. Wagstaff, vice-president in charge 
of sales, stated: ‘‘All DeSoto-Plymouth 
dealers should leave no stone unturned to 
make sure that all customers are treated 
fairly and courteously, a as the radio 

be.”’ 


program tells them they will Joe Heaston 


Union Motor 


Union Motor Co., Union, S. C.,, 
is erecting a new building to be 
used as showroom and shop. W. T. 
Rose, formerly of Charlotte, is head 
of the firm. 


by Cer eter een Se | 
design... strong... adaptable... 
queeze into close places easily 


new Ferret set ... new in design ... way over 


performance — and they’re twice as strong as 


Be sure to ask your “Snap-on” man to show 


P-ON TOOLS CORPORATION 


Kenosha, Wisconsin 
INTERNATIONAL DIVISION: KENOSHA, WISCONSIN, U. S. A. 


All Out in Albuquerque 


Heaston Begins to Modernize Ford Dealership 
As Part of $250,000 Expansion 









SERVICE SECTION 





| landscaping of the used-car lot, 
| which will have raised display 
| ramps for the cars, is part of 
| the sales department moderniza- 
tion plan. 

The 185-by-80-foot service de- 
partment will have green rein- 
forced floors with inlaid traffic and 
stall lines of a contrasting color. 

The 27 work stalls include a new 
Bean electric wheel alignment 
rack, a dynamometer equipped 
tune-up department, a new lubri- 
cation equipment installation, and 
a brake reconditioning department 
with a new drum lathe and relin- 
ing machines. The complete serv- 
ice operation will be in full view 
of the new elevated control tower, 
since no solid partition will be 
greater than bench height. 

Both the air-conditioned custom- 
er waiting room and the tool and 
machine room for unit repairs will 
have glass partitions and a large 
“accessory bar” will serve as the 
cashier’s counter and will have a 
salesman stationed there at all 
times. 

The parts department will be 
increased in size by 2,400 square 
feet with the addition of a sec- 
ond floor which will be serviced 
by an elevator. 

A new 75-by-150-foot building will 
be erected at 1400 N. Second St. 
to house the truck frame service 

and body and engine rebuilding 
departments. Heavy-duty Bear 
frame and alignment racks and 
other new equipment have been 
ordered for this location, and a 
large parking lot also adjoins this 
building. 

A 125-by-100-foot building that 
was constructed two years ago at 
1622 N. Second St. has been leased 
for an exclusive truck sales and 
service operation. 

Since his release from the Air 
Forces after the war, Heaston’s ex- 
pansion program has produced the 
formation of several corporations, 
including Joe Heaston Oil Co. with 
wholesale and retail outlets in 
Santa Fe and Albuquerque; Heas- 
ton Enterprises Finance and Credit 
Co.; Heaston-McCallister, Norge 
distributorship and auto accessory 
and sporting goods store; Heaston 
Tractor and Implement Co.; the 
Heaston-Hail Mercury-Lincoln 
dealership, and Joe Heaston Body 
& Motor Rebuilding Co. 

The present expansion is a part 
of a long-range program to estab- 
lish all the companies in as mod- 
ern and attractive quarters as can 
be found in the country, Heaston 
said. 

Heaston, meanwhile, announced 
formation of two affiliates of his 
organization to do business in Los 
Alamos, N. M., the city spawned 
by the atom bomb. A double con- 
tract was awarded Heaston by Zia 
Co., agent for the U. S. Atomic 
Energy Commission. 

Heaston-Thomas Motor Co. will 
operate a new general service ga- 
rage in Los Alamos, while Joe 
Heaston Oil Co. will handle the 
fuel supply. Both concerns expect 
to open for business sometime 
before the first of the year in Los 
Alamos, which is now New Mex- 
ico’s fourth largest city. 


Free Towing 
Dealer Makes It Available 


For Repairs Over $25 


BUFFALO.—Kenmore Motors 
(Ford), 2971 Delaware Ave., is go- 
ing after winter service business 
with an offer to tow cars in with- 
out charge from anywhere within 
30 miles of Kenmore if repairs 
amount to $25 or more. 

Said ad copy announcing the 
service. 

“We hope to prove to the un- 
fortunate motorist who has to avail 
himself of this service, that we 
have the finest collision and me- 
chanical departments in western 
New York, plus a warehouse full 
of replacement parts—all to help 
get his car back in service.” 


Monk Named at Tacoma 


Donald R. Monk, has been named 
used-car manager for Tacoma Auto 
Sales (Pontiac - Cadillac), Tacoma, 
Wash. E. A. Riebe is president, 
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Automotive Safety ne 


‘Linkage’ 
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Gtoon Setback 


By House Group 


HE “linkage theory,” discussed ; Council’s 1948 campaign to save 400 


in this column last week, is un- 
derstood to have suffered at least 
a temporary setback as the result 
of an executive session of the 
House Public Roads subcommittee 
a few days ago. At this meeting, 
the committee was reported to 
have opposed linking the collec- 
tions from federal automotive taxes 
with government spending for fed- 
eral aid. 


Proponents of linkage in the 
past have argued that linkage was 
necessary to assure continued au- 
thorizations for federal aid. How- 
ever, this argument was supposed 
to have backfired at the subcom- 
mittee meeting, with opponents of 
linkage pointing out that should 
any linkage theory ever be ac- 
knowledged by law, and should the 
automotive excises then be re- 
pealed later on, there might be no 
further federal aid appropriations. 


In another tentative meeting of 
minds, the committee pointed to- 
ward the introduction of a bill 
continuing high-level federal aid. 
Under one plan reported dis- 
cussed, new $500,000,000 annual 
authorizations would begin in 
July, 1950, when the present 
three-year postwar program 
(with extensions) expires. 

It was the consensus in the com- 
mittee that a bill to continue fed- 
eral aid into new years would defi- 
nitely be introduced this session. 
As to whether it would call for 
$500,000,000 authorizations, or a 
lesser amount, depends on what 
congressmen learn from their con- 
stituents when they go home over 
the holidays, as one congressman 
remarked. 


This factor may also help to de- 
cide whether the program adopted 
by the committee is a so-called 
“permanent” one, or whether it 
will be only for an additional three 
years, or some such stated period. 

While linkage may have re- 
ceived a blow in this quarter, it 
may be far from dead as a factor 
influencing congressional thinking. 
Observers believe that highway 
user organizations still need to 
persuade Congress that federal aid 
can continue along the proved con- 
cept—that it should come from 
general government revenues, and 
in the basence of special automo- 
tive taxes, according to National 
Highway Users Conference. 


* * * 


HHREE Hundred Ninety-nine 
and Yours.” 

That slogan, selected from more 

than 1,000 entries, will be used to 


dramatize the Minnesota Safety 


Safety First-Last 
Safety First 
High praise for the highway 
safety promotion program 
launched by the Wisconsin Au- 


tomotive Trades Assn. has come 
from Gov. Oscar A. Rennebohm. 


“I note with sincere pleasure 
the fact that the automobile 
dealers of Wisconsin, through 
their state association, have 
made as their most important 
objective for 1948 the adoption 
of and aggressive action on a 
highway safety program,” the 
executive wrote to Louis Milan 
of the association. 

* * + 
Safety Last 

A proposed state project for 
driver education dissolved in 
Vermont when it was learned 
that not enough teachers had 
expressed interest in the course. 
The Department of Public Safe- 
ty—which was to have conduct- 
ed the teacher-training project 
in conjunction with the Auto- 
mobile Assn. of America—an- 
nounced postponement of the 
course until next spring. 

Only 12 high school teachers 
submitted applications for the 
course, which was to have com- 
menced in January. This was 
only half of the required num- 





lives in the state. 


Honorable mention went to the 
following slogans: “Make Death 
Wait in °48,” “Safety’s Tool—the 
Golden Rule,” and “Be Sensible! 
You’re Indispensable.” 

The 1948 Minnesota traffic safety 
campaign was initiated by Arthur 
V. Rohweder, Duluth, Minnesota 
Safety Council president, and the 
plan to save 400 lives aims at a 
decrease of 150 in the number of 
deaths from traffic accidents, 150 
in farm and home accidents, 50 in 
industrial accidents, and 50 in wa- 
ter and hunting accidents. 

+ * . 


Dual Cars for Greenfield 


Instruction in safe driving should 
be a part of the regular Greenfield, 
Pa. high school curriculum, Frank- 
lin County Automobile Dealers 
Assn. decided. Under the program 


favored for Greenfield by the asso- 
ciation, one dealer would sell the 
school a car with dual controls for 
one dollar at the first of the year, 
and buy it back at the year’s end, 
absorbing the depreciation. The 
school would register the vehicle, 
insure it, maintain it and meet 
other expenses incidental to own- 
ership. 


lnourance Firm 
Offers Large 
Garages to N. Y. 


Hailed as the forerunner of simi- 
lar projects to relieve traffic con- 
gestion, a proposal by the New 
York Life Insurance Co. to con- 
struct a 1,400 to 2,000-car parking 
garage, to occupy the entire block 
just south of a 19-story garden 
apartment building it plans to erect 
in the Yorkville section of Man- 
hattan, was submitted recently to 
the New York City Board of Esti- 
mate. 

Sanction of the project was 
urged by City Construction Co- 
ordinator Robert Moses and Man- 
hattan Borongh President Hugo E. 
Rogers, who negotiated with the 


insurance company an agreement 
covering the procedure under 
which the company could acquire 
the garage site and provide for 
widening of two streets in the area. 

“We believe this will be the first 
of many projects to relieve con- 
gestion in the midtown area and 
aid in the rehabilitation of run- 
down or poorly planned areas,” 
Moses and Rogers said in a joint 
communication to the estimate 
board. 

* * 


Training Car Offered 


A dual-control car to be used 
for driver-training at the high 
schools in Hartford, Conn., has 
been offered free to the board of 
education by Hartford Automobile 
Dealers Assn. Whether the offer 
will be accepted depends on a fu- 
ture meeting of the board of edu- 
cation, since it would have to pass 
on expenses for a qualified in- 
structor. 


Cooksey Motor 
Cooksey Motor Co., Inc., 104 N. 
Clark, Moberly, Mo., has been in- 
corporated listing $25,000 author- 
ized capital stock by John H. and 
Frances 
E. Cooksey. 


Tite Me ea tiil: 


ae 
ae Un ae 


ew 


pear in Post, 


*Trade Mark Registered U. S. Patent Office 


This year’32 million Weaver ads, like 
the one in reduced size at the right, ap- 
Collier's and Liberty. 
These timely messages keep reminding 
car owners that Safety Lane* checks 
may save their necks. 

If you haven't done so, act now to 
qualify for the business these ads create. 

The national advertising directs car 
owners to Weaver-equipped shops pre- 
pared to check brakes, headlights, and 
wheel alignment. These contacts build 
good will for the shop, and lead to 
profitable repair and replacement work. 








A WEAVER Safety 


How are your brakes, headlights and steering ? It doesn't pay to 
guess about the condition of these vital safety factors on your car. 

Complete Weaver Safety Lane checking and correction service 
not only adds to driving safety but also helps maintain proper 
wheel balance and alignment for minimum wear on car and tires 

A Safety 
work is necessary, your Weaver-equipped serviceman can do 
it quickly at minimum cost. 

Weaver equipment is endorsed by leading car manufacturers 
and insurance companies—and is used by most Official Motor 
Vehicle Inspection Stations operated by states and cities. 


Lane test takes only a few minutes, and if corrective 


Lane- Instantly Checks Brakes, Headlight 


47 


*TRADE MARK REGISTERED U.S. PATENT OFFICE...© 19 
WEAVER MANUFACTURING CO., SPRINGFIELD, 1D, H., UW. 


SA. 


31 


FREEZIN’ REASON 





Cole Oldsmobile Co., Inc., 100 N. Floris- 
sant Rd., Ferguson, Mo., has been incor- 


and N. J. and Ruth | porated by Jhonce H., Irene 8. and Ogan 


N. Cole, all of St. Louis. 
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WEAVER MFG. CO., SPRINGFIELD, ILL.,U.S.A. 
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Scarritt Motors Announces 


$1,158,000 Business in ’47 


Seventy employes of Scarritt Mo- 
tors, Inc. (Lincoln-Mercury), St. 
Petersburg, Fla., received bonus 
checks at an annual Christmas 
party. Attendance was more than 
double that of the previous year, 
owing to growth of the company 
and additions to the staff. 

During the dinner party, Francis 
M. Scarritt, head of the firm, and 
C. M. Paulk, secretary-treasurer, 
said the firm sold $1,158,000 worth 
of cars and parts during the past 
year. 

* * * 


Hudson Miami Motors Buys 
Boulevard Site for Building 


Purchase of a building site on 
Biscayne Blvd. at 2ist St., Miami, 
Fla., by Hudson Miami Motors is 
announced by John J. Curnin. 

Plans call for erection of a mod- 
ern three-story $250,000 structure. 
The site fronts 183 feet on the 
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Doings 


back 102 


boulevard and extends 


feet. 
> * * 


Stoll, Warner Buy Out 
Cone Motor Co. Plant 


H. E. Stoll, Spokane, Wash., and 
W. J. Warner, Seattle, have pur- 
chased Cone Motor Co. from Er- 
bert L. Cone in Bonners Ferry, Ida. 


+ * * 


Fuller Chevrolet Acquires 
Building in Tulsa 


George Fuller Chevrolet Co., 
Tulsa, Okla., has purchased the 
building it now occupies at 
Fourth St. and Elgin Ave. as 
part of an expansion program 
that will involve an expenditure 
of $400,000. In addition to buying 
the building, the company also 
purchased the three lots on 
Frankfort Ave. immediately be- 
hind the present structure. 

R. W. White, general manager 
of the dealership, said the new 
building on Frankfort will be 
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THE FORMAL OPENING of the sales and service facilities of Goldie Motors, 


held with an open house celebration. The recently completed building has a 400-foot 


completed before an extensive | Eisenhower, local 
program of remodeling is start- 
ed on the present building, mak- 
ing it possible for the firm to 
continue business during the im- | bile Dealers Assn. 

oe program. The com- aes 
pany will use factory planning 

in the new building eat in its | Erhart Motor Promotes 
remodeling work, White added. EKichorn and Hill 


A n * 


Gilchrist Succeeds Gordon 
As Head of Allen Motor 


James M. H. Gilchrist has been 
elected president of Allen Motor 
Co. (Studebaker), South Tacoma, 
Wash. He replaces the late J. K. 
Gordon, who died last summer 
while visiting his native Scotland. 

Norman Gordon was elected vice- 
president and treasurer, and E. N. 


Harry J. Erhart. 


distributor for 


hide why i lubricates better! 


te STATE Quadrolube is a gear lubricant entirely 
new in formula and characteristics. Its base oils are 
made entirely from pure Pennsylvania grade crude oil 
... With the plus factor of Quaker State’s “know how” 


in refining and compounding. 


Ask your Quaker State distributor for the facts about 
Quaker State Quadrolube and get a copy of the Booklet 
GL-46— to help you get more gear lubrication business. 


QUAKER STATE OIL REFINING CORPORATION * 


TR 





PENNSYLVANIA 


Oil CITY, 


attorney and 
brother of the Army Chief of Staff, 
was named secretary. Gilchrist is 
treasurer of the Tacoma Automo- 


Appointment of George J. Eich- 
orn and George H. Hill to new po- 
sitions of sales manager and new- 
car manager, respectively, of Er- 
hart Motor Car Co., Inc., Buffalo, 
has been announced by President 


The action follows the company’s 
expansion program since becoming 
Kaiser - Frazer. 
Eichorn has been with the com- 
pany as a salesman since 1938. Hill 


East Hartford, Conn., was 


(Studebaker), 
frontage with a depth of 600 feet. 












joined Erhart Motor a few months 
ago. 

- * a 
Peden Motors Participates 


In Inaugural Parade 


Peden Motors (Ford), Frankfort, 
Ky., had one of the top floats in 
the governors inaugural parade 
when Gov. Simeon Willis was suc- 
ceeded by Gov. Earle C. Clements 

There were 10 floats, including 
that of Peden Motors. Peden also 
had eight Ford convertibles in the 
parade and two Lincolns. 

* * * 


Grant Firm in Manchester 


Gives Christmas Fete 


Employes of State Motor Co., 
Manchester, N. H., were given a 
Christmas party and presented 
bonuses at the company office. 

Maurice Grant, head of the 
concern, presented the bonuses 
and received. a gift from his 
staff. There was a turkey dinner, 
followed by dancing and enter- 
tainment. Twenty-six employes 
and their wives attended the 


event. 
. * + 


L & S (Hudson) Celebrates 
Opening in Hartford 

Harry Lazinsk and Joe Slonim, 
president and treasurer respective- 
ly of L & S Motors (Hudson), Hart- 
ford, Conn., were hosts to an open 
house celebration at the showroom 
of the company to mark formal 
opening. About 4,500 persons at- 
tended. 

James R. Johnson, president, and 
William Hamilton, wholesale man- 
ager of Johnson Auto Co., Hudson 
distributor, also attended the affair. 

+ . * 


Miller Distributes $14,000 


At Big Yuletide Party 


I. A. Miller, president of I. A. 
Miller, Inc. (Pontiac), 134 E. 
Franklin St., Elkhart, Ind., played 
host to more than 100 of his em- 
ployes at a Christmas party. 

The party included a banquet 
dinner, an eight-act floor show, a 
dance band and the distribution of 
bonus checks amounting to more 
than $14,000. 


Ford Truck 


* * 


Firm Opens 
Grant T. Munson, Inc., has 
opened a Ford truck sales and 


general truck service at 1819 S. 
Calhoun St., Fort Wayne, Ind. 
Only Ford trucks are sold, but 
general service for all makes, and 
sales and distribution of parts and 
special equipment is on a 24-hour 


basis. 
- * + 


Nieland to Build 


Bill and Emery Nieland, proprie- 
tors of Nieland Chevrolet Co. in 
Bonners Ferry, Ida., have awarded 
contract for construction of a new 
dealership. 


* + * 


Hoppe Motors Party 
Hoppe Motors, Inc., Charlotte, N. 
C., held its annual Christmas party 
for employes. It was attended by 
125 employes and their wives and 
friends. Each employe was pre- 
sented with a cash bonus. Other 
gifts were presented to the guests. 
+ + +* 


Flandro Elected 


C. Ed Flandro, dealer in Poca- 
tello, Ida., has been elected presi- 
dent of that city’s chamber of 
commerce. 

*€ ” * 


Mayor of the Town 
Cc. W. Bond, automobile dealer 
and president of the Shelby county 
farm bureau federation, is the new 
mayor of Arlington, Tenn. 
+ * + 


Henry A. Taylor, Inc. 
Henry A. Taylor, Inc. 423 W. 
Coates, Moberly, Mo., has been in- 
corporated listing $100,000 author- 
ized capital stock by Henry A. and 
Dorothy Taylor and Lawrence Shu- 
mate, 
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owner, reports a large attendance | - . 
was on hand at the formal opening. ; 


Arnold Gets C. of C. Post 


Dealer Doings 























a 
Pe - n dealers board of di- Engle Arnold, manager of Boggus 
td Brewer Appointed Member > the Cacohaients ietaien. Motor Sales Co., McAllen, Tex., is 
Of Kansas Road Committee bile Dealers Assn. for the new | second vice-president of the Mc- 
Gov. Frank Carlson of Kansas| term was Vernon Nugent. E, | Allen chamber of commerce. 
——— recently appointed a highways| Kesler, divisional sales manager eee 
a... fact-finding committee of 22 citi-| for midwest division, Hudson | Kinsel Elected 
— zens to make a| Motor Car Co., Detroit, and R. ; 
study and survey| M. Smith, zone manager for Hud- Joe B. Kinsel, Kinsel Motors, Inc.,/ THE USED-CAR LOT of Lumbert Motors, 614 8, Canal, Carlsbad, N. M. “We be- 
vy months of Kansas’ high-| son Sales Corp., were guests at | Beaumont, Tex., has been elected | tieve,”” Delos Lumbert, owner, says, “if more dealers would build # beautiful car lot 
way problems! the meeting. treasurer of the Sabine Area Sales | it would help cut down the adverse criticism we are all getting these days. In other 
and to bring in * * * Executives Club. ae aieanee show we are here to stay, operating a legitimate business and not 
ates a recommenda- Howell Motor Sales a ir dee _ enema innaTinS 
tion to the next Hunter Is Manager : 
legislative ses- Howell Motor Sales (Kaiser- Hayden Joins Curtis in Tulsa, Okla., has been named 
rankfort, sion. He appoint-| Frazer), Logansport, Ind., has| John G. Hunter has been named Den Hera . ; service manager of the Curtis Mo- 
floats in ed C. C. (Chet) | moved to new and larger quarters} manager of Arlington Motors, 1724 — formerly with the tor Co. (Packard), 3200 Washing- 
| parade Brewer, Chevro-|at 71 S. Sixth St. E. E. Howell,| W. 5th Ave., Columbus, O. Ben Franklin Packard dealership| ton St., Greenville, Tex. 
was suc- let dealer at Se — 
Slements Manhattan, Kan., 
including oa a member to rep- 
den also resent the automotive industry. 
es in the Other members include represen- 
tatives from newspapers, the legis- 
lature, county officials, industry 
ter and farm organizations. 
Brewer, a former legislator and 
active in Republican affairs, has 
tor Co., for years been articulate in advo- Uy IS p WT 
given a cating a long-term highway plan- 
resented ning program for Kansas. He Sane 
office. spearheaded the reorganization of 


of the the Kansas Motor Car Dealers 


eae | ee eo om! MMT TUF 
{0 your customers... 


| enter- . 2 
_— Bookkeepers, Office Heads 


Form Assn. in Columbus 


Office managers and bookkeepers 
of Columbus (O.) new-car dealers 


ates have formed an organization with | 
Holward Silbernagel, Winders Mo- | 
Slonim, tors, as president. 
spective- James Trainer, of Merrick-Miller, 
1), Hart- is vice-president; Nell Wile, Wile | 
an open Motors, treasurer; Ethel Witham, | 
,\owroom Farber Motor Sales, secretary, and 
formal W. O. Folk, Paul Davies Co., chair- | 
sons at- man of committee on rules. Al 
Thatcher, Spooner Co., is chairman | ‘ 
ent, and of committee on laws. . + and out on the job my car must be 


le man- * *¢ «& i M " dependable. I’ve learned by experience 

og $40,000 Olds Home Opened ft) fi ft) n y Tt S 4 AY if that keeping my car running right 

le affair. By New at Lufkin, Tex. is a job for a specialist in car care . . 
Ralph New (Oldsmobile) Lufkin, 


i oa © 
100 Tex., has opened a new $40,000 | Uy 
plant of brick and steel construc- | as NS ty ine 
of I. A. tion. : | 
134 E. The plant consists of 15,000 
, played square feet of concrete surface. Of 


modernistic design, large roof-high 


—~ — windows allow unobstructed view 
banquet of showrooms from the street. Ad- 
show, a jacent parking and service areas 
ution of permit ready accessibility to the 
ir and servi ppea 
.o more repair s - Vv ce shops A ring 
Husser Named President in Jan. 31 
7 _ e | “ oe 
pens Of Ford Service Club ig EERO OR MERE Or Gt Post 
c., has Sheldon H. MHusser, service \ 
les and manager of Ralph Horgan, Inc. 
1819 S. (Ford), New York City, has been 
ie, Ind. elected president of the Ford 
old, but Quarter of a Century Club. 
ces, and The club is a nationwide or- 
arts and ganization composed of Ford 
24-hour service managers who have com- 
pleted 25 years in service opera- 
tions, serving Ford and Mercury Mu aed t To econ t ee “I'm the specialist in car care. I'm your 
owners in the U, S. and Canada. 3 eae ey me Fs aes ‘Factory Authorized Service Man.’ The 
* Way ma ; ) VIMS} ! 
proprie- ll . a s ae maker of your car has carefully trained 
a = Kerlin Buys Charlotte Lot er Sel D Spire é Aen Sa me in proper methods of inspection and 
ae For $160,000 Building at Muskegon and Spart repair. I know repair parts and can 
oe ae Bn rang Rang recommend new piston rings, for example, 
tributor wit eadquarters in ar- F eae 
lotte, N. C., has purchased a large tested and proved especially for = 
ty lot at the corner of E. Fourth and engines by the same men who designed 
lotte, N Caldwell Sts. your car’s original rings. See me 
as party Kerlin will build its headquarters often! You can find my name in your 
nded by building there at a cost of $160,000, 4 Classified Telephone Directory under 
ves and according to G. L. Kerlin, president. , _ pli 
as pre- * * * Automobile Dealers’ or ‘Automobile 
. Other Cleveland Oldsmobile Firm Repairing and Service’.” 
a Erecting $100,000 Home 
A new building to house Reliable 
Motors, Inc. (Oldsmobile), is under 
n Poca- way at 7029 Broadway, Cleveland. 
Z ae The new structure will cost $100,- 
iber Oo 000 and will be equipped to give e =. . ; . 
complete service. Morris Milstein Jt S Muskegon's firmly established 
is presides; policy to sell exclusively to manufacturers 





n Cd 
- dealer Cincinnati Hudson Dealers (1) for installation as original equipment and aa ace 


| county Elect Edwards President . ” 

: , 2) for resale ice purposes. 

eae ae New officers for the Cincinnati ( ) f . for rene p rpo . 
(O.) Metropolitan Hudson Deal- 
ers Assn. are Phil Edwards, of 


ec. Hyde Park Motors, president; 

423 W. Gus Albers, Elro Motors, vice- : 

een in- president; Vernon Nugent, Castle “THE ENGINE BUILDERS’ SOURCE” 
author- Auto Sales, Inc., secretary, and 

| A. and Dick Ehlen, Covington Hudson 

ice Shu- Sales & Service, treasurer. 





Elected to represent the Hud- 
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Used Car Notes... 


Ohio Dealers Consider 


Finance Pack Attack 


COLUMBUS, O.—Efforts to com- 


bat the finance pack, a subject of 


increasing concern in many cities, 


will be made at a meeting being 


arranged between Ohio new and 
used car dealers, state officials, 
finance company representatives 
and the Better Business Bureaus 
in Ohio. 

The meeting is expected to be 
held this month. A concerted at- 
tack is being made on the finance 
e on 8 national basis by BBB. 

The bureaus are said to have no 
objection to a small reserve to 
cover losses on repossessions and 
deferred certificates, but many 
unreasonable cases are being 
turned up. 

Earl (Doc) Greiner, of Toledo, 
Ohio director of the National Used 
Car Dealers Assn., cites a few of 
them in a letter urging local Ohio 
used car associations to send repre- 
sentatives to the Columbus meeting. 

The Toledo BBB reported that 
a local dealer sold a 1946 car for 
$1,795, added sales tax, title and 
insurance in the selling price, and 
then deducted the down payment 
leaving an unpaid balance of 
$1,100. On this the dealer charged 
$450 for insurance and interest 
for 24 months. 

Another case was that of a school 
teacher who bought a 1937 car on 
which there was an unpaid balance 

of $300. On this she was charged 
$150 for insurance and _ interest. 
She is reported to be using this as 
an example in her classes of one of 
the things to watch out for in buy- 





SY ae 





A 





ing cars. The president of the To- 
ledo Used Car Dealers Assn. has 
appointed a committee to consider 
means of improving the situation. 
+ + * 


Canada May Replace 
U. C. Ban With Tariffs 


OTTAWA.—It is understood here 
that under the Geneva trade agree- 
ment, the Canadian government 
may be no longer able to legally 
prohibit used cars from being im- 
ported and, “within a reasonable 
period” may have to take action 
to cover this ban. In actual prac- 
tice, however, these items may still 
be kept out by imposing a high 
enough tariff provision. 

There is no certainty as yet what 
action is contemplated to cover 
such imports of used cars which 
up to the present have been pro- 
hibited outright. It is believed that 
some protection for used cars may 
be provided to get around the legal 
implications involved in the Ge- 
neva trade agreement which the 
Canadian parliament will be asked 
to ratify shortly. 


Buffalo Racket Inquiry 


Leads to Arrest of 2 


BUFFALO.—Wandle G. Cox, Ok- 
lahoma City, and Russell Gazzette, 
Buffalo, have been arrested by po- 
lice in the opening phase of a city, 
county and state investigation into 
illegal traffic in new automobiles 
involving alleged shakedowns, im- 
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ITIONING OF THE CLUTCH over center spring used on Model P-15 Plym- 
i t to assure easy operation of the clutch pedal. Some Plymouth 
taxicab service may be equipped with an ll-inch clutch rather than the 

. If the ~~ yw size clutch is installed after the car is built at the fac- 
readjusted 


the turnbuckle should be 


clutch gives greater leverage advantage necessary to operate the larger clutch, the | 
company states. The special gauge (C705) can be used to check the adjustment of the 
overcenter spring on any size clutch used on Model P- y —— cars. It is obtain- | 


able from Miller Mfg. Co., 
proper sales and the transporting 
of cars out of Buffalo. 


The case was initiated when two 
policemen discovered Cox chang- 
ing the license plate on a 1947 
Buick. Checking the machine, the 
policemen discovered motor and 
serial numbers did not correspond 
with ownership papers. Gazzette 
was picked up later on a similar 
charee.- 


liminated Wheels 


linings, 


pats" your Brelita Bean 


CO 


5019 Tireman Ave., Detroit 4 


Bearing Sales 
Up 25 Percent 
During 1947 


NEW YORK.—Unprecedented de- 
mand in 1947 boosted the sales of 
ball and roller bearings to approxi- 
mately $275,000,000, a 25 percent 
increase over 1946, it was reported 
last week by George Carleton, pres- 
ident of the Anti-Friction Bearing 
Manufacturers Assn. 

Both employment and sales for 
the anti-friction bearing industry 
were at an all-time high for any 
peacetime year. 

Sales volume for the past 12 
months represented a 275 percent 
increase over the last peacetime 
peak in 1937 while the total num- 
ber of workers engaged in the 
manufacture of ball and roller 
bearings reached 50,000. 

The nation’s steel shortage is ex- 
pected to have a decisive effect on 
bearing production in the first 
quarter of 1948, Carleton said. At 
the present time, delivery sched- 
ules on standard ball and roller 
bearings range from 60 to 90 days 
except in the case of special as- 
semblies and bearings made from 
strip s tee] where delays may be 
longer. 


In some cases, however, com- 
panies have been able for the first 
time since 1940 to build up an in- 
ventory of standard ball and roller 
bearings, so that orders can be 
met out of stock. 


Chicago Ford Dealers 


Elect Murphy as Head 

CHICAGO.—Officers and direc- 
tors have been elected for the en- 
suing year by the Metropolitan 
Chicago Ford Dealers Assn. 

Officers are: John J. Murphy, 
Murphy Motors, Inc., Cicero, IIl.. 
president; Karl F. Goy, Hoeffel- 
Goy, Inc., Chicago, vice-president; 
J. E. Friello, Friello Motor Sales, 
Chicago, secretary; E. E. Carlson, 
Carlson-Loutit, Inc., Chicago, treas- 
urer. 

Directors are: M. H. Ratner, 
North-Grand Ford, Inc., Chicago; 
Earl T. Zweifel, Zweifel Motors, 
Inc., Evanston, Ill.; John Stewart, 
Harbor Motor Co., Chicago; R. W. 
Hirschberg, Nelson - Hirschberg, 
Inc., Chicago; J. R. Purnell, Pur- 





| nell & Wilson, Inc., Highland Park, 
| TL; 
jtor Co., Chicago; 
ger, Litsinger Motor Co., Chicago; | 
| Arthur W. Hauser, H. & H. Motor 

| Sales, 
|} Leod, MacLeod Motors, 


Ray Huene, J. J. Wright Mo- 
Fred G. Litsin- 


H. L. Mac- 
Inc., Chi- 


Inc., Chicago; 


cago, 
Bros., Inc., Berwyn, Il. 


Feld Chevrolet 


SERVICE SECTION 


House-Trailer 
Output Rises 
In October 


WASHINGTON. — October pro 
duction of housing type traile 
coaches amounted to 7,827 unit 
the Department of Commerce re 
ported last week. 


The 7,707 units which were 
shipped during the month were 
valued at $13,200,000. Both produc- 
tion and shipments again showed 
an increase over’ the previous 
month, it was found out. 


Figures for October are based 
on reports received from 105 plants 
active during the month, the re- 
port stated. 





Texas State Motor 


Texas State Motor Co., Houston, 
Tex., has been incorporated listing 
$8,000 authorized capital stock by 
M. S. and Audrey Vermilye and 
Chester M. Harkins. 


Ray Motor Co., Inc., Del Rio, Tex., has 
been incorporated listing $25,000 authorized 
capital stock by Claude Ray, H. Ray and 
Mrs. Arra » vay Ray. 


beeause the clutch pedal used with the 11-inch 


A BIG SELLING POINT: 


Std He Clee Cut! 
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MOTOR OIL 


See your AMALIE Distributor or write Dept. V 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
68 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 
Plant: Nutley, N. J. 
in the Southwest: 
Sennebeorn Bros., Delias |, Texas 


SNAP-UP GAS CAPS 


Electrically Controlled From Dash 
ONE YEAR GUARANTEE 


$4.95 List 
F.0.B. CLEVELAND, 0 
Dealer Discounts: 
Under 6—33 1/3% 
6-72—40% 
72-144—40% + 5% 
144—40% + 10% 


C. I. BITNER 


Cleveland, 0. 


37056 Carnegie Ave. End. 7914 
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Feld Chevrolet Co., 2400 Big 
Bend Blvd., Maplewood, St. Louis, 
has been incorporated with $60,000 
paid-in capital to conduct a gen- | .. 
eral automobile sales business. A. “ 
B. Wolfson is president. 
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In the Hopper 


Eight Legislatures Meet; 


Highway Measures Up 

Eight state legislatures begin 
sessions this month in which leg- 
islation significant to highway us- 
ers will be considered. Sessions be- 
ginning in January are those of 
Kentucky, Massachusetts, Missis- 
sippi, New Jersey, New York, 
Rhode Island, South Carolina and 
Virginia. 

Three other legislatures are 
scheduled definitely to meet this 
year. California convenes March 1, 
Louisiana May 10, and Michigan 
(a special session) March 16. 

Legislation providing for long- 
range state highway planning will 
be considered by at least five legis- 
latures, probably more. Gas tax 
increase proposals are expected in 
four. 

* 


o 7 

Gas Pump Tax Hike Vetoed 
By Camden (N.J.) Council 

A proposed increased municipal 
tax on gasoline pumps has been 
rejected by the Camden (N.J.) city 
council, but it was indicated the 
measure would be reintroduced 
later in revised form. The measure 
would have imposed a gasoline sta- 


tion tax of $5 for the first pump} 
and $25 for each additional pump. | 


reintroduced, | 


Expected to be 
however, was a tax on gasoline 
stations whereby $25 would be 
charged for the first pump and $10 
for the others at each station. Gas- 
oline stations in Camden now pay 
a flat $25 license fee. 

* * + 


Va. School Study Committee 
Urges New State Sales Tax 


Enactment of a 2 percent state 
sales tax, to finance improvements 
in Virginia’s educational system, 
has been recommended in the ma- 
jority report of a state legislative 
interim committee which was cre- 
ated to study school needs. 


* * * 


Miss. Committee Urges Hike 
Of Penny in Gas Tax 

Adoption of a 1-cent increase in 
Mississippi's present 6-cent-per- 
gallon gasoline tax rate will be 
recommended to the 1948 state leg- 
islature by a joint state legislative 
committee which was created to 
study the state’s highway laws. 

Senator Fred Jones of Inverness. 


Business Group 


Maps 4-Point 


Tax Cut Program 


NEW YORK.—A four-point pro- 
gram for federal tax reduction, in- 
cluding a ceiling of 50 percent on 
an individual’s earnings for in- 
come tax, has been adopted by the 
executive committee of the Com- 
merce and Industry Assn. of New 
York, Inc. 


Based on the use of a substantial 
portion of the national surplus for 
debt retirement and the remainder 
for cuts in assessments, the pro- 
gram proposes: 

1. Granting to individual taxpay- 
ers a deduction of not less than 
10 percent of earned adjusted gross 
income in computing the final tax 
liability. 

2. Extension of the privilege of 
dividing the income tax liability 
between husband and wife, now 
applicable only in community prop- 
erty states, to all income _ tax- 
payers. 

3. Reduction in the rate of taxa- 


tion on dividends, preferably, by | 
allowing the stockholder a credit | 


on dividends received by him. 


4. Some reduction in the first | 


bracket rate for the individual tax- 
payer, and adjustment of the sched- 
ule of rates so that not more than 
50 percent of any persons’ income 
will be taken for income tax. 


On the basis of the present tax 


laws, the association said, even if! 


the next federal budgets were no 
lower than the present one, it 
seems probable that there will still 
be a surplus adequate to provide 
for foreign aid, debt retirement 
and tax reduction. 


a member of the committee, said 
the study group had gone on record 
favoring the 1-cent boost, with the 
added funds to be divided equally 
between the state highway depart- 


ment and the counties. 
* - + 


Conn. Slates Special Session 
To Revise Sales Tax 

Gov. James L. McConaughy of 
Connecticut has announced he will 


call a special session of the Con- 
necticut legislature for revision of 


the state’s new sales tax in the 
third week of February. 

He further revealed that he has 
requested the chairmen of the leg- 
islative finance committee to hold 
public hearings on the whole ques- 
tion of state taxation during the 
10 days preceding the opening of 
the session. 

+ * . 


Illinois Tax Commission 
To Open Public Hearings 


A state legisldtive interim com- 
mission studying [Illinois revenue 
laws will open a series of public 
hearings Jan. 27, according to Sen- 
ator Merritt J. Little, chairman. 

Senator Little disclosed that one 
of the questions before the com- 
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BACK TO SCHOOL for 46 Pontiac zone service managers and service instructors 
who attended a mechanical and business training program at the factory recently. 
a St. Aubin, director of the General Motors service section, was among the guests 
wi spoke. 





mission is whether the present 
state sales and gasoline taxes must 
be increased if the state would un- 


dertake to give increased financial 
aid to local governments, as is pro- 
posed in some quarters. 





















































Now... “that new look” combined with brilliant 
performance in the new ARO Deluxe line of 
Lubricators ... help you “get on the super high- 
a way” to lube department sales and profits! 


Here's new beauty that gives your establish- 
ment new customer appeal and rings the cash 
register! New labor-saving features that help you 
do a better job, save time and cut costs! Plus 
Aro-engineered and Aro-built dependability. See 
your Aro Jobber for full details ... or write for 

literature. The Aro Equipment 
Corporation, Bryan, Ohio. 


LUBE EQUIPMENT 
AND AIR TOOLS FOR 

AUTOMOTIVE SERVICE... 
INDUSTRY...FARM 
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A NEW BONDING oven with accessories 
for bonding brake lining to shoes has been 
announced by H. B. Barrett, president of 
Barrett Equipment Co., St. Louts. Highly 
streamlined and incorporating many ex- 
clusive features the oven is a 
design of an electrically heated thermo- 
statically controlied unit, including pilot 
light and automatic timer. It is capable 
of holding a temperature of 500 degrees. 





FAST ACCURATE color matehing is said 
te be possible with the Acme color eye 
and a set of Acme basic-tinting colors. 
A quantity as small as four ounces may 
be mixed, the firm states.’For the address 
of the nearest Acme jobber, write Acme 
White Lead & Color Works, 8250 St. 
Aubin, Detroit 11. Here are the two Aeme 
color eyes: standard model price $24.50, 
and the new deluxe model, $37.50. 





A UNIQUE display for the new 
600 Humidifier has been developed by 
Fresh’nd-Aire Co. of Chicago, manufac- 


turers of the Fresh’nd-Aire air circulator 
It is 
designed so that when the unit is turned 
on the moisturized air being blown cut the 
top of the humidifier fans the feather mus- 
tache of the cartoon character on the 
dispiay. The characterized old gent with 
his blowing mustache informs the passers- 
by that he ‘‘Never Felt Better Now That 
brad Got This New Fresh’nd-Aire Humidi- 
"9 
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NEW PRODUCTS 





A NEW SPARK 
PLUG cleaner said 
by the company to 
be the first to offer 
foot-control and ade- 
quate built-in work- 
ing space, is now in 
production by Au- 
burn Spark Plug Co., 
Inc., Auburn, N. Y. 
Operation of the new 
cleaner, which is des- 
ignated as Model 48, 
is controlied by a 
brass foot-valive, 





leaving both hands 
free for cleaning 
plugs. 

* * - 





INTRODUCED at the ASI show was the 
new Tireweld spot vulcanizer. This com- 
pact device plugs into the Tireweld tube 
repairing machine. It works without dis- 
mounting the tire, handling spot jobs up 
to 4x5” size and repairs sidewall cuts 
without taking off the wheel. Tube repairs 
are ‘‘welded in’’ with live rubber. The 
Tireweld ‘‘Marktime’’ switch times each 
job to assure proper rubber cure, also re- 
leases the operator for other work, the 
company states. Cost complete, $105. For 
additional information write Allied Auto- 
motive Corp., 14518 Burt Rd., Detroit 23. 





A NEW automatic lighter and cigarette 
dispenser for cars and trucks, the only 
completely automatic unit which delivers 
@ lighted cigarette to the driver in one 
operation, the company claims, has been 
announced by Masterbilt Products Corp., 
St. Louls. The Pres-a-lite, which was de- 
signed by Raymond Loewy, contains a 
Bakelite compartment for 23 cigarettes. 





THE MANI-DAPTOR twin carburetion 
unit steps up a motor’s efficiency 20 per- 
cent, according to Les Backus, 10617 
Prairie Ave., Inglewood, Calif. 


THE NEW Accurate Powerflex clutch 
plate incorporates several important new 
and exclusive features. The disc itself is 
made up of completely separated segments. 
Because the contour of the segment has 
| @ large area of flat surface, there is much 
| more actual contact between the dise and 
| the facing than is usually found in cush- 
lon-type discs, according to the company. 
Further information may be obtained from 
Accurate Parts ©o., 12435 Euclid Ave., 
Cleveland 6. 








A “NEW LOOK”’ ts combined with fea- 
tures for improved performance in the new 
line of Aro deluxe lubricators, announced 
by Aro Equipment Corp., Bryan, 0. These 
lubricators are individual cabinet-type, in- 
corporating a new cabinet design, greater 
operating convenience, sturdier construc- 
tion, and brand identification. All lubrica- 
tors in the line dispense directly from 
original 100 pound lubricant drums, and 
have hose and service assemblies located 
at the back of the cabinet—out of sight, 
yet instantly accessible. They are finished 
in baked white enamel, with black, red 
and chrome trim. Overall dimensions: 4314” 
high, 18%4” deep, 18%" wide. 





ELECTROL RoilControl, a new device 
which prevents cars rolling backward and 
forward on grades, also prevents ‘‘creep- 
ing,’’ the maker states. It is manufactured 
by Electrol, Inc., Kingston, N. Y., makers 
of hydraulic equipment for automotive, 
aeronautical and industrial uses. 





A NEW 3C carburetor for 


liquid petroleum 


CENTURY 
gas with the controlled 


combustion principal has been introduced 


closed to full open position. This 


operators who are changing over to this 
—— mt as carburetors become availiable, 
t s. 


a 


aw 





THE HUNTER TUNE-IN can be quickly 
installed for what the company calls the 
“fastest and easiest balance job ever 
known.”’ It sells for $297.50 complete, FOR 
plant. Further details may be obtained 
from Hunter Engineering Co., St. Louls 5. 


* * * 





WITH THROT-O-MATIC, a new device 
offered by Maco Corp., Huntington, Ind., 
the driver simply presses an electrical push 
button at any cruising speed, and removes 
his foot from the accelerator. The throttle 
then stays at the desired setting as long 
as the driver wishes, according to the 
company. 








FRAM CORP.’S new gasoline filter with 
replaceable cartridge. It holds three times 
its weight in water and traps any dirt or 
tank scale before they can reach the car- 
buretor, the company states. Further facts 
can be obtained from the company’s head- 
quarters in Providence 16, R. I. 





SOMETHING new in foglights for °46, 
47 and °48 cars has been introduced by 
S & M Lamp Co., Los Angeles. 





SERVICE SECTION 





A NEW automobile jack that is designe: 
especially for use under the side frame of 
the car and operates on friction-free bali 
bearings is announced by Dalton Foun 
dries, Inc., Warsaw, Ind. Known as the 
Big Boy ScrewBall frame jack, the new 
Dalton product employs the Big Boy scis 
sors jack construction in conjunction with 
an elevating screw operating on recirculat- 
ing ball bearings that reduce to a mini 
mum the effort required to raise and 
lower cars weighing up to 5,000 pounds. 





THE NEW Bostrom Model 47 Seat is 
an individual suspension with a shock ab- 
sorber valved for the individual driver. 
It is designed to give the truck driver a 
passenger-car ride. The manufacturer is 
Bostrom Mfg. Co., Milwaukee. It can now 
be easily and simply installed in all but 
@ very few of the 6,000,000 trucks now on 
the road and coming off the assembly lines, 
according to the company. 





A NEW electric curb signal that offers 
a 4%-inch protection against dents and 
scraping to fenders, running boards, skirts, 
hub caps, and whitewall tires has been 
announcd by WSW Mfg. Co. of Burbank, 
Calif. In addition to the car protection it 
affords, the curb signal is also a valuable 
parking ald. 





TWO ALL new theft-proof items now 
are available to the automotive trade, ac 
cording to Factory Tool Supply Co., Bev- 
erly Hills, Calif. The first is the ‘‘Lok- 
All” hub cap, a disc type wheel cover of 
highly polished stainless steel. This acces- 
sory is designed to foil theft by means of 
a heavy steel bracket and lock concealed 
inside the cap. The second item is a new 
fender skirt for several popular makes of 
cars, featuring a similar anti-theft lock 


* * * 





NEW SAFETY FOR service workers. Joseph F. Feeney, general manager of Automo 
tive Products division, American Associates, Inc., 1728 Fairmount Ave., Philadelphia 
explains the operation of ‘‘amOZONer,’’ an ozone machine offered by the company t 
eliminate headaches, nausea and eye strain by purifying air permeated with fumes of 


gasoline combustion in enclosed working areas up to 6,000 square feet. 


The device 


weighs 50 pounds and operates on ordinary 110-volt alternating current. 
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with General Developing would 


In addition, we have received 
Better Business Bureau asking if 


have our permission to use them 


also offered our full cooperation 


motive business, we are not in a 
as to their soundness. We urge 
investing. 


India Building 


that assurance, we continue to receive protests from many readers. 


which Rose was using, had actually appeared in Automotive News. 
We reported that we had carried the stories, but that Rose did not 


were simply reports on his announcements and that we had made 
no recommendations on his prospects or his financial standing. We 


Since complaints are still coming in from our readers, we feel 
compelled to publish the foregoing facts and to warn our readers 
that while we seek to report the activities of newcomers to the auto- 





Complaints on ‘Comet’ Car 


Are Received 


Several readers of Automotive News have reported to us that they 
made deposits on the so-called Comet car many months ago and have 
failed to receive either the car or their money back. 


General Developing Co., Ridgewood, N. Y., Julius Rose, president, 
is the proposed builder of the Comet car. A little more than a year 
ago, Automotive News carried the announcement of the Comet car 
by General Developing as a legitimate news story. 


Since that time, after readers protested, we reported their difficul- 
ties, and Rose made reprints of that story, claiming that the unfavor- 
able publicity had delayed efforts to get into production. 


We also wrote to Rose on behalf of our readers asking why he did 
not make good on his promises to them. We received no satisfaction 
from Rose other than the assurance that all who “played along” 


be treated fairly. However, despite 


correspondence from the National 
the reprints from Automotive News, 


to promote his business; that they 


to BBB. 


position to make recommendations 
our readers to investigate before 






3 Auto Plants 


With U. S. Assistance 


NEW DELHI, INDIA.—(UTPS) 
—Three automobile factories are 
being erected in India, two at Bom- 
bay and another at Calcutta. All 
three are geting the cooperation 
and technical assistance of U.S. 
manufacturers. 

At Bombay, Premier Automobiles 
is already assembling cars imported 
into the country in a knock-down 
condition with the cooperation of 
Chrysler Corp. 

A second Indian factory is Hin- 
dustan Motors, Ltd., at Calcutta, 
which is owned by Ghanshayam 
Das Birla, said to be the second 
richest man in India. 

Hindustan Motors, Ltd., accord- 


ing to reports, will be in a position ' 


to assemble motor cars, imported in 


knocked down condition, by early , 
1948; manufacture automobile en- | 


gines by 1949 and complete auto- 
mobiles in 1950. This factory is 
receiving assistance from the Nuf- 
field Organization of Great Britain 
and Studebaker Corp. 


Currently Hindustan Motors is 
selling a “Hindustan Ten,” which is 
really a “Morris Ten” imported 
from Great Britain and assembled 
in Calcutta, with the name changed 
to appeal to nationalist sentiment 
in India. 

A third factory, for which the 
plant is now being built, is the 
Motor House (Gujerat), Bombay, 
which will produce automobiles in 


Canada Planning 


World Trade Fair 


OTTAWA. With automotive 
equipment exhibitors expected to 
play a prominent role in Canada’s 
First International Trade Fair to 
be held in Toronto from May 31 
to July 12, it is learned that stories 
about cancellations of bookings by 
foreign exhibitors on account of the 
recently announced import bans by 
the Canadian government have 
been greatly exaggerated. Officials 
now reveal that cancellations have 
been extremely small in number ; 
and actually involve a very low | 
percentage. 

Foreign exhibitors are apparently 
regarding the import bans as only | 
temporary and are planning to go 
ahead with plans. It is reported 
that at least 12,000 exhibitors repre- 
senting about 25 countries will take 
part. Officials of the Canadian gov- 
ernment are also making arrange- 
ments to accomodate more than 
10,000 buyers from outside of North 
America. 


Calhoun Motor 


An amendment to the charter of 
Neas Motor Co. of Houston, Tex., 
was recently announced. The com- | 
pany has been authorized to change 
its name to Calhoun Motor Co. 


collaboration with Kaiser - Frazer 
Corp. 

The Government of India pro- 
poses to promote the setting up of 
two more automobile factories, pre- 
ferably one in the United Provinces 
in the Gangetic Plain and the 
other in Madras in South India in 
order to prevent lopsided develop- 
ment of the industry and concen- 
tration in just one or two cities. 

The initial combined capacity of 
the three factories now under erec- 
tion will be 20,000 vehicles per year. 


Racing Crowds, 
Prizes Hit Peak 
During 1947 


WASHINGTON. — Automobile 






racing reached a new peak in at- | 


tendance and prize money paid 
during 1947, Col. A. W. Herrington, 
chairman of the AAA contest board, 
told delegates attending the annual 
meeting of the American Automo- 
bile Assn. here last week. 
Approximately 150 racing events 
were run under AAA sanction in 
21 states paying some $600,000 in 
prize money. Eleven national cham- 
pionship events, including the In- 
dianapolis classic, accounted for 
close to 1,300 miles of the total of 
well over 4,000 miles of racing, pay- 
ing a minimum of $7,500 each. 
“The increase in prize money this 
year,” Col. Herrington said, “was 
due largely to the fact that na- 
tional championship and midget 
races were run on a basis of a 
guaranteed minimum purse as 
against 40 percent of the gate. As 
a result, one national champion- 
ship event alone, early in the sea- 
son, paid a purse of $24,000. The | 
average purse per mile for all big | 
car events was $100, with the na- 
tional championship average close 
to $200.” 
During 1947, 1,153 licenses to 
drivers, car owners and mechanics 
participating in both midget and 
big car racing programs were 
issued. 
Herrington said this was the big- 
gest registration ever experienced. 


























135,000 Cars Hauled 


By Lakes Carriers 


BUFFALO.—The automobile-car- 
rying boats which shuttle back and 
forth between Buffalo and Detroit 
wound up their 1947 season recent- 
ly after bringing down approxi- 
mately $250,000,000 worth of new 
cars that were distributed here and 
throughout the East from Maine 
to the District of Columbia. 

There were six boats in the trade 
and they unloaded 135,000 cars at 
Buffalo’s docks for eastern dealers. 
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Dale Bearings to Open 
N. Y. Distributorship 


NEW YORK.— Organization of 
Dale Bearings, Inc., to specialize 
in the engineered application and 
sale of anti-friction bearings, was 
announced by Clayton A. Decker, 
president. Offices will be opened at 
1974 Broadway on Jan. 2 to dis- 
tribute the anti-friction bearing 
products of several! nationally 
known manufacturers. 

William B. Ashland will serve 
as vice-president, with Richard A. 
Laitinen as secretary and treas- 
urer. Dalc will distribute ball and 
roller bearings and anti-friction 
products manufactured by SKF, 
Fafnir. Federal, Schatz and Tim- 
ken bearing companies and Bunt- 
ing Brass & Bronze Co. 


Laredo Truck & Tractor 


Incorporation of Laredo (Tex.) 
Truck and Tractor Co. is an- 
nounced by the secretary of state. 
The company was _ incorporated 
with $50,000 capital stock by E. B. 
Adams, Anna Adams and Sara Mae 
Clark. 


Broadway Motor Co., Houston, Tex., has 
been incorporated listing $20,000 author- 
ized capital stock by M. R. Crandall, H. 
E. Cook and W. L. Critenden. 





In Philadelphia— nearly everybody 


No Slump in First Half 


Purchasing Agents Won’t Predict Beyond That 
Due to ‘Uncontrollable Factors’ 


NEW YORK. — Industrial pur- 
chasing agents expect good busi- 
ness to continue for the first six 
months of 1948, but few will com- 
ment beyond that period, according 
to the monthly report of the busi- 
ness survey committee of the Na- 
tional Assn. of Purchasing Agents. 


Factors likely to have an effect 
on future business trends were list- 
ed as including: proposed govern- 


Continental Markets 


145-H.P. Plane Engine 


MUSKEGON, Mich.—Continenta) 
Motors’ new C-145 aircraft engine 
has passed its Civil Aeronautics 
Administration tests and has been 
issued type certificate number 
T-253. It is a six-cylinder engine 
rated at 145 h.p. at 2,700 r.p.m. 
and is the ninth model in Conti- 
nental’s line of horizontally-opposed 
aircraft engines. 

The C-145 was the second new 
Continental aircraft engine model 
introduced in 1947. 





mental controls, export demand for 
aid to Europe, new wage demands, 
and government buying policy. 

The survey found that the top of 
the business upswing which began 
in August was reached in Novem- 
ber, and December reports showed 
a falling off in the number of com- 
panies reporting increased sales 
and production. 

In analyzing commodity prices, 
the purchasing agents said that 
prices have continued strong with 
many advances reported. The over- 
all picture, they pointed out, has 
not changed too noticeably, upward 
freight adjustments and discount 
withdrawals causing most of the 
increases. 

The survey committee reported 
that the current policy on forward 
commitments is 90 days or less, for 
materials that can be definitely 
scheduled within those limits. 
About 82 percent are still within 
this range the report said, although 
some items might get longer sched- 
uling if not held back by the trend 
to uncertain pricing. 


reads The Bulletin 


The Sunday Bulletin — first issue 
published February 9, 1947 
























































































Used Car Auction Prices 





ALBANY, N. Y. 


(Tim Anspach) 

(Auctions ag Monday. Howard Stan- 
ley, auctioneer trices listed are for Dec. 
(Market here: 21 inches of snow re- 
duced car offerings. Account road con- 
ditions, around 75 cars held back. Auc- 
tion pavilion was full of e buyers, 
many orders unfilled. about 
steady. 86 sold out of 42 offerings.) 
CADILLAC 

47 (62) Convertible, 1, $3,975 
CHEVROLET 

FL Aerosedan, 1, $1,950 

-SM sedan, 1, $1,825. 

‘47-—-FM sedan, 1, $1,800. 

“41 ial deluxe club coupe, 1, $910. 

“41 aster deluxe coach, 1, 75. 

Master deluxe panel, 1, $450. 

—Master deluxe sedan, 1, $535 
DODGE 


‘47. -%-ton pickup, 1, $1,470; 1, $1.370. 
: Custom sedan, 1, $2,060. 

"47---1 ton pickup, 1, $1,525. 

%-ton pickup, 3 1, 060. 


Super deluxe 2- aa 1, $1,985. 

Super a 2-door, 1, $1,735; 1, 
$1,680; $1,725; 1, $1,800. 
OLDSMOBILE 

“47. (66) Sedanette, 1, 


‘#7 Special deluxe sedan, 1 
PONTIAC 

(P6KA) sedan, 1, $1,080. 

(P6HA) 2-door, 1, $750. 
WILLYS 

‘47 ——— wagon, 1, $1,280. 

*416-—Jeep, 10. 

‘46 Teron wagon. $1,250. 

MISCELLANEOUS 
‘RT Reo aa bus, 1, $200. 


CONCORD, MASS. 
(Concord Auto Auction Sales. E. LeRoy 
Cox, manager. Auctions held every Mon- 
day. Prices are for Dec. 29.) 
(Market here is good considering recent 
severe snowstorms. 88 cars sold out 
of 52 offered.) 
Pg 
‘47. RM sedan, 1, $2,600; 
'38-—Special hy : $525, 
‘87. -Opera coupe, $390. 
CADILLAC 
‘46--(62) sedan, $2,500. 
chiVROLET 
'47—-FM sedan, 1, Ss 
aoe Sedan, , $1,470; 1, 
‘42 Sedan, 1, $1,050. 
= Sedan, 1, $810; fe $760. 


Societies ‘coupe, 1 , $300 
F ODGE 
46 to pickup, 1, $925 
‘RT 1, 


lan, = 
‘47--Club coupe, * 3 675 ; 
‘47 -) sedan, 11, "$1,750. 
'46——Sedan, 1, $1,875. 

‘41—Convertible, 1, $930. 
'40—Deluxe business cou 
‘40 ~Station sete, i 


m . 
MERCURY 
‘+ -Convertible, 1, $1,550. 
OLDSMOBILE 
'46-—(76) Sedan, i $1,595. 
‘42—-(76) Sedan, 1, $1,175. 
PLYMOUTH 
'46-—--Sedan, 1, $1,450. 
‘89—Sedan, 1, $5385. 
een, 


‘47—(6) Business sou 


= 2) Clad oom a ah 


Sedan, 


BUFFALO, N. Y¥. 


(Simple Simon's Buffalo, N. . Auto 
Auction. Sales held every Tuesda 
tioneers, Evan Metcalf and Warren ase 
Prices are for 

(Market here is $60 off * week on 

new, near-new models. Is steady on 
makes. Old 


"42 
“0 


, $2,375 


$1325; 1, 


, $1,400 


» |, $610. 


one 715 


‘46—(62) sedan, 1 
46—(61) sedan, 1, ‘sh tho. 
‘41---(62) ome » $1,000. 
HEVROLET 
‘0-~Aaeeedae 1, $2,050. 
‘46-—-FM sedan, ghee 
=a sedan, 1 0; 1, $700. 
~¥-ton panel,l, $470. 
40-30. -ton , 1, $525. 


38-—-Coupe, 1, 

CES TstEe 
'47—-Saratoga sedan, 1, $2,475. 
‘40—Windsor sedan, 1 ” $700. 
‘89—Royal sedan, i, $500. 
‘87— Imperial or 1, $210. 

E soTO 

+7. —Custom oder 1, $2,275. 


U. Si: Rubber Aide 


Backs Incentives 


WORCESTER, Mass.—An incen- 
tive wage system offers “the best 
answer both for employer and em- 
ploye,” William J. Cantwell, pro- 
duction manager for United States 
Rubber Co., declared here in ad- 
dressing the weekly management 
conference of the Holy Cross In- 
stitute of Industrial Relations in 
“A Management View of the In- 
centive Wage.” 

“Bad relations between manage- 
ment and labor is poor business,” 
he said. “When we can adopt a 
system of payment that works well 
for both sides, we’re working to- 
ward proving the statement that 
or en ree? goes ao long 
way promoting good labor re- 
lations’.” 





DODGE 
’47—Custom club coupe, 1, $2, 
1, $2,605; 


"47 


FORD 
*48—Super deluxe sedan, 


"48 
“4 


” 
“46 


is 
“14 


46 
‘47 


‘7 
‘Bh 


“47 
"47 


‘47 
"47 
"46 
"41 
"38 


‘41 
‘41 


"47 


’47—Commander business coupe. 
'46—Champion sedan, 1, 


40 


Custom sedan, 


125. 
1, $2,000. 


$2,040. 
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Super deluxe (6) cae 1, $1,810 


Deluxe business coupe, 


HUDSON 


(6) Sedan, 1, $625. 


LINCOLN 
Zephyr club coupe, 1, 


MERCURY 


Club coupe, 
Convertible, 1, 


1, $2,000. 
$1,670. 


NASH 


(600) coupe, 1, $1, 
OLDSMOBILE 
1, $2,460. 


(98) sedan, 


410. 


(6) sedan, 1; $270. 


(6) sedan, 1, $150. 


PACKARD 


Limousine, 1, $2,800. 
1, $1,800 


Super “6” sedan, 
PLYMO 


Club coupe, 1, $1 
$1,725. 


Deluxe sedan, 2 at 


UTH 
825; 1, 
$1,4%) 


Deluxe sedan, 1, #50 


Sedan, 1, $250. 


PONTIAC 


‘ $800. 


$955. 
STUDEBAKER 


$1.32 


$2,000) 


~—Special deluxe sedan, 1, $1,775. 


$1.800; 1, 


Commander sedan, 1, $2,010. 


Champion sedan, 


1, $450. 


$1,100. 


$1,700 





Quebec Insurance 


Rates Up, Down 


MONTREAL.—Changes in auto- 
mobile insurance rates in the prov- 
ince of Quebec, effective Jan. 1, 
have been announced by the Cana- 
dian Underwriters’ Assn. These will 
include reductions of rates in some 
categories and increases in others. 
Rates on some classifications will 
remain unchanged. 

For private automobiles, there 
will be no change in the rates for 
public liability and property dam- 
age in Montreal City and Island, 
Isle Jesus, Isle Perrot, Isle Bizard, 
Laprairie, St. Lambert, Montreal 
South, Longueuil, Quebec City and 
Levis. Rates for collision in this 
territory, however, have been in- 
creased 10 percent on the $25 de- 
ductible and 20 percent on the $50 
and $100 deductible. 

In the remainder of the province 
public liability and property dam- 
age premiums have been reduced 
by 10 percent while rates for col- 
lision $25 and $50 deductible have 
been increased 20 percent, collision 
$100 deductible increased by 25 per- 
cent and fire and theft increased by 
20 percent. 

Fire and theft rates have been 
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SERVICE SECTIO\ 





A SERIES OF SERVICE SCHOOLS for Louisville district Ford service managers 
began recently, it was announced by P. A. Boykin, district manager. Each week 10 
service managers or representatives designated by dealers from the district are to 
attend a 40-hour session conducted by Richard Hollis, parts and service instructor for 
the district. The first course, which will run for 16 weeks, covers diagnosis of car 
failures. Succeeding courses will concern new engineering developments and other me- 


chanical problems. 


reduced by approximately 18 per- 
cent. Rates for hotel and golf and 
country automobiles, and for garage 
risks, have been reduced 9 percent 
for the entire province. 


Due to the reduced commission 
payable to agents on and after Jan. 
1, companies have been able to 
adopt a revised rating formula 
which results in the insuring public 
benefiting to an extent greater 
than the actual reduction in com- 
mission. 


Burroughs-W hite 


Burroughs-White Chevrolet Corp. 
Martinsville, Va., with maximum 
capital of $300,000, has been formed 
to deal in motor vehicles of al) 
kinds. Gorman T. White is presi- 
dent. 


Miami Nash Co., 9 E. 39th St., Kansas 
City, has been incorporated listing $50,000 
authorized capital stock by George Symp- 
son and W. C. and Hazel Toedman, all of 
Kansas City, to operate a general automo 
bile firm. 


flares the most prottable 





Fast As Lightning ... Clean As a Pin... Accurate As a Cash Register 


@ You're making greater profit when you buy 
oil in the drum—and now, the new Balcrank 
Oilette makes delivery from bulk supply the 
easiest, most efficient way to sell motor oil. 

There's no time lost filling cans from out- 
of-the-way drums. Retractable hose brings 
the oil right to the car, delivering it pure and 
clean to the crankcase at the squeeze of a 


trigger. 


It's that easy. No loose hose, no dangerous 


“whip-back” . 


registers fractions. 


. an exclusive Balcrank fea- 
ture lets hose roll out easily, checking it at 
any desired length. A highly accurate total- 
izing meter right on the control handle lets 
you dispense the exact amount of oil—no 
need to stop at pints and quarts, the meter 


It's modern, streamlined service. And you'll 


be surprised at the extra profits froma new 


Balcrank Oilette. 








SE 


GE" 
Mfg. 
of Se 
of An 
Kent, 
and ti 
export 


Val 
forms 
tal st 
at $1 
in ca 





















SECTION 





rite 


yrolet Corp. 

maximum 
een formed 
cles of al] 
te is presi- 


h St., Kansas 
isting $50,000 
George Symp- 
edman, all of 
neral automo 








SERVICE SECTION _ 


GETTING SOME INFORMATION on frame straightening and alignment at the Bear 
Mfg. Co. factory school at Rock Island, [ll., are Salvador Ibarra 

of Servicio Ibarra, Guadalajara, Jal., Mexico, and Rafael Figueroa, service manager 
of Andreu, Figueroa Rodriguez Tizol, Inc., San Juan, Puerto Rico. Instructor W. D. 
Kent, left, is explaining the importance of proper caster, camber, king pin inclination 
and turning radius on a model chassis. Figueroa came to Rock Island from the Chrysler 
export school in Detroit. 





Vandehey Motors, Inc., has been 
formed at Antigo, Wis., with a capi- nette and Gerald W. Vandehey. 


tal stock of 750 shares of common Seach Meter Co, Ales, Ten. ont 
at $100 per share par value, to deal | incorporated by T. H. and M.'N. Bench | car into his boss’s place of business 
in cars and trucks. A minimum | and Roy E. Box. 








Gomez, center, owner 











capital of $500 has been registered. 
Incorporators are Daniel and An- 


Vandehey Motors 


DELUXE OILETTE 


Finished in high-lustre, polished enamel, a Balcrank Oilette gives new life 
to any lubritorium . . . releases space for other service or for display pur- 
poses. Oilettes are powered by Balcrank pumps with the exclusive Visible 
Oiler and Multi-Million-Air Valve. Pumps and drums can be located outside 
the lubritorium. 


SUPER DELUXE OILETTE 


Complete in less than 3 square feet of floor space, the Super Deluxe Oilette 
offers five motor oil reels—or any combination of air, oil and water reels— 
in a single compact cabinet. And space under cabinet lid provides room for 
tools and order pads. Closed lid makes convenient writing desk. 


DELUXE OILETTE 


Nozzle outlets on the Deluxe Oilette allow quick service in any direction. 
This unit offers five motor oil outlets, or any combination of oil, air and water. 


BALCRANK INC. 


CINCINNATI 9, OHIO 


Dealer Business Counsel 
Do You Know How Your Employes Feel 


Pd 


-| because the 
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By J. B. Van Tassel 


Cc“ public relations depend on 
the many things you do as a 
dealer which both directly and in- 
directly affect the opinion of the 
buying public as to what kind of 
a business man you are in your 
community. 
When any employe who works 
for you starts telling his relatives, 
friends and neighbors what a so 
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3. B. Van Tassel 


place was always 





About You and Your Shop? 


one customer’s car. 


ing to adversely | business? 
affect your busi- 


way or another. 
Just the other 
day I had a me- 


> + 


chanic from a H*v2 you asked your employes 

lately what they think of you, 
that there was no| or don’t you care? Now is an ex- 
use taking my|cellent time to have a heart to 
heart talk with every man and 
woman you have working for you 


dealership tell me 
























SUPER DELUXE OILETTE 


OILETTE REEL 
Oilette reels feature 3-way 
mounting — floor, wall or 
ceiling. Ideal for the small 


or crowded lubritorium 








jammed with cars and that his 
boss was making so much money, 
due to the high prices and big 
volume of business he was doing 
and driving his employes so hard 
and for as little money as possible, 
that neither he nor the employes in 
the place took much interest in any 


He also said the attitude of 
everyone in the place was not 
to spend too much time on any 
and so his boss is,| ome car; fix them up and get 
you can bet your| them out of the way. Why 
last penny it’s go-| we try to help this gyp build a 


How many of your disgruntled 
ness and your | employes are telling the public what 
pocketbook in one | a lousy boss they work for and the 
lousy place of business he runs? 


39 


in your place of business. Take 
each one of them individually and 
ask them what they think of you, 
how they like their work, and the 
conditions under which they work. 


Tell them to be frank and that 
you will be frank. If you like 
them, tell them; if you don’t like 
them, let them know why you 
don’t like them and don’t pull 
any and tell them not 
to pull any either. Get on a com- 
mon ground with every employe 
in the business as to what they 
think of you and what you think 
of them, 

If the employe is a good worker, 
encourage him to keep up the good 
work, by not only paying him a 
small bonus or a share in the prof- 
its, but also with a good old-fash- 
ioned slap on the back once in a 
while, telling him what a good job 
he has done and how much you 
appreciate his loyalty. 

J * 7 


xCovnacs the employes to tell 
their neighbors, friends and 
relatives what a swell place of busi- 
ness you run, a place where prices 
are right and a place of business 
where the customer is appreciated, 
and where every customer is treat- 
ed alike. 

In other words, a square deal 
for every car owner. Also, assure 
them that you will, likewise, tell 
all your friends and acquain- 
tances what swell employes and 
workers they are, and how you 
will build them up as important 
people in your business and in 
the community. 

In this connection I can’t help but 
remind every dealer again of the 
importance of a profit-sharing plan. 
When an employe is sharing in the 
profits in your business (regardless 
of how much his share may be), he 
is a part owner or a capitalist and, 
as a part owner, I don’t think a 
dealer would have to worry about 
the quality of work he would turn 
out or the way he would talk to 
his friends, relatives and neighbors 
in the community about your busi- 
ness and his loyalty to you. 

As a capitalist he will probably 
be a more enthusiastic supporter 
of our American way of life and 
our system of free enterprise which 
we are all fighting to preserve. 























Appreciation 

MEWA Presents Certificates 

To War Advisory Group 

CHICAGO.—A special certificate 
of appreciation has been presented 
to each man who served on the 
WPB Automotive Wholesale Indus- 
try Advisory Committee during 
World War Il. 

Presentation was made by & past 
president of the Motor & Equip- 
ment Wholesalers Assn., W. F. 
Wilkerson of Wyoming Automotive 
Co., Casper, Wyo., at the MEWA 
convention recently. 

Certificates were presented to 
the following: Kenneth R. Crook- 
ham, Wiggins Co., Inc., Portland, 
Ore.; Alfred S. Hunt, Hunt-Mar- 
quardt, Inc., Boston; Gordon E. 
Johnson, Auto Spring and Bearing 
Co., Inc., Roanoke, Va.; N. Field 
Ozburn, Ozburn, Crow & Yantis 
Co., Memphis; Norman F. Kaplan, 
Pennsylvania Rubber & Supply Co., 
Cleveland; William J. Menghini, 
Springfield Auto Supply Co., 
Springfield, Ill.; Aime E. Pouliot, 
National Bushing & Parts Co. 
Minneapolis; Frederick S. Roberts, 
Phelps-Roberts Corp., Washington; 
Ray E. Simpson, Straus-Frank Co., 
Houston, Tex.; Paul E. Connor, 
Western Auto Supply Co., Kansas 
City; David H. Goldman, K & G 
Sales Co., Baltimore, and Carlyle 
Fraser, Genuine Parts Co., Atlanta, 
Ga. 


Gilchrist Heads Group 
Of Canadian Garagemen 
OTTAWA. — Syd Gilchrist has 
been elected president of the Gar- 
age Operators Assn. of Ontario, 
Carleton branch, at its meeting 
here. a 
Other officers elected were: vice- 
presidents, Frank Patterson and 
Harvey Heintzman; secretary- 
treasurer, No m A. Morphy; di- 
rector for gas dealers, Henry Des- 
jardins; director for tire dealers, 
Jack Dover; directors, Alec Mac- 
Donald, Archie Goldman, Clark 
McLeod, Ken Guest, Clarence Wil- 
son and Gordon C. Myers. 
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(Continued from Page 22) 


of the real estate trading their 
holdings for stock in the company. 
+ * + 


O, SINCE June of 1947, this 

company which was owned 
practically by three large stock- 
holders, has passed into a widely 
spread stock ownership, in which 
the men who direct its affairs and 
sell its products are the owners 
and the bosses—verily the dream 
of these salesmen “that the organ- 
ization pattern of the company 
should be dictated by those who 
were in direct contact with the 
trade” has come true. 

The first concrete result of this 
change of “dictatorship” is seen 
in the creation of a replacement 
parts department separate from 
production, which cannot help but 
speed up deliveries on replacement 
parts for those products that are 
broken or disabled in service. 

Arrow Safety Device Co. is the 
first manufacturing company to 
come to my notice where the con- 
trol of the company is in the hands 
of manufacturers’ representatives, 
who represent not only this com- 
pany but in many cases several 
other companies. 

* * . 


T= phone rang one day last 
week and the voice coming over 
the wire asked, “This Jack Weed?” 
When I replied in the affirmative 
the voice asked, “Are you trying 


to fill my shoes?”—a_ throaty 
chuckle and then, “This is Tex 
Colbert.” 


Knowing it was the prexy of 
Dodge didn’t ease my mind one bit 
—for the life of me I couldn’t un- 
derstand why anyone would want 
to accuse me of trying to fill the 
shoes of such top brass. 

I must have sounded kinda dumb 
over the wire, for he went on to 
tell me that after the dinner to 
the Dodge Detroit dealers and 
equipment men the night before, 
someone had walked away with 
his overshoes and as I was one of 
the last big-footed guys to leave 
the club someone thought that I 
might have put on his protectors, 
by mistake. 

I wasn’t guilty—I don’t even 
wear rubbers unless I am fishing 
through the ice or hunting when 
it’s wet. 

o e + 

ACK in 1943 I made a swing 

around nine states calling on 





franchised dealers. In the nearly 
five hundred talks I had with deal- 
ers, one of the sales managers 
spoken of highly 
was Forrest H. 
(Polly) Akers, 
Dodge's sales 
chief. 

Akers has just 
reached the offi- 
cial retirement 
age of the Chrys- 
ler Corp. and will 
sing his last swan 
song to a dealer 
group Jan. 21 in 
Charlotte, N. C. 
He officially retired on Dec. 31, 
his 65th birthday. 

Thus all but one of the automo- 
tive men who were guiding the 
destinies of vehicle manufacturing 
concerns when I was a kid at the 
Timken companies—if my memory 
serves me right—are now gone 
from active participation in the 
industry. Most of them, I am sad 
to say, are no longer with us. Tom 
Lippard of Federal, I believe, is 
the only one left that still grasps 
a steering wheel. 


I knew Polly back in those days 








when he was the creator of the 
Speed Wagon name and was assis- 
tant sales manager of Reo with 
Bob Reuschaw as his top running 
mate. And when he had the job 
of selling the “truck of the day” 
with its hind end high in the air, 
its cable brakes that could not be 





adjusted to take hardly any over- 
load, but which outsold all trucks 
made in its time. 


I knew Polly when he went to 
Republic in the same capacity with 
Milt Holmes as head of sales, and 
where they took the “yellow chassis 
with the whipping drive shaft” and 
beat Reo’s time on total sales. 

+ ae + 


[v2 known Polly as he wended 
his way through the chairs of 
the Dodge sales _ organization, 
where he never has lost his love 
for trucks but has done an out- 
standing job building a solid, loyal, 
dealer organization and where in- 
cidentally he named the “Power 
Wagon” and coined the “Job Rat- 
ed” slogan, I am informed. 

I remember distinctly back in 
that month of June of ‘43, sitting 
in a Dodge dealership in Knox- 
ville, Tenn., and having the dealer 
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A HANDY TOOL FOR USE in removing and replacing the special windshield wiper 
pivot nuts and starter button retainer nuts used on late production model. P-15 Plymouth 
car. The use of a screwdriver or punch to loosen these nuts is not satisfactory because 
of the damage which will result to crome plated parts. This special tool (C7-88) is 


available from Miller Mfg. Co., 5919 Tireman Ave., Detroit 4. 


tell me, “We Dodge dealers don’t 
have to worry about what the fac- 
tory is going to do as long as For- 
rest is at Dodge. He’s the best this 
industry has ever developed, and 
always has the dealers interest at 
heart.” 


Now, as I check back and record 
the ovation and commendation that 
Dodge dealers have heaped on For- 
rest H. Akers as he passes out of 
the car sales picture, I wonder if 
the thoughts of that Knoxville 
dealer were not only prophetic but 
the key to the regard in which 
this small-town Michigan boy is 
regarded by all Dodge dealers— 
for never in the history of the in- 
dustry, to my knowledge, has a 
sales manager retired or left the 
industry with anywhere near the 
sincere well wishing of his dealers 
being so splendidly expressed. 

Polly was born in the small town 





QUICK TURNOVER 





Stocks that gather dust don’t gather profits. 
A sure springboard to fast turnover is a good 
stock of Schrader Products—particularly the 
New Display Packages of Caps, Cores and 

displays of these Schrader 


Gauges. Set up your 
Protects where they’ 


Nya en a 


be 


PRODUCTS 
CONTROL 


THE Ale 





make sales . 


seen and you'll 


Sell a Schrader Gauge to Every Vehicle Owner 


THE COMPLETE LINE—ONE SOURCE ONE RESPONSIBILITY 


Tire Valves, Valve Caps, Valve Cores, Tire Pressure Gauges, =f 
Chuck Gauges, Couplers, Blow Guns, Air Chucks, Vulcanizers, Serv- 
ice Tools, Hose Fittings, Spark Plug Pumps, Accessories 


VALVE CORE 


quick turnover and volume. 


And for providing your customers with all 
‘round tire-service at your shop there are 
no better products than the complete Schrader 
line, with its world-wide prestige and accept- 
ance. Order from your regular supplier today. 





VALVE CAP 


Sell them by the box of 5 





A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 


Originators of the Comparative Air Loss System for Flat Tire Prevention 





of Meridian, Mich. After he left 
to go to the big city of Lansing, 
some 20 miles away, the town be- 
came so unimportant that the rail- 
road even crossed it off as a flag 
stop and Uncle Sam took it off 
the list of postoffices. Today it is 
not even listed on the automobile 
road maps—if it even exists. 


At Michigan Agricultural college 
—now Michigan State College, 
where he has been a regent for a 
number of years—Polly learned one 
of the most important lessons he 
ever learned in all his life. And 
one that has shaped his more than 
successful career. 


He pitched for the school team 
and, in an important game with 
Albion, he surprised himself as 
well as his team by connecting 
with a pitch hard enough for him 
to make a home run. But he cut 
first base and not only lost the 
run but the game for his school. 

After the game, the coach, in- 
stead of reading him the riot act, 
took him to one side and said, 
“Polly, today’s game should show 
you that you can’t cheat and get 
away with it. You were caught cut- 
ting first base in the game today 
and lost a run that would have 
made us victors. In life, after you 
leave school, just remember this 
day and if you do, you and I and 
the school will not regret this lost 
run. Just remember, you can’t 
|cheat in life any more than in a 
| baseball game.” 


* * * 


| 

| AMD that, my dear readers, has 
been the motivating theme of 
| Polly Aker’s life—and that is why 
|}on Nov. 6, 250 Dodge eastern deal- 
| ers at the Hotel Astor in New 
| York presented Polly with a Du- 
| mont television set, with his wife 
| sitting home viewing the presen- 
tation ceremonies in a like setting. 

Why, on Dec. 1, the Detroit 
Dodge dealers gave him a beauti- 
ful oil painting— 

Why, on Dec. 8, the regional 

managers met in Detroit and ten- 
|dered him a dinner and heaped 
tons of praise on him for the lead- 
jership he had given them— 
; Why, on Dec. 15, 12 of the lead- 
ing Dodge dealers of the country 
presented him with a check for 
$45,000 to start off the Forrest H. 
Akers Scholarship Fund for Michi- 
gan State College, and three hand- 
somely bound albums containing 
letters from dealers—with their 
pictures—telling him how highly 
they regarded him— 

Why, on Dec. 17, the class of 
'33 (the 12 dealers that were left 
of the 15 dealers he appointed in 
1933 to take over the territory for- 
merly held by a distributor) gave 
him a dinner and presented him 
with a three-stone diamond ring, 





SERVICE SECTION 


and his wife with a diamond and 
emerald encrusted wrist watch 
Why, on Dec. 18, the Chicago 
Dodge dealers feted him and pre- 
sented him with a solid gold plaque 
representing a life membership in 
the Chicago dealers association- 


Why, on Dec. 22, his staff threw 
a dinner for him and presented 
him with a silver plaque commem- 
orating his 25th anniversary with 
Dodge— 

Why, on Dec. 23, the secretarivs 
to the Dodge executives threw him 
a luncheon and presented him with 
a bunch of records— 

Why, on Dec. 29, Abe VanderZee, 
his old chief, gave him a very 
private dinner to which only the 
good friends among the Chrysler 
executives of this country and 
Canada were invited— 

And why, on Jan. 21, the Dodge 
dealers of N. C., Va. and S. C. 
will present Polly with a Dodge 
town sedan as he and his wife 
wend their way to Florida and 
Fort Lauderdale, where they intend 
to spend the winter as has been 
their custom for several years. 

This story should end there—but 
I can’t let it. I’ve got to tell you 
that Forrest Akers intends to leave 
a large part of his personal for- 
tune to that scholarship fund pro- 
vided by the top dealers—and to 
which, I understand, hundreds of 
other Dodge dealers throughout the 
country are now planning to add 
their bit. 

And that during the eight years 
Polly has been regent of MSC he 
has turned back his mileage checks 
—he serves without pay—to a fund 
which he created to help needy 
students and from which they can 
borrow when they need help. 


Reaume, Kerkling Form 


Calif. Jobber Firm 


NORTH HOLLYWOOD, Calif.— 
Charles Reaume and C. A. Kerk- 
ling have joined forces in the for- 
mation of Reaume-Kerkling Co., 
with sales headquarters at 5628 
Whitsett Ave. here. 


Initial product to be distributed 
by the firm is the new Rocket hy- 
draulic brake booster, designed to 
step up the efficiency of automo- 
tive brakes and increase the range 
of driving safety and driving com- 
fort. Reaume has been active in 
automotive and allied fields since 
1921. Kerkling was the founder and 
former president of Kerkling and 
Co., manufacturer of K & W auto- 
motive specialties. 


TUB AND SHOWER 
IN EVERY ROOM 


MOST CONVENIENTLY 


LOCATED 


HOTEL orrroir 


CADILLAC SQUARE 


ONE BLOCK EAST OF WOODWARD 


RAndolph 5900 


CHROME CRAFT CO. 
* 
Mfg. of Custom Built 
Office and Showroom Furniture 


Chairs 
Tables 
Smoke Stands 
* 
WRITE FOR CATALOG 
415 E. 148th St., N. Y. 55, N. Y. 


Settees 
Costumers 
Torch Lamps 
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Mechanics Stay at Work ... 


UAW Fails 





to Revive 


Detroit Shop Tieup 


(Continued from Page 1) 


ho vrCrTs to renew the Detroit 
4 garage strike were described 
as a “miserable failure” by Arthur 
M. Stringari, counsel for local Ford 
and Lincoln-Mercury dealers. 


Stringari took strong issue with 
claims of Local 415 leaders that 
“upwards of 400 workers” stayed 
off the jobs out of respect for the 
marching pickets. 


“Only 22 workers out of the 1,200 
in the Ford and L-M shops are 
off work,” he said two hours after 
the picketing started Wednesday 
morning. “Furthermore, only about 
207 pickets are out, not the 1,500 
claimed by the union.” 

Joseph McCusker, UAW re- 
gional director and administra- 
tor of Local 415, had told Detroit 
newspapers that between 1,500 
and 2,000 pickets, “contributed” 
by other locals in the Detroit 
area, were at the dealerships. 

No pickets were present at De- 
troit Buick or Chevrolet dealer- 
ships, which were involved in the 
original strike call last Aug. 19. 


Brendan Sexton, McCusker’s as- 
sistant and picketing director, said 
that Michigan’s new law curbing 
mass picketing would be obeyed. 
Mass picketing is outlawed if it 
bars entrance or egress to a place 
of business. 

* * a 

[= goon-squad violence, which 

marked the strike last autumn, 
was not evident during the first 
day of the revived demonstrating. 
Police officials had issued an anti- 
violence warning, and command 
squadrons of police patrols were 
ready to be dispatched to any deal- 
erships should the union men get 
out of hand. 


McCusker said the picketing was 
renewed because the wage demands 
which prompted the 1947 strike 
have not been settled. However, 
he said, the union will now agree 
to meet dealers in individual bar- 
gaining sessions—a retreat from 
the previous demand for a uniform 
contract covering all dealerships. 


To this, Stringari answered 
that “since the UAW no longer 
represents a majority of Ford 
and Lincoln-Mercury garage 
workers, we obviously are under 
no legal or moral obligation to 
meet with them.” 

“If they want a new contract,” 
Stringari added, “they’ll have to 
start organizing all over again.” 

cS oe ae 


Oram labor developments last 
week included: 

1. Two big CIO unions, the 
United Steelworkers and the Unit- 
ed Electrical Workers, announced 
plans to demand “substantial wage 
increases” this winter. 

2. Chrysler division’s Jefferson 
Ave. assembly plant in Detroit 
lost four hours’ production of 
eight-cylinder models of 
a strike by 95 workers. A com- 
pany spokesman said the 95 re- 
fused to work with a colleague 
who, in turn, refused to join the 
union. 

3. The International Assn. of 
Machinists opened what was de- 
scribed as a “raiding” drive on 





Wallen Made Umpire 


Under GM-UAW Pact 


DETROIT. — General Motors 
and the UAW-CIO have jointly 
announced the appointment of 
Saul Wallen, veteran labor arbi- 
trator, as impartial umpire of 
their collective bargaining con- 
tract. Wallen will continue to 








serve on the faculty of Harvard 
university, in addition to his 
arbitration work. 


The umpire system for labor 
grievances, pioneered by GM 
and the UAW in 1940, has been 
adopted on a wide scale in the 
auto industry. The GM-UAW 
statement said that every deci- 
sion handed down by Wallen’s 
four predecessors has been mu- 
tually accepted and carried out. 





skilled maintenance workers affi- 
liated with the UAW. The IAM, 
an independent union, has already 
claimed organization of mainte- 
nance and tool room employes at 
the Cadillac plant in Detroit. 

4. The Bureau of Labor Statistics 
estimated that 35,000,000 man-days 
of employment were lost in 1947 
strikes, compared to 116,000,000 
man-days in the peak strike year 
of 1946. 


* * * 


Strikers Must Obey Laws, 


Wis. High Court Affirms 


MADISON, Wis.—“The right to 
strike is a valuable right, but does 
not include the right to commit 
assault, destroy property, deprive 
other people of the right to earn 
a living in the place where they 


Don’t Set Your Heart On This! 








THIS IS THE NEW Simms Oldsmobile sales and service building, 5959 Delmar Bivd., 


St. Louis, The 


dealership commenced business in Ferguson, Mo. 


10 years ago and 


completed this new and much larger structure recently. Simms has more than five 
times the space formerly available for service operations and parts sales, as well as 


a body shop. 


are employed,” the Wisconsin su- 
preme court asserted in an opinion 
affirming the conviction of 26 offi- 
cers and members of Local 248, 
UAW-CIO, on charges of civil con- 
tempt growing out of the last strike 
at the Allis Chalmers plant in Mil- 
waukee. 

The contempt convictions resulted 
from the defendants’ failure to 
comply with a state employment 
relations board ruling banning 
mass picketing during the strike. 

Written by Chief Justice Rosen- 
berry, the opinion scored the union 
and its attorney “for their atti- 
tude” in the case, and said that 
the circuit court in Milwaukee 


acted “within its jurisdiction and 
the power conferred upon it by the 
Wisconsin employment peace act.” 

“When an injunction is issued 
by a court in an action that has 
been intentionally disobeyed by the 
defendants, in the course of which 
they have committed assaults, des- 
troyed property, prevent access to 
premises of the employer, commit- 
ted other indignities against those 
who were seeking access to their 
place of employment,” the opinion 
added, “the civil law applies just 
as much to them as it does to many 
other parties who have committed 
a violation of a court order in some 
other form of proceedings.” 


Oo 
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Finance Warrants 
In Detroit Await 


Clarification 


DETROIT.—Law-enforcement of- 
ficers are reported to be suspend- 
ing one phase of their drive on al- 
leged finance violations pending 
clarification of the law, according 
to the Michigan Used Car Dealers 
Assn. 

Russell Malrick, executive secre- 
tary, says that Prosecutor James 
McNally has agreed not to issue 
warrants, except in the case of 
flagrant violations, until the state 
supreme court has clarified the sit- 
uation. 

Previously, Atty. Gen. Eugene F. 
Black had ruled that dealers might 
elect to use either Act 305 of the 
1939 law which permits dealers 25 
days in which to give customers an 
itemized breakdown of finance and 
insurance charges, or Act 46 of 
1921 (the licensing law), which calls 
for an immediate breakdown. 

It was agreed that in pending 
cases a stipulation of the facts be 
filed and the cases held up pending 
review by the supreme court. 
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eee YOU CAN MAKE MUCH MORE 






« specifications. 

> top beauty. 

® matching. 
J prevents waste. 


0 aches. 





on time. 


. Available 
c> everywhere... 
call your N.A. 
P.A. jobber. 


Eight Quick Reasons to 
Switch to Martin-Senour 





1 Higher painting profits. 


Exact color match to car maker's 
» Top quality, top durability, 
No time wasted mixing or 
Patented pour-top can 
» No come-backs, no head- 


Easier to handle... jobs out 
























MONEY THE M-S WAY 


Our cartoonist gets too enthusiastic when he thinks about Martin- 
Senour automotive finishes. Fact is, you may never own a basket- 
ball team. But you will have more time and money to do the 
things you like. For every M-S finish exactly matches the car- 
maker’s specifications. You don’t waste time mixing and matching. 
And jobs turn out right first time. That means you paint 
more cars with less effort, that you get the most from ex- 
pensive labor. To get exactly the right finish, simply check 
color, make and model in the handy M-S catalog and phone 
your nearby N.A.P.A. jobber. Soon we hope to supply 
M-S automotive finishes in unlimited quantities. 


MARTIN-SENOUR 


2520 Quarry Street, Chicago 8, Illinois 
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QUALITY ACCESSORIES... 
EIA LTA Tae 


Ae ead 
THEY’RE BETTER 


“Protecto” 
GRILLE 
GUARDS 


@ HEAVIER @ MORE DURABLE @ BETTER LOOKING 


They're in demand, because they're better—and bigger! Handsomely designed— 
TO FIT ALL MAKES OF CARS ... 13 gauge steel tubing, 1% inch diameter! 
ALSO—EXTRA HEAVY GUARDS FOR CHRYSLER CARS, 1% inch diameter . . . with 
special sleeve to cover connections. 


lee 


HEAVY CHROME 
PLATED 


GRAVEL 
DEFLECTORS 


FOR ALL CHRYSLER MAKE CARS 


LIST PRICE 


$Q20 
IMMEDIATE 
DELIVERY 


@ Extra Large for Protection 
@ Fits Perfectly to Fender Contour 
@ Heavy Gauge Steel, Chrome Plated 


A fast moving item, one that sells on sight. Carefully 
engineered to fit perfectly to fenders, its heavy gauge 
steel construction will give years of service undér any conditions. And the heavy 
plated chrome finish will really stand. up. Priced right —to sell quickly. 


IMMEDIATE DELIVERY . WIRE OR WRITE TO 


ROP-LOC PRODUCTS CO. 


1401 WEST NINTH ST. * CLEVELAND 13, OHIO 


Sey GUE AUE 


if you want 
a great new fabric that slides 
easily for comfort, shampoos like a 
| dream, looks like a million, and 
wears and wears. 




















,coln-Mercury general manager, an- 
nounced last week. 


'L-M Names Bond 
Bond began his career with Ford 


| 
| : | 
‘es A. Plant Chief las an assembly line worker in th: 


|Dallas plant in 1934. At Los An 


32 New Outlets DETROIT. — Edward J. Bond, | eles he succeeds the late A. R 
veteran of 14 years’ service with |8 th 


Across Nation Ford Motor Co., has been promoted | Davis. 


Y RK.—Austin Motor Co., to plant manager of the new Lin- Neas Motor Co., Houston, Tex. hn 
tin which is establishing a na-|C°ln-Mercury assembly plant in | teock ya ag ag ay ge ng oo 
tion-wide U. 8. dealership organ-|Los Angeles, T. W. Skinner, Lin- 


| R. N. Thornton jr. 
ization coincident with the intro- 








































Austin Appoints 












duction of its four new 1948 models, 
announces that it has signed 32 
additional dealers located in 17 dif- 
ferent states and the District of 
Columbia. 

Leslie Hooley, vice-president of 
Austin, declares that when the 
company’s program is completed, 
Austin’s dealer organization will 
be the largest to represent any 
foreign car in this country. Vol- 
ume shipments of the A40 models 
are already reaching the United 
States, and the Sheerline and Prin- 
cess custom sedans will reach this 
country shortly, he said. 

The newest dealers now affiliated 
with Austin include the following: 

Lawder Motors, Ltd., Greenwich, 
Conn.; P & A Sales & Service, Ber- 






ver whe News Readers 


si Gell the WHOLE Marke 
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lin, Conn.; Midget Auto Service, 

Baltimore; Dellea Motor Sales, been m 
Stockbridge, Mass.; Brewer & Le- 7% mi 
Blanc Motors, Inc., Jersey City, N. V-J da 
J.; Middlesex Sales & Service, no one 
Fords, N. J.; Block Motor Sales, “The 
Englewood, N. J.; Red Bank Wil- pf cust 
lys Inc., Red Bank, N. J.; Havell right f 
Motors & Equipment Co., Morris- dustry 
town, N. J. 

Vandervalk Sales Co. Port “OTEE 
Washington, L. I, N. Y.; Amodeo to 
& Barron, Bronx, N. Y.; Champ’s serted. 
Auto Sales, Rochester, N. Y.; Jack still al 
Pry, Pittsburgh; Automobile Im- time si 
porters, Wayne, Pa.; Greenberg “Fror 
Motor Sales, Danville, Va.; Court lief in 
House Square Garage, Warrenton, in sigh 
Va.; Jack Pry, Washington. 1948—a: 

Northwest Light Car Co., Port- tell wh: 
land, Ore.; Egan Car Co., Red- bring 
wood City, Calif.; Northwest Mo- interruy 
tors Corp., Seattle; Sandifur Mo- It’s easy to sell in Buffalo dustry 
tors, Spokane, Wash.; Joseph Neid- ical hicles | 
linger, Chicago; Bowman & Co., —and economical, too, rhaps 
Grand Rapids, Mich.; Lintz Broth- because you can reach the w “Wh 
ers, Flint; Automotive Import Co., WHOLE MARKET th 

° e bi 
Seer ee naser ne & . with the Evening News. factor: 

Coleman Motor Sales, Detroit; — 
O. F. Miller & Son, Springfield, O.; B E N W ~ 
D. S. Silvia, Wikainetos” N. C.; UF FALO VENING E coanat 
Cecil Furgerson Motor Co., Okla- EDWARD H. BUTLER, Editor and Publisher ; 
homa City; The Shidler Cycle Co., ; ; — 
Wichita, Kan., and Clarence Talley “Western New York’s Great Newspaper” =. 
mo, Oe KELLY-SMITH CO., National Representatives and the 

can pr 

Fleet into ex] 

course, 

(Continued from Page 2) the eff 

ers” and represented the “new i ge 
thinking” of that group. 

As a result of intensive used- 
car buying and merchandising, 

Ford dealers feel that they will 
benefit in the current police deal. 

A used-car dealer offer on 1946 









police cars was $952 for remodeled 
“bandit chasers” and $1,000 for 
black prowl cars. While it is true 
that some repair will be necessary 
to these units, the Ford dealers 
feel that their merchandising ex- 
perience will stand them in good 
stead. 

Bids were made on invoices cur- | 
| rently in their files and the Ford 
|} men voiced little fear of any losses 
unless there is a sudden increase 
over those prices. This, they feel, 
is hardly likely. 

As for the conditions of the cars 
being taken in trade and their 
resale value, it was learned that 
| there have been numerous inquiries 
on how soon the old cars will be 
| ready. In some cases police drivers | 
have come in and asked that cer- | 
tain cars be reserved for them | 
when they are ready to be resold. | 

Ford men declared that promo- 
tionally, the consummation of this 
deal, with the complete revamp- 
ing of the police equipment to use 
of Ford cars, will be invaluable to 
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@ Send for Free Chromaster Catalog @ 


CR MEM my hl thy 


886-890 GERARD AVE. NEW YORK 52. N.Y. 



























the Ford organization. With both @ee0e20e000e0e0 80 
| national political conventions com- 
ing to the Quaker City this year, AUTOMOTIVE JOBBER WANTED 
Ford officials predicted that the TO DISTRIBUTE TAYLOR ALL-PURPOSE VISOR 
a re ar we Some- ‘‘THE HOTTEST ACCESSORY IN 30 YEARS’ 
thing to envy. 

Philadelphia city officials had All-aluminum, die stamped, with protective rubber strip. Conforms to 


car lines, adds to beauty. Made in two halves, each with separate 5)9-inch 
adjustments. Will not rattle, vibrate, tear, fade or whistle. Protects 
windshield from rain, snow, flying stones. Stops sun-glare, reduces heat. 
Eleven exclusive features. List $22.50, with liberal distributor discount. 
Volume sales, good profit possibilities. ACT TODAY! Phone, wire 
or write. Our representative will call. Taylor-Harper Products Co., 
8827 Strathmoor Ave., Detroit 27, Mich. (Phone: Vermont 6-2920.) 


planned to buy the bright new 
police automobiles “on time pay- | 
ments” since they expected to pay 
quite a bit for them. The sum of 
$101,000 was earmarked in the city | 
budget last November for this pur- | 
pose during 1948. It was contem- | 
plated that a similar sum would | 
| be set aside next November when | 
| the 1948 budget will be made up. 
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FOGG MOTORS, LTD. now has one of the most modern sales and service organiza- 
tions in Canada at Columbia and 10th St., New Westminster, B. C. The dealership was 
the pioneer Ford dealer in that city and has completed a $100,000 expansion program. 
The buildings cover an entire city block. The management is under the direction of 
Frank Skinner, sales manager, and W. S. Hill, secretary-treasurer, who are in partner- 
ship with Paul Fogg, president. Dave Bliss is service manager, Tommy Laycock, stock- 


r. The main sales and service building, built of concrete block, measures 


manage’ 
130 feet by 70 feet, with laminated roof trusses giving a clear span and eliminating all 


posts. Service section provides 20 stalls. 


No Chrysler Changeovers 


- 


Seen Till ’49 Models 


(Continued from Page 1) 


been made in the demand by the 
7% million cars produced since 
V-J day, but how large a dent 
no one can say. 

“The year 1948 starts with lines 
pf customers still forming on the 
right for all the vehicles the in- 
dustry can produce. 

+ * * 
iP ghee supply remains the key 
to car preduction,” Keller as- 
serted. “Sheet and strip steel are 
still almost as tight as at any 
time since the end of the war. 

“From where we stand, no re- 
lief in the form of more steel is 
in sight during the first half of 
1948—and it is much too early to 
tell what the last half of 1948 may 
bring. This means that, barring 
interruptions to production, the in- 
dustry should produce motor ve- 
hicles at about the 1947 rate—or 
perhaps a few more. 


“While sheet steel supply is 
the big hurdle for 1948, other 
factors cause concern. The price 
spiral gives no sign of having 
reached the top and _ several 
strong pressures remain to push 
prices higher. Many of these 
pressures could have serious ef- 
fects. 

“The effect of the Marshall plan 
and the proportion of total Ameri- 
can production of goods will go 
into exports remains unknown. Of 
course, this industry cannot escape 
the effects of these factors, and 





any resulting limitation of the sup- 
ply of goods available for domestic 


consumption.” 
+ 


Chrysler-Canada Reports 


Completion of Expansion 

WINDSOR, Ont.—C. W. Church- 
ill, president of Chrysler Corp. of 
Canada, reports that the expansion 
program in Chrysler plants extend- 
ing over recent years is now com- 
pleted. 

Chrysler of Canada’s more than 
1,600 dealers from coast to coast 
have also been expanding and fur- 
ther modernizing their facilities to 
provide the finest possible service 
to their customers, Churchill said. 

He stated there are close to 200 
companies in Canada _ supplying 
material to Chrysler. 


Commercial Credit 


Names Coxeter 


DETROIT.—R. A. Coxeter, form- 
er office manager here for Com- 
mercial Credit Corp. before going 
to the main office at Baltimore, 
has returned to Detroit as vice- 
president and divisional manager 
to succeed Bill Bundy, resigned. 

Coxeter has served with Com- 
mercial Credit for 20 years. Bundy 
will join Jerry McCarthy Chevrolet 
Co. of Detroit as vice-president and 
general manager. 


Quantity 
PRODUCTION 


of 


GREY 


IRON CASTINGS 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 
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FOUNDRY 


a t ANI 


DIVISION 


CHATTANOOGA 2, TENNESSEE 













> aeeeen | Bidding Opened 


roel 





after an iliness of 10 days. | 


ers, died here recently following a heart 
attack. 


On Final Batch 
Of War Tools 


WASHINGTON.—Disposal of 
war-surplus machine tools moved 
into its final phase last week when 
the War Assets Administration in- 
structed its field offices to begin 
competitive bid offerings at various 
locations as soon as tools are 
screened for the national stockpile 
and are adequately offered at fixed 
prices. 

No new large offerings of sur- 
plus machine tools have been made 
by WAA since Oct. 1, 1947, although 
some sales programmed before that 
date have been continued. The halt 
on new offerings was called to al- 
low the Joint Army and Navy Ma- 
chine Tool Committee to screen 
and tag tools wanted for the in- 
dustrial reserve. 


JANMAT selections from all stor- 
age locations will not be complete 
for some months, but under WAA’s 
instructions, sales will be conduct- 
ed immediately after completion of 
tagging at each of the warehouses. 


After JANMAT selections at a 
specific location, a 45-day inspec- 
tion period will be provided to ac- 
commodate all classes of prospec- 
tive buyers. Priority purchasers 
may buy individual items at fixed 
prices during the first 15 days of 
the inspection period. During the 
last 30 days of the period, unsold 
tools will be offered at fixed prices 
to all buyers and, at the same 
time, bids will be accepted, but 
awards on bids will not be made 
until expiration of the 45-day pe- 
riod. 


Fruehauf Shuts 
Mo. Plant as 
New Unit Opens 


DETROIT. — Fruehauf Co. has 
announced an “indefinite” shut- 
down of the company plant at 
Springfield, Mo., while production 
gets underway at the new plant 
at Avon Lake, near Cleveland. 


A company spokesman said that 
Fruehauf is seeking to keep output 
in full swing at both Avon Lake 
and Fort Wayne, where the manu- 
facturer’s main facilities are lo- 
cated. 

The Springfield plant, he added, 
might be used again if production 
reached a point where the two 
main plants are unable to handle 
the demand. 

The new plant in Ohio, it was 
disclosed, already has a payroll in 
excess of 800 employes although 
preduction machinery is still being 
installed. Many tools and materials 
are being moved to Avon Lake 
from Springfield. 

Fruehauf announced some time 
ago that the big Detroit plant will 
continue as its production base for 
custom-built trailers and as the 
experimental development plant. 


Of Quality Automotive Parts 


Enables You to Recondition Your Better Used Cars 
at a Much Lower Cost 


DRIVE SHAFT BUSHING 
AND SEAL ASSEMBLY 


M-101 and M-102 
Pat. No. 2,403,520 


New, heavier bushing on unworn part of shaft saves buying new shaft. Install 
assembly without tearing down differential or removing old bushing and seal. 


DRIVE SHAFT HOUSING 
REPAIR UNIT K-400 
Pat. No. 2,405,541 


Repairs worn propeller shaft housing due to telescoping between drive shaft and ‘‘U’’ 
joint. Prevents damage to drive shaft, ‘‘U’’ joint and bushings caused by excessive 
wear. 
ms 


“UNIVERSAL” TRANSMISSION 


EAT 
PART NO. CASE BALL S 


C-48-A 


PAT. APPL'D FOR 


Saves cost of a new transmission case 
assembly. 


“UNIVERSAL” — Only One to Stock. 


ROCKER ARM 
SHAFTS AND 
BUSHING KITS 


Rocker Arm Shafts and 
Bushing Kits. Finest Ma- 
terials, Precision Ground, 
Rigidly Inspected. 


STICK-PROOF CARBURETOR 
SEATS AND NEEDLES 
Carburetor Needles and Seats the new ‘‘Stick-Proof’’ 
carburetor needles and seats. Needle is of stainless 


steel and the seat is of yellow brass. A quality set. 
For most cars and trucks. 


MACHINE 
ij s) Write or wire for complete information regarding the National Line. 


+ 
This Trademark identifies all products in the 
National Line of Quality Automotive Parts. 


NATIONAL MACHINE WORKS. 


AHOMA CITY 9 


Ls 


OKLA 





P O. BOX 4305 lela 





WELCOME 
Mash. Dealers 


To Maa&é. Headquarters 


| N.A.D.A. CONVENTION 
Suite 521-A 
Hotel Stevens, Chicago 


Jan. 25 thru Jan. 29 


Obituaries 


Alcy C. Parker 
DUNN, N. C.—Alcy C. Parker, 55, for 
many years head of A. C. Parker Motors 
Inc. (Dodge-Plymouth), died in the Vet- | 
erans hospital at Fayetteville Jan. 2. j 
* * * 


Lester J. Dennis 

ST. LOUIS.—Lester J. Dennis, 46, man- 
ager of Feld Chevrolet Co., 2400 Big Bend 
road, Maplewood, St. Louis county, died 
here recently of a heart condition. A mem- | 
ber of the firm for many years, Dennis | 
was widely known in St. Louis automotive | 
circles. 





* * * 


W. K. Breckenridge 
BUFFALO.—W. Kenneth Breckenridge, | 
51, former secretary and one of the foun- | 
ders of Motorette Corp. of Buffalo, died | 
in his home Dec. 26 after a seven-week | 
illness. | 


(Aash. Dealers’ Breakfast 


Tuesday, January 27 a 
9 A. M. 


North Ballroom 
HOTEL STEVENS 4 


Mash Patan 


Division, Nash-Kelvinator Corp., Detroit 


+ * * 


E. M. Timmerman Sr. 
CLINTON, 8. C.—Eugene M. Timmer- | 
man sr., 40 local automobile dealer, died 
Jan. 4 at an Aiken hospital after a brief | 
illness. > 
* * * 


William C. Bowden Jr. 
DETROIT.—William C. Bowden jr., 33. | 
assistant personnel director of General 
Motors, died last week in Harper Hospital 


* * * 


Col. R. V. Board 
LOUISVILLE.—Col. Robert V. Board, | 
former president of old Kentucky Wagon | 
Mfg. Co., producer of trucks and passen- | 
ger cars during the early days of the 
industry, and more lately executive of 
Kentucky Mfg. Co., maker of truck-trail- 
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Jordan Looted of $2,000 the firm. No insurance was carried 





program, J. Walter Thompson Co.;| 1122 First Ave. N., Fargo, N. D., 























































S on the contents of the safe or the resigned the account Dec. 31, 1947.| held open house to coincide wit! 
bine heien-dabe a tue a oa safe itself, according to the man- Letterbox They will continue to handle all| the first showing of the 1948 lin. 
dan Motors (Ford) and escaped agement. Ford car and truck advertising for of Studebaker passenger cars an:! 
with approximately $2,000 in cash ane —— (Continued from Page 4) the company and Ford dealers. trucks. 
and some papers valuable only to nanaasc. | cance tt te confined to actual i ae H. E. (Herb) Berrell, presiden 
; sales, eliminating top bids. Berrell (Studebaker) Fetes = general on played hos: 
A check of issues during the | At °48 Model Showing aia ree crows ot oe 
last six months shows that: (1) Berrell Motor Co. (Studebaker), highlights in ee eaves bak —— 


We use just as much or more 
line inch space per month for 
present quotations as we used six 
months ago; (2) We have as many 
and, in some cases, more markets 
reporting than we had six months 


ago. Naturally, the Christmas 
holiday season has accounted for I N S R 
a decline in market activities with [ 


subsequent reaction in auction 


chad eaee for FINANCED AUTOMOBILES 
Any Others? 


In your Dec. 29 issue in the “Let- _# 
ter Box” section, “P. C.” of Phila- 
delphia bewails the fact that in 


Phere is never a fine devoted te || AMERICAN AUTOMOBILE RISKS INCORPORATED 





a general appeal for driving safety.” 16 Libe Street 

Ford Motor Co. has been carry- vr a ees 
ing ads, devoted wholly to safe United States Automobi 
driving, in the Puck section of the a re 
American Weekly for about two RHODE ISLAND INSURANCE COMPANY 
years. Surplus to Policyholders, Jan. 1, 1947 $3,019,862.79 


Evidently, “P. C.” doesn’t read 
the ads too closely!—W. K. Eb- 
MUNDS, Ford Midwest _ regional 
manager, Chicago. 

* 












Adjustable dividers that snap into position in 3 seconds are 
one of the extra features that make Hope Metal Bins your 
best bet for quick parts department change-overs. Following 
are some of the advantages of these metal bins: 


Down-to-Earth 


Just a word to tell you of my . PAINT BOOTH 
appreciation for George Slocum’s || VENTILATING SYSTEM 


very down-to-earth columns which 


I enjoy very much. His ability to|| REDUCES HAZARDS! INCREASES PROFITS! 


point out those things which are The 
answer to your problem of paint shop fumes solved by a 
waste ond te ace clearly In Siies ventilation engineer. Available in a packaged kit, ready to install. 


fusi times reminds m a 
aoeak deel of those aiiaoanie which Helps keep employees by eliminating headaches and sinus attacks. 


Mr. B te for the “Pe Reduces finish damage with filtered 
Pot.” en ee ae ee pper Pn. cy air currents. Safety and health fea- 


tures approved d ded b 
$] 9750. ote proved and recommen y 











@ Patented, adjustable dividers snap into position 
in 3 seconds — no bolts, clamps or screws. 


@ Front and rear support at base keeps out dirt — 
bin won't sway or tip. 


@ Holes 1%” apart for flexible shelf setup. 
@ Only 5 nuts and bolts per shelf. 

@ No sharp corners on box drawers. 

@ Large, easy to read 1%” label holders. 









I sincerely believe that all of us 
can use such editorials these days. uae tees "= at’ dee 


—L. J. MacIntyre, MacIntyre Mo- 
tor Co. (Pontiac-Cadillac Dealer), Se department of your 


Billings, Mont. 


New Truck Line 
Shown by Dodge 
Throughout U. S. 


DETROIT.—Dodge Truck divi- 
sion opened the first of some 63 
separate new truck showings here 
last Monday, two days before the 
formal announcement of the new 
line. All showings across the coun- 
try will be held within two weeks. 
Trucks on display were equipped 
with bodies and other equipment. 

Approximately 53 different chas- 
sis were on exhibit in Convention 
Hall, where over 250 Michigan deal- 
ers had their first look at the com- 
plete line. The showing was closed 
to all but dealers for the first day 
and opened to the public and truck 







Write for Circular 
PAINT SHOP DIVE DIVISION 
The National System of 


Garage Ventilation, Dept. P-8 
330 N. Church St. Decatur 27, Ill. 
WORLD’S LARGEST MANUFACTURER 










Hope Metal Bins are shipped built-up according to your 
specifications —ready for immediate use. Colors: light gray, 
dark gray, and olive green. Write today for folder, prices 
and early delivery date. 


IOP 


METAL PRODUCTS, INC. 


1303 ROCKWELL AVE. 
CLEVELAND 14, OHIO 
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Less Snow--More Vision 







° 4 ai 
with a “ WEATHER PROOF” ALUMINUM |orerators the second day. a coated fabric 
Among the body and equipment : 
§ U he VV i Ss oO R manufacturers showing their prod- for all upholstery purposes 

ucts on the new trucks were: 
Oltman-O’Neil Co., Midwest Body ATHOL MANUFACTURING COMPANY 
. Gerstenlager . Na- 

PRIMED AND ASSEMBLED Sneed Body Co, sbenteaibor Body NEW YORK ATHOL, MASS. CHICAGO 
Co., Heil Hoist & Body Co., Her- Tanner’s Leather Company, Inc., Dallas, Texas 
cules Body Co., Kuhn Bottler Body, REPRESENTED ON THE PACIFIC COAST BY A. B. BOYD COMPANY 


Highland Cab by Trailmobile, Ash- 
ton Wreckers, Gar Wood Indus- ne 
tries, Anthony Body Co., Miller = Soe 0. 6 POR. 
Body Co., Spreckelsell Body Co., 
Schnabel Body Co., Herman Body 
Co., Swift Body Co., Baybrook 
Body Co., Boyertown Body Co., 
Rockford Body Co., Timken De- 
troit Axle Co., Eaton Axle Co., 
Manley Crane Div., Bendix Prod- 
ucts Co., Truckstell Co., Electric 
Boat Co., MoPar division, DeLuxe 


Seattle Portland Los Angeles San Francisco 







SERVICE STOCL 


Automobile Mechanic’s 




















































Filter Co. and Granite Mfg. Co. Time Saver 
Ine. oie a * Natural Sitting Post- 
@ No Cramped Legs | 
NEW LOW PRICE DEALER’S PRICES Kemet 2 ckhardt ext | 
- Floo 
ae $11.95 each et ccount ‘See Se © Sera 
on’t Tear or Rip . ac | DETROIT.—Kenyon & Eckhardt, in Diameter 
e Inc., has been appointed to handle © Tools Always Within i 
No Holes to Drill Lots of 6 or More |Lincoln and Mercury advertising, Reach 
| by T. ° | 
PI Car Model ~ oe a last week 
Specify i , general manager of } 
Sold in Carten Lots Only—6 to a Carton—Wt. 48 Lhe. the Lincoln-Mercury division of Special Introductory Offer 
Terms—C.0.D. Immediate Delivery Ford. $895 FOB 
F.0.B. Milwaukee | “Kenyon & Eekhardt will handle Philadelphia, Pa. 
beth national and dealer advertis- 
Distributors ing for Lincoln-Mercury,” Skinner ATCO SUPP Le ce; 
CHARLES DISTRIBUTING CORPORATION said. “This is a further step in Dept. 25 | 
2738 W. aie Mil 8, Wis the program of setting up Lincoln- ae : j 
Wisconsin waukee -| Mercury as a separate division of || 2700 S. 10th St. Philadelphia 48. Pa. 


the company. As a result of this 
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21. © POSITION WANTED ——, 
jineide wit, | Near-Record Rate . . . Car, Truck Output Estimates To encourage tale ctassitantien Gut. Ge 
he 1948 line > |] benefit of our employing Peost- 
“ers | 106,188 Output Starts weg cm ence kot hea Fat 

9 word for one insertion or two inser- 
ll, presiden: PASSENGER CARS tions of the same copy at 12% cents 
ee . 8 l l . ° Hi (U. & PRODUCTION ONLY) wisest: saan valerotitinte~ 
e debut 
ao. 4. OU liu L ——.. [ee Fina) | TRUCK SERVICE MANAGER—10 years 
Pp J 10 Week , Total heavy duty experience. Good merchan 
la. a con. 3, Bee. ond ° diser with ability to organize and super- 
(Continued from Page 1) 1948 1947 1948* 1947 1946 1947 vise Parts and Shop Layout. 40 years of 
= GENERAL MOTORS .. 30,135 11,899 15,901 139,441 827,849 1,487,690| age college education. Box 2100, c/o 
el run, and by the end of the week | percent of capacity last week. This} Buick ............... 5,438 1,008 20,965 156,080 267,830| Automotive News, Detroit 26. 
had turned out 387 units of its|was only one percent below the! (Cadiliac ............. 1440 1,047 1,164 6,882 28,444  59,436| GRADUATE of General Motors Institute, 
new-styled “Futuramic” models.| rate prevailing in the week before; (Chevrolet ....._.. 15,348 10,848 8.718 71,889 $97,113 695,991 two year dealer management program, 
This line will be built in three body|Christmas. #2 gj} = =| @jdemobile ‘ ow ey S Sea 
n y stmas. Oldsmobile .... 3,083 1,229 16,903 114,674 191,418] with Chevrolet dealer after March 20 
styles, the four-door sedan, club According to report, last week’s PeMTINS nc. <s.cccccccee AD '"'" g'tg2 «28,802 181,588 228,015| Knowledge of financial statement analy- 
coupe and ccnvertible coupe. steel rate is expected to be main- | CHRYSLER -.. 18,482 11,249 14,598 90,445 587,106 774,968| ‘%!% G M. standard dealer accounting 
Buick was building its 1948 face-| tained for some time. Steel men | DeSoto ............. 1,808 1380 1414 8,930 62481 80,427| perience. Desire position in sales depart. 
lifted models at a rate of more| looked for no serious labor trou- sede sae 5,684 3,681 4,366 26,316 157,776 231,487| ment with opportunity to advance to 
than 1,000 daily. bles as far as their workers are Plymouth 8.722 4,429 7,012 48.537 289,824 353,689 position of responsibility in due time. 
* * * b eee DE ie 2 ean a eee or ’ y , ’ Veteran, married, age 25. Box 2117, c/o 
concerned, but were somewhat | Chrysler 2,223 «1,809 «1,806 =11,662 77,075 109,415 
. wee a a , a | Pe «seve seeds dds . * 5 F ” Automotive News, Detroit 26. 
( HRYSLER divisions merely} anxious about pending coal con- 9 
4 a EY. 6 Suu 4S ended eee 16,202 14,873 10,698 75,536 457,772 755,552 | SPECIALIZING automobile agency ac- 
changed serial numbers on| tract discussions. bi S08 3056S) 12,517 11,346 8,313 59,285 373,349 601,665] counting, New York, New Jersey. Month- 
their cars for registration pur- However, general opinion was Lincoln 673 B15 539 2789 18,477 29,275 ly financial statements, taxes, audits, 
poses, designating them as the 1948| that 1948 steel output will probably BE occs vs sswase 3,012 2,452 1,855 13,462 70,946 124,612 os weg =. Qesret, 14 
series. exceed the peacetime record of CROSLEY........... "412 383 275 2008 5,007 19,588 Sueenre Saten Cee eee ee 
Stalled somewhat by the holi-| 85,000,000 tons made last year. ie piapaete 2,420 2,616 1,700 8.259 91,215 100,862 | SERVICE MANAGER. Fourteen years 
days, the steel industry brought Steel demand was not affected KAISER-FRAZER Gis 6.006 1.619 708 16,953 11.754 144,490 service experience. Thirty-four, married, 
its operating rate back up to 97/ to any extent by the holidays. Most| Fraser 2514 884 245 7898 4079  72,025| tildren, good education, excellent refer- 
teel i ie) Sadie Meeiee: (moe | *.5*%° $690 92 540 : ’ ’ ences. Prefer Dodge, Pontiac or Pack- 
me steel companies last week were| Kaiser oeentices: e.-> anne 463 9,650 7,675 72,465) ard. Available January 25. Box 2111, 
Final Results: still turning down orders for which adh armours teh 2516 2 686 1,297 10,557 98,769 113,315 c/o Automotive News, Detroit 26. 
= ' on as —_ not promise} paCKARD ....__..... 1.424 . : 5.169 42,102 52,278 ACCOUNTANT-OFFICE, ‘MANAGER. 14 
? efinite delivery dates. #2 # ###$=; $$ | enmmrrakre © "o nn , ee © years experience, includes nera o- 
How They Fared The quota system, however, was whiter eo sanon' “a. a . ‘Sans ‘ca ‘haan an. a, = een 
| 1 O still in effect for old customers,| 22 222°° * °°" a ad a s statements, daily operating control rec- 
n 47 Output End the auto industry's first quar-| ‘Total Cars, U. 8. .... 81,488 47,787 47,867 964,457 2,186,674 8,585,685 | Denver, Colorado yarns 
U. S. CAR PRODU er supply of steel w be dis-| , c 7 ; F a _________ 
Total 1947 | tributed under the same plan that | ‘Station wagons. *Revised. preferably Chryeer dealer whe nests 
1947 —- Percent | prevailed in 1947. fl les and service minded 
5 Output of Total COMMERCIAL CARS general manager, who has worked from 
GENERAL MOTORS . . .1,437,690 40.4 
Chevrolet 695,991 19.6 (U. S. PRODUCTION ONLY) the bottom up through all departments 
Buick ............... 267,830 7.5 ] rum , and made the automotive field his work 
Pontiac .............. 223,015 6.3 an reece Same Ended Total Final middle . a schane ae 
‘f m . 
M —— 5 “eaae 2 (Continued from Page 1) => — 7 3, deere jen oe a “ae ee c/o Auto- 
CHRYSLER 774,968 21.8| compensation, old-age benefits and Te ee ee tnccnreniiieitina 
Plymouth 353,689 i ’ CHEVROLET .......... 7,112 6,728 5,459 38,160 270,187 335,347 | SALES MANAGER—38 years old, married, 
FITS! Dodge .. 231437 | Survivors’ benefits, with increased/FORD ................. 4,373 5,951 2,869 «7,482 :«:198,767 247,882 | sober, neat, very conscientious, thorough- 
ok io Chrysler 109,415 3.1| Payments for all. DODGE 2,943 2,898 2,209 9,663 127,815 168,292| |¥, honest. Ten years with one, deals: 
, : ee A Os i a, P90 S00 obese 6 s6s ’ ’ ” ti ars total ex ence, 
o install. Ue ieee 730-427 2-3) 5. Truman reaffirmed his opposi-| INTERNATIONAL .... 3403 3,172 2,761 14,429 118,546 153,009| ana Oldsmobile. Specialist in modern 
‘attacks. Ford 1 16.9 | tion to the Taft-Hartley Act, which| WILLYS .............. 2,164 1,796 1,719 9,020 71,455 86,188] merchandising. Prefer opportunity and 
filtered Mereury 06... 124612 3.5 he vetoed unsuccessfully last June.| STUDEBAKER ........ 1000 1871 «80887 «48,188 67,008 | Pieeeant_wortne condiiemenetive ews. 
Ith fea- KAISER-FRAZER 144.490 a1 ., 6. Reaffirmed his belief in the}GMC .................. 1,212 557 423 7,861 36,289  67,424| Detroit 26. 
nded by BN eon oisie ceeds 72,465 2.1} “soundness and promise” of the|REO .................. 501 482 313 2,260 17,649 22,279 DEALERSHIP WANTED 
thorities autem: geen 7-0; Marshall plan. EEE: catstuncntdasen 231 337 .... 1,669 13,297 19,882] T AM THOROUGHLY QUALIFIED and 
nt shop 2) ss 7. Called for extension of rent | MACK ................. 340 340 $19 1,891 4,748 20,868 | have the cash to purchase a ae 
of your os 100,362 2.8; controls which are due to expire | DIAMOND T .......... 144 298 1. |e ee eee eS Se te ana peas of 
PACKARD ............. 62.273 = 1.5) Feb. 29. FEDERAL ............ 174 62 ae 712 6,025 + 10,114| one-half interest and take over active 
cnosumy (0.0 "". ieues ‘g, 8 Asked for continued price sup-| HUDSON .............. sie 136 i5ftl oc - ABT SERB] mancgement. Seats Seeeaent -" 
»N Total Cars, U. 8. ....3,585,665  100.0| Ports for major farm commodities,| MISCELLANEOUS .... 427. 281 m 46. 2. ee 
nie “Station wagons. = —— encouragement for| CROSLEY ............. 126 ioe 81 143 vere 3,055 | HAVE QUALIFIED with General Motors. 
arm cooperatives, school lunch mage: {titan en __ dS Chrysler and Ford factories. sire to 
U. 8. TRUCK PRODUCTION , 
pt. P-8 Total. 1947 | Programs, rural electrification and| Total Trucks, U. S. .. 24,750 24,899 16,918 102,687 940,588 1,238,065 | Purchase dealership of 300 ears or larger 
ir 27, Tl. one a conservation of soil resources. Total © Truck confidence. Box 1920, c/o Automotive 
— CUBVECEE ........-- = 6 LM Ww “lS U. S ......-....106,188 72,186 64,285 467,094 3,006,257 4,798,720 | —“‘pRaLERSHIP FOR SALE 
‘MENT DODGE 163,292 13.2 Cee LERSHIP i all thern 
INTERNATIONAL cae 153,008 as 1 I Show Total Cars, Trucks, aA ‘coe approximately one "hundred 
| pe eH ; ; th. Can buy or 
STUDEBAKER "||||.| 67,800 54 9 49 A ecess ori es IG. vu idisep pues ena 5,109 4,286 2,783 20,804 172,711 259,641 a < — = 7 
EE 5: Suinn aa wtie x acta 67,424 5.4 ” profitable for small town setup. Box 
REO 0s eee eeeeeeeeeeees 279 1.8| DETROIT.—New accessories ee ox —- and 2113, c/o Automotive News, Detroit 26. 
DET steccaeS-ni «6 éGmban ’ . Tru . S. an DEALERSHIP IN NEW JERSEY. Large 
dala ag 19. 1.6| Styled for the 1949 model cars will ; DEAL 
ertemeis asses coesees ie aes L3| be shown to Lincoln-Mercury parts| Canada ...........--- 111,207 76,422 67,068 487,808 8,268,968 5,008,361 | franchise, complete shop facilities, used 
— = oe ‘8| and accessories managers from all| *Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway,| able to quick buyer. Box 2096, ¢/o 
Ree ‘g| Sections of the country who will} Four-Wheel Drive, Sterling, etc. Automotive News, Detroit 26. 
MISCELLANEOUS ..... 22,343 1.8| attend a conference at the Detroit BUSINESS FOR SALE 
Total Trucks, U. 8. . .1,238,065 100.0 | headquarters of Lincoln - Mercury GARAGE, SHOWROOM, PAINT SHOP, 


going used car business, 8.000 feet en- 
closed, rental $225. Located heart Auto- 
mobile Row, live Jersey town, 45 miles 
N. Y¥. C. Price $18,000. Right party can 
make $15,000 year. Also new truck frar- 
chise available, perhaps cars. Box 2093. 
c/o Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 


(Automotive News Estimates) 


Steel Men OK 


Advisory Group 


division Jan. 19-28, 

Joseph E. Bayne, Lincoln-Mer- 
cury general sales manager, an- 
nounces that the parts and acces- 
sories managers from all 21 dis- 
tricts are being brought to Detroit 


CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 








HELP WANTED 


HELP WANTED 
SALESMAN—Now calling on Chrysler, 








On Allocations 


WASHINGTON. — Following a 
meeting last week with Commerce 
Secretary W. Averell Harriman, 
leading steel producers were re- 
ported by a Department of Com- 
merce spokesman to have promised 
full cooperation in a_ voluntary 
steel allocation program. 

The move was taken under the 
new Republican anti-inflation law. 

Fifteen leading steel men agreed 
to an industry advisory committee 
to consult with the government 
for the purpose of drafting alloca- 
tions agreements. The meeting was 
held under a “no publicity” rule. 

However, Henry J. Kaiser, a steel 
maker himself, urged “goldfish 
bowl” hearings on any plan for 
voluntary rationing of steel “in or- 
der to insure that small manufac- 
turers will not be starved to death.” 
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1241 MAIN ST. 


Se Se ee ee ee ee 
Every Tuesday 11 A.M. all Year, Dealers Only, Average Sale 200 Cars 


FLY IN indoors - Modern, Heated Hangar. All Transport Facilities 
TONAWANDA, N. Y. AIRPORT 


2080 Military Rd., Route 265, Tel. ELmwood 0375 


SS SS ee SS eR 


The Only Auto Clearing House in the World! 

Tell Us What You Want — We'll Buy Them For You 

Tell Us What You Have — We'll Sell Them For You 
BUFFALO, N. Y. SHOWROOMS 





to familiarize them with all phases 
of parts and accessories merchan- 
dising and to discuss dealer rela- 
tionships. 


Seattle Dealers 
Elect Thomas 


SEATTLE.—Lyman_ Thomas, 
Packard Seattle Co., has been elect- 
ed president of the Seattle Automo- 
bile Dealers Assn. for 1948. Thomas 
succeeds J. E. (Jack) Blume, Uni- 
versity Chevrolet Co. 

Other officers named were: vice- 
president, Gene Feidler (Chevro- 
let), succeeding Thomas; secre- 
tary, Ralph Ostrander (Ford), suc- 
ceeding Dayton T. Davies (Chev- 
rolet); treasurer, Richard Lewis 
(Nash), succeeding Henry Rahe 
(Pontiac). Thirty-nine dealerships 
are represented in the association. 








EAT HERE 











PHONE Elmwood 2130 





Dodge, DeSoto, Plymouth dealers to rep- | SERVICE MANAGER or service salesman 


resent manufacturer of quality custom 
made auto seat covers produced exclu- 
sively for Chrysler cars. An intensified 
advertising program in '48 will pave the 
way for the man who fits into our pic- 
ture with a product that is one of the 
tinest in the automotive field. Exclusive 
territory. Write giving full details and 
territory you now cover. Box 2095, c/o 
Automotive News, Detroit 26. 

PARTS MANAGER — Dodge, Plymouth 
dealer in Central New York interested 
in contacting an experienced parts man- 
ager, preferably with Dodge-Plymouth 
and Dodge truck parts experience. The 
right man can expect moving expenses, 
good salary and bonus plan. Life and 
accident and health insurance. State full 
qualifications experience and references. 
The connection is a good one. Box 2116, 
c/o Automotive News, Detroit 26. 


ASSISTANT SERVICE MANAGER for 
Nash dealer in St. Louis, Mo. Fully 
equipped union shop doing a $4,000 
monthly business. Five-day week. Appli- 
cant must be thoroughly familiar with 
Nash repairs and aggressive salesman. 
Opportunity for young man to become 
service manager. State age and previous 
experience. Also salary expected. Box 
2114, c/o Automotive News, Detroit 26. 

WANTED TO HIRE: Parts and Accessory 
Manager for one of Wisconsin’s most 
aggressive Chevrolet dealers. State quali- 
fications in first letter. We have an ex- 
cellent offer for the right man. All re- 
plies confidential. Box 2104, c/o Auto- 
motive News, Detroit 26. 





EXPERIENCED TRUCK SALESMAN with 


Chevrolet or International experience for 
metropolitan dealer. Must have excellent 
truck selling background and proven 
earning capacity. Write full particulars. 
Answers treated confidential. Box 2105, 
c/o Autometive News, Detroit 26. 


GP.A. WANTED—Maving dealership and 


public accounting experience, not over 
40 good public speaker, free to travel, 
salary open, headquarters Chicago. Give 
complete information, past earnings, non- 
returnable picture. Our employes know 
of this ad. All replies held strictly con- 
fidential. Address Box 2115, c/o Auto- 
motive News, Detroit 26. 


affiliated with Chrysler and Plymouth 
cars and International trucks, must have 
had actual experience in this field. In 
answering give qualifications and pre- 
vious education. If available send pic- 
ture. Write Box 2099, c/o Automotive 
News, Detroit 26. You will have new 
establishment to work in. Will furnish 
place to live. 


PARTS MANAGER-—Opportunity for ex- 


perienced man in large Lincoln-Mercury 
dealership, located in large Indiana city. 
Must be aggressive merchandiser and 
familiar with all phases of parts and 
accessory business. Prefer someone with 
Lineoln-Mercury .or Ford baekground. 
Give full details as to qualifications and 
salary expected. Reply to Box 2106, c/o 
Automotive News, Detroit 26. 


SERVICE MANAGER — Large new car 


dealer in Indianapolis, Ind.. Must be 
capable of organizing and directing en- 
tire shop persennel. Salary and profit 
sharing. This is a real opportunity for 
a capable service manager. Write giving 
age, experience and referenees. Your 
reply will be treated confidentially. Box 
2107, c/o Automotive News, Detroit 26. 





OPPORTUNITY OF A LIFETIME! 
CHEVROLET SERVICE MANAGER 


Gen. Motors City. Qualifications very 
high. Experience in 700 car deal. Pleas- 
ant sales personality. Leader of men. 
Married age 35-45. If you're not the 
best—don’t waste your time! (Man we 
need is probably employed). We pay 
for top men. Salary and commission, 
etc. Permanent. For appointment call 
6618, Mr. Stachler. 


HUNTER MOTOR CO., INO. 
Anderson, Indiana 


Try 
Automotive News 


Want Ads 





PARTNER WANTED in well financed, 
highly successful ‘‘big three’’ auto and 
truck dealership. Man chosen must be 
gentile, married and between 35 and 45 
years of age, with exceptional personal- 
ity and character. Must give proof of 
successful experience in management of 
auto dealership. $25,000 cash required 
for 50% interest. Dealership located in 
Iowa town of 15,000. Earnings last year, 
$50,000. Excellent opportunity for man 
chosen. In replying, send full informa- 
tion including age, character references, 
experience references, proof of financial 
condition, personal photo, etc., in first 
letter. All information kept confidential. 
Write Box 2110, c/o Automotive News, 
Detroit 26. 


NEW CARS WANTED 


NEW CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 


1947 CADILLACS WANTED—All makes 
and models. Phone, wire or write. Lewis 


Capitol Motors, 530 Linden S8t., Allen- 
town, Pa. 
WANTED—Brand new automobiles. all 


makes and models. Brand new pickups 
and stake body trucks, % and 1 ton. 
“Four speed transmission.’’ Brand new 
Ford 1-ton pickup, red, four-speed trans- 
mission. Brand new Chevrolet or GMC 
1-ton pickup. Baxter Motors, 213-19 EF 
4th St.. Davenport. lowa. 
USED CARS WANTED 

WHO HAS OR KNOWS about any new 
autos whieh were allotted for export? 
Write, wire or phone. Clark Smith, 
Pheenix, Arizona. 


‘USED OARS FOR SALE 








KEN SCHAEFER’S 
AUCTION 


Rain or Shine, Every 


THURSDAY 
100% Auto Dealers 
INDIANAPOLIS, IND. 
915 N. Dilinels St. Lincoin 5383 

































USED CARS FOR SALE 





We Wholesale 


Detroit's 
Largest 
Wholesaler 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 





WHO HAS OR KNOWS about any new 
autos which were allotted for export? 
Write. wire or phone Clark Smith, 
Phoenix, Arizona. 





WHOLESALE 

1948-47-46 AUTOS 

IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibles 


IRVIN SACHS 


‘“‘Philadelphia’s Largest Used Car Dealer’’ 
4539 Chestnut St. Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 








WHERE 
EAST - meets - WEST 
NORTH - meets - SOUTH 


AUTO AUCTION 
Dealers Only 
EVERY FRIDAY 
SOUTH BEND, IND. 
At Playland Park 


Heated, Lighted and Completely 
Sheltered. 
Reservations Solicited 
Mailing Address— 


1202 BLAINE AVENUE 
Phone 2-1897 












AUCTION 
THURSDAY 12:00 NOON 
Most cars entered are brought in 

by new car dealers. 
Marker, Auctioneer 


Col. 
‘We Need 150 Cars 
Offered Each Week’’ 


(Inside Sale) 
DOC GREINER 
The Flying Dutchman 
1701 Madison Ave. Adams 6397 
Toledo, Ohio 








DEALER’S AUTO AUCTION 


Albany, N. Y. 
Each Monday at 12:00 sharp. Auction in- 
doors. Central Avenue, Rt. No. 5. Lots of 
cars. Lots of action. All dealers cordially 
invited. 
Contact Tim Anspach, Albany 2-5372 
(Licensed & Bonded) 

Office: 1175 Washington Ave., Albany, N.Y. 






ATTENTION 
Wholesale Buyers 


We carry a stock of 150 clean 
cars at all times. 











AUTOMOBILE AUCTION 


EVERY THURSDAY AT 17:00 P.M. 


We are running between 50 and 75 cars 
a week; many late models. All buyers are 
cordially invited. 


Prompt attention given all inquiries. 
If you come to nearest airport or train 


station, notify us and our representative 
will meet you. Sale 
building. 


BURTON LIVESTOCK 
EXCHANGE, INC. 


Vernon on Route N. Y. 5 
Phone 3-3505 


New York 








LARGEST 
PENNSYLVANIA 


DEALERS AUTO ae 


Manheim, 

Kvery Friday—li A.M. Rain or Shine 
MANHEIM AUTO SALES & 
AUCTION, INC. 

Phone 202-W4 

























AUTO AUCTION SALE 


held inside modern) Bost Sales—Best Facilities 


ONE VISIT WILL CONVINCE 


Woodruff Bldg. 
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CLASSIFIED WANT AD DEPARTMENT. 





AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


1610 E. 7th St. 


vy 


WHOLESALE 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946’s and 1947's for im- 
mediate delivery. Transportation ar- 
ranged to all points. Wire or call us 
for hotel reservations. 


SAM GREENFIELD CO. 
6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone Henderson 0231 
Ask for Harry Jacobson 


JOPLIN, MISSOURI 
Phone 4600 SAM GREENFTELD CO. 
1701 State Street 
Cuyahoga Falls (Akron), Ohio 
Phone WAlbridge 2145 
AUTOMOBILE Ask for Lloyd Marks 





AUCTION 


28 MILES FROM CHICAGO LOOP 


1% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you, Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


BUSES WANTED 

NEW SCHOOL BUSES WANTED. Fords, 
Chevrolets, Dodges, Internationals, 48, 
54 or 60 passenger, cash waiting. Mc- 


Laughlin Bus and Equipment Co., 1224 
North Main, Providence, R. I. 


BUSES FOR SALE_ 





NEW SCHOOL BUS. 1%-ton Dodge, 178” 
wheelbase, 42-passenger Hicks body. 
Fully equipped for highway regulations. 
Will sell at substantial discount. Handler 


Motor Co. Cedar Rapids, Iowa. 
SUTOE GENWARE, Aus F FOR SALE—Two new school bus 194” 
° chassis without body. Mack & Miller 
Dyer Auto Auction Motor Co., Ligonier, Pa. 


Phone 4111-4051 » Ind. 


Dyer 
Res.: Lansing, Ill., 730 








Three School 
Buses for Sale 


AT DEALER COST 
NEW 1946 CHEVROLET 
School Buses with Hicks 


Cars! Trucks! Pickups! 


OVER 300 
IN STOCK 


DEALERS: 
Bring Your Customers In— 
Sell "Em Off Our Floor— 
The Place Is Yours! 


Largest Dealer 


IN NEBRASKA 


ROSEN-NOVAK 


Phone Harney 6090, Omaha 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 
“CHET DRAKE” | 






| 










48-Passenger Bodies 
READY TO GO 






HARRY MAY 


CHEVROLET SALES 


Monroe, Michigan 
Ph. 1190 

















Auctioneer TRAILERS FOR SALE 
GEO. CASSIDY 1947 GENERAL TRAILER made in Mar- 
Manager lette, Mich. Tandem wheels and dolly. | 
Hot water heater. Oil heater. Complete 


with china, glassware, silverware and 
linen. Two extra tires and tubes for 
dolly. Only 2,000 miles. Emil Campen- 


Sale Starts at 12:00 Noon 





39’s to 47’s CHICAGO AUTOMOTIVE haut, Sailfish Club, Palm Beach, Florida. | 
* AUCTION, INC. ee 
Ss M Ss l Ton 1050 East 8lst St. Chicago, Ill. TRUCKS WANTED 
wan Motor Sales, inc. Ceenge Es Ge Fines to Bay Your Case” | Witt PAY PREMIUM fer new Chevrolet 
2102 Monroe Street Toledo, Ohio trucks within 300 mile radius. Current ! 
AUTO BUYERS—Best wholesale deal at model only. Donohoe Chevrolet, Brook- 


lyn, Michigan. 


WANTED BY FRANCHISED GMC truck 
dealer, any quantity new GMC trucks, 
Models FC101 to FC354. Will take de- 
livery anywhere east of Mississippi. 
Write, wire or phone. Houlton Motors. 
Inc., Houlton, Maine. Telephone 2221. 


TRUCKS FOR SALE 


BRAND NEW—Ford-Cab-Over engine cab 
complete, including cushions, doors, hard- 
ware, all trim and instruments, $455 
We ship Ford and all makes of passen- 
ger and commercial parts anywhere. Lou 
Bauer, Inc., 6th and Broadway, Cin- 
cinnati 2, Ohio. 


LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 


Detroit, Mich. UN. 3-7400. 


Every Monday at 
Montpelier, Ohio 
( 


at Your Map) 


In Northwestern Ohio 


Conducted by Business Men 
And in a Business Manner 





FOR SALE-—1946 and 1947 Dodge and | 
Chevrolet Tractors. Equipped and ready | 


- go. Low mileage. Priced right. Hul- 

EALERS rt Forwarding Co., Inc., 590 Elk St., 

Sell to D. ONLY Buffalo, New York. Phone Woodlawn 
6300. 





1940 DODGE transport truck, model VMA- 
38, with 1940 Whitehead and Kales trail- 
er special model E and 8, 22 foot. Com- 
pletely equipped to haul four cars. Now 
in operation between Winner, 8. Dakota 
and Chicago. Grossenburg Motors, Win- 
ner, 8. Dakota. 


HEAVY DUTY WRECKER—EH Mack 
chassis, completely rebuilt 354 engine, 
with 1947 Holmes W-35-E wrecker. $2,000 
as is or will sell Holmes unit separate. 


YOU OF OUR SUPERIOR 
ACCOMMODATION AND 
EXPERT SERVICE 


MONTPELIER, OHIO, 


AUTO AUCTION CO. 
415 W. Main St. 





Reeves Equipment Co., Muskogee, Okla. \ 


TRUCK EQUIPMENT FOR SALE 
TWO NEW 1942 GMC cabs. New 41-46 


Chevrolet truck rear axle assemblies. 
Wire or write Dale Chevrolet Co., Wau- 
kesha, Wisconsin. 

TWO 1944 LJT Mack tractors, one with 


winch, 11:00x24 tires. 90%. Guaranteed 
A-1 shape. One 1944 Fruehauf 30’ trailer 
with 25000 Ib. axle, 24” tires, 50” side 
door and tailboards. One 1945 Fruehauf 
32” tandem trailer 50” side door 20°’ rub- 
ber. Above four units, $17,500. Terms ar- 
ranged. Box 2098, c/o Automotive News. 
Detroit 26. 


FRUEHAUF SEMI-TANK TRAILER, 5 
compartment, 1,600 gallons, new paint 
and under coat. Special as is price to 
settle a partnership, $750. Midstate Auto 
Sales, Inc. 726 8S. Main St., Blackstone 
5364, Akron 11, Ohio. 


PARTS WANTED 
LEFT FRONT FENDER for 1940 model 52 


LaSalle. Hertzfeld Oldsmobile, Inc., To- 
ledo, Ohio. 








WANTED—Radiator grille, 1938 Nash 
model 3810, 3820 or 388. Trachsel Motor 
Co., St. Joseph, Mo. 


PARTS FOR SALE 


REAL BARGAIN—Surplus of 6,000 new 
Blue Crown spark plugs. Closing out at 
22% cents each in lots of 1,000 or entire 
lot at 20 cents each. Harold W. Grob 
Motor Sales, Murphysboro Illinois. 





FORD PARTS shipped anywhere Call 
write. phone. Tranter-Williams Motors 
Inc.. 4016 Allston Ave., Cincinnat! 9 
Ohio Melrose 7275-6-7. 


BUICK—Pair fender shields. Will fit '40 
through °'46 specials. Trask Motor Sales, 
59 Utica St., Hamilton, New York. 


CRANKSHAFTS—AIl makes Arcplated to 
Standard Size and balanced. Guaranteed 
sizes, thrust clearance and wear-resist- 
ing surface which will never flake or 
loosen. See your jobber. American Crank- 
shaft Co., Charlotte, N. C. 





FOR SALE—Complete valve gasket kits 
for Willys and Ford \-ton 4x4 truck. 
No order for less than 50 sets. One-half 
cash must be sent with order. R. L. 
PLUMMER MOTORS, 918 Park Street 
Beaumont, Texas. 


100---1946---100 
CHEVROLETS 


2 DOOR 


EXCELLENT 
IMMEDIATE 


4836-38 Chestnut St. 


Phone ALLegheny 4-4500 














WHOLESALE PONTIAC PARTS. Large 
stocks of hard-to-get parts, body and 
fender parts for all models. Fast serv- 
ice, liberal discount. Walter H. Schultz 
Pontiac, 16-20 Passaic St. Trenton 38, 
New Jersey. 


FORD 


GENUINE PARTS 


BUY DIRECT FROM AUTHORIZED 
FACTORY DISTRIBUTOR 
LIBERAL TRADE DISCOUNT. 
HARD-TO-GET ITEMS 


FORDHAM MOTOR SALES, INC. 
Authorized Ford Dealers 


545 E. Fordham Road, N. Y. C. 














OLDSMOBILE 
SHORT BLOCKS 


Fits 37 to '47 Sixes 
"41 to °47 Eights 


DEALERS ATTENTION 
RUND MOTORS, INC. 


3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 








OLDSMOBILE 
PARTS AND ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received i 
DISCOUNT TO DEALERS i 


RUND MOTORS, INC. 
Detroit 8, Mich. 





FORD PARTS — Many hard-to-get items. 
Orders filled same day. Write, wire, 
phone. Sweeney Auto Sales, 2534 Read- 
ing Road, Cincinnati, Ohio. 


NEW FORD TRUCK CABS complete with 
instruments and wiring, also seats. While 
they last, $350. New army canvas tops 
complete with bows and side curtains, 
made to fit International 6x6. Will also 
fit other open top army trucks, $40 per 
set. New Ford, Chevrolet, Dodge and In- 
ternational running boards, for trucks 
only. $6 per set. Chicago Surplus Truck 
Sales, 4545 Madison, Chicago, [Illinois. 
Mansfield 7772. 





SEDANS 


CONDITION 
POSSESSION 


Philadelphia, Pa. 





15 CLARK TOW TRACTORS 
EXCELLENT CONDITION, $350 EACH 


16 2,000-Gallon 


Equipped 4-Cylinder Wisconsin Motor 


$650 


MONTGOMERY AUTO SALES, INC. 


2204 North Main Street 





WHITE WALL TIRES 


Brand New—Major Brands—Factory Seconds—Slightly Blemished 


50% OFF LIST 
EAGLE TIRE CO. 





Tank Trailers 


Each 


Houston, Texas 


F. O. B. 
N. ¥. C. 


Established 1923 
815 10th Ave., N. ¥. 19, N. ¥. 
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3 NEW DODGE SCHOOL BUSES 


Available for Immediate Delivery! 
ONE 60 PASSENGER BUS 
TWO 48 PASSENGER BUSES 


PHONE OR WRITE US IMMEDIATELY 


STRAUSBAUGH MOTOR COMPANY 
1097 WICK AVENUE YOUNGSTOWN, OHIO 
PH. 4-0291 





HORSE HEADS AUTO AUCTION 


EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at famous MARK TWAIN HOTEL are the best and very 
reasonable. 


Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 


Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York city and about 250 miles north of Philadelphia, 
Pa. 


Make It Your Business to Spend Next Friday With Us at Horse 
Heads. The meeting place of the Auto Dealers from the East 
and West. One trip will convince you. 


HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 
Johnson, Rickard, Metcalf and West—Auctioneers 





AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


1A Sale will be held at same old location in new 

© heated building, only one block from Court House 
and Hotels. Call us for Reservations. Bring your cars or send 
them Monday, Monday Nite or Tuesday A.M. We never close .. . 
we are here to serve you. Our guarantee: You must be satisfied. 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 


COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
FORT WAYNE, IND. 


324 W. MAIN ST. 









ATTENTION 
ALL USED CAR DEALERS 


Here is your opportunity to join forces and work 
together; to keep abreast of current information on 
government regulations, trends of prices and inven- 
tories, etc. More particularly you will receive helpful 
ideas, be better able to meet hot problems and have 
access to experienced assistance whenever situations 
arise. 


Let us tell you why 1,000 dealers have joined our 
Association during past six months. Tear off this cor- 
ner ad and mail it to us. 






(Name and Address) 


NATIONAL USED CAR DEALERS ASSN., INC. 


1028 CONNECTICUT AVE., N.W. WASHINGTON 6, D. C. 

















~ PARTS FOR SALE 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 
$100,000 INVENTORY 
LIBERAL DISCOUNTS 





Hoods 

Grills dromatic Parts 

Hub Caps Shock Absorbers 
Distributors 

Gas Tanks Carburetors 

Trunk Lids Steering Wheels 

Fuel Clateh Parts 


And Many Other Items - 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 





PLYMOUTH REPLACEMENT 
PARTS 






Radiator Shells to Fit 
1940 PLYMOUTH, $14.50 Pr. 
1941 PLYMOUTH, $11.95 each 
(in quantities of 6 each) 









(replaces part No. 739776, exact 
factory duplicate) quantities of 6 


FOXCRAFT PRODUCTS 
3235 N. 22nd St ra* 9-3335 
Philadelphia 40, Pa. 


SHOP EQUIPMENT FOR SALE 

LEMPCO DRUM LATHE, heavy mode! 
bought new 1947. Priced for immediate 
sale. Reeves Equipment Co., Muskogee, 
Oxla. 

FOR SALE—i9 Lyons parts tables and 
dividers. Slightly used. Rost Chevrolet 
Co., 10401 Independence Ave., Kansas 
City 3, Missouri. 

A COMPLETE recapping and vulcanizing 
setup consisting of 3 safety electric re- 
capping molds 1-3 cabity gas steam 
vulcanizing mold, 1 Kehaukee air 
spreader, 1 precision electric grinder. All 
in perfect condition. Will sacrifice. Roth- 
Schlenger, Inc., 524 Broad St., Newark, 
New Jersey. 










SPECIAL OFFERING 


(1) PRACTICALLY NEW 18” x 66” 
LANDIS TYPE C FULL UNIVERSAL 
HYDRAULIC CRANKSHAFT GRIND- 
ER, complete with all Motors, Genera- 
tor Set, Throw Blocks, Universal Head 
and Tailstock, Bearing Supports, Ar- 
nold Gauge, etc. New in 1943. Serial 
ee $8,750.00 Net 
In Excellent Mechanical Condition 
INSPECTION AT OUR WAREHOUSE 


Winston Machinery Co., 
Inc. 


517 South Delaware Street 
Indianapolis 4, Indiana 




























AUTO EQUIPMENT FOR SALE 












TOW PILOT—$17.50 


+. 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
- 









RED ARROW BARS—$42.48 
1947 Model with Guide Cables 
Approved by ICC 
* 






1947-48 Model 
AUTOMATIC TOWBAR with 
BRAKE HOOK-UP 


and Controlled Steering 


GUIDE CABLES 
Complete $49.50 



















Tow Bar Sales Company 
Factory Distributors 
100 So. Clinton St. Chicago 6, Ill. 









MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. 
Hughes Motor Ca, Inc., 800 Commerce 
St., Lynchburg, Virginia. 


MIDGET RACER V8 60 block. Good con- 
dition, special heads, 10 extra ‘‘slick’’ 


















tires, also towing trailer. $3,000 value. 
Can be purchased $2,250 FOB Cheshire 
Motors, Yakima, Wash. 












SKID CHAINS 
3,000 Pair — New 
750x20—List Price $37.55 

We Will Sell for $12.50 Per Pair 
ALSO OTHER SIZES 
Phone, Wire or Write 


PATRICK R. GIBBONS CO. 


1420 Benton St. CHestnut 0981 
ST. LOUIS, MO. 

































BUFFALO, N. ace AUTOMOBILE AUCTION 


EVERY TUESDAY NOON 
SPONSORED BY SIMPLE SIMON, INO. 


FOR DEALERS ONLY 


POSITIVELY THE WORLD’S 
FINEST GIGANTIC AUTOMOBILE 


-AUCTIONS- 


(FOR DEALERS ONLY) 
Every Tuesday at 10 A.M. 


If it’s low mileage, clean cars you want, you can “lead up” at 
ED HOUGH’S 


AUTO AUCTION SALES 
Shipping Arrangements Made on Request 
8900 North Broad St. 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


(There will be no Auction Sale Thursday, December 25th, 
Christmas Day or January ist, New Year’s Day) 


AT EARL A. SCHOTTS 

2300 READING ROAD CINCINNATI, OHIO 
Tel.: Maine 3112, Woodburn 3060 

Auctioneer: Pat Patterson 


WANTED! AT ONCE! 


1,000 Automobiles, Trucks and Pickups 
One of Missouri’s largest automobile and truck 


| dealers. 


Write, phone, or wire “Hi Dollar Joe” at the Joplin 


| Automobile Auction Co., at the Cross Roads of America. 


We have the best market in the world today. Every 
Friday, we sell an automobile every minute. 

Saturday, Sunday, Monday, Tuesday, Wednesday 
and Thursday, they go mighty fast. 

If you have a new car or truck to sell and you don’t 
contact us, we lose a little and you lose a lot. 


Should you phone, always ask for “Col. Joe H. Bur- 
trum,” owner and operator and manager. We keep six 
buyers in the east at all times. There is probably one 


in your territory now. You contact us and we will have | 


them contact you. 


JOPLIN AUTOMOBILE AUCTION CO. 
1610 East 7th St. Phone 4600 Joplin, Mo. 


NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $6 0) or Two Years $10 1 
for which check is attached 0) or send bill U 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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100 miles per nap 


Whether they’re driving one mile or one hundred miles, 
America’s motoring millions demand comfort. 


They insist upon the kind of luxurious comfort they find 
in seat cushions and upholstery made of Hewitt Restfoam. 


No wonder this famous foam rubber cushioning has won 
such rapid favor among automobile manufacturers, de- 
signers, and engineers. 


These men know that Restfoam puts any price car in the 
luxury class as far as utmost riding comfort is concerned. 
They know, too, that unlike ordinary cushioning, 


Restfoam yields to every body contour of the rider. Yet 
it offers firm natural support. 


Remember . . . Restfoam is nationally advertised. Car 
owners recognize it by brand name... insist upon it in 
upholstered furniture . . . look for it in the cars they buy. 


If the cars you sell are cushioned with Restfoam, be sure 
to tell your customers. This modern cushioning has been 
proved in thousands upon thousands of cars—and in buses, 
trains, and planes. The Hewitt representative to the 
automotive industry is George P. Hooper, 919 Fisher Bldg., 
Detroit 2, Michigan. Phone MAdison 4740. 


fan 


WHEREVER YOU SIT... 
WHEREVER YOU SLEEP .. 


<= . 
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HEWITT RESTFOAM Division . Hewitt-Robins Incorporated - Quality Rubber Products for 88 Years 





_ acne a ee oe ne oe ered. a a ee * | 





